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About the Report

Dear Readers, 

We are pleased to bring to Your hands for the fourth time the "Top Disruptors in Healthcare" Report. This annual publication 
has become the foundation for presenting amazing innovations in the field of medical startups in Poland and the CEE region. 

As we look back at the journey that has brought us to this point, we are extremely pleased to see the tremendous growth 
and impact the Report has had on the industry, and it has been a pleasure to follow the growth of medical startups, especially 
those featured annually in the publication. We have been following this market for four years, when 74 Polish medical startups 
participated in the first edition, 115 appeared in the second, 144 Polish and 14 foreign startups in the third, while this year we 
reached a total of 151 startups, including 125 from Poland and 26 from the CEE region. 

Among the benefits indicated by startups are PR and marketing (35%), expanded knowledge of the startup market (30%), and 
contact with a partner - almost half of the startups said they had established contact with at least one business partner thanks 
to the Report. 

The report not only presents information about startups, but also provides valuable insights into the dynamic medical startup market. It's 
like stepping into a laboratory where new technologies and solutions are being experimented with. As a result, investors, medical entities 
and other interested parties have access to up-to-date data that helps them make informed investment and business decisions.

The main goal of the Report remains the same - to facilitate collaboration between startups and various stakeholders. It serves 
as a catalyst for valuable partnerships and creates an environment where ideas can blossom and have a real impact on the 
healthcare sector. We hope that the Report will help forge bonds, connecting innovative startups with those who are looking 
for breakthrough solutions to shape the future of healthcare.

We would like to extend a very sincere Thank You to all those involved in the preparation and release of the publication. We 
extend special gratitude to our main partners: AstraZeneca, Google for Startups and PZU Health, as well as supporting partner 
DZP Law Firm. Our extraordinary partners have been accompanying us for four years now in creating the Report, and support-
ing the startup market. 

Huge Thank You are also due to the startups that have partnered with our team - without You, the "Top Disruptors in Healthcare" 
Report would not have been created. The report stands out as a unique publication that unites startups into a strong community 
of innovators. It transcends the boundaries of traditional directories and creates a platform that fosters collaboration, knowledge 
sharing and business partnerships. It is this community that creates the foundation for innovation and progress in the medical field.

It is with all the more satisfaction and pleasure, on behalf of the Polish Hospital Federation, the AI in Health Coalition, the Young 
Medical Managers team and the expert team wZdrowiu, that we bring You the latest edition of the "Top Distruptors in Health-
care" Report. 

We hope that this Report will be a key element in better understanding the dynamic world of medical startups in Poland and the 
CEE region. Its content hides extraordinary opportunities to discover amazing innovative solutions that are changing the way we 
think. By doing so, we wish to ignite a spark of interest in society and raise the level of knowledge regarding these revolutionary 
solutions, which have already become an integral part of our everyday life.

We wish You a pleasant reading!

Karolina Kornowska
Coordinator of the “Top Disruptors in Healthcare” Report
Project Manager of Polish Hospital Federation, 
AI in Health Coalition and wZdrowiu 

Ligia Kornowska
Managing Director of the Polish Hospital Federation
Leader of the AI in Health Coalition
President of the Young Medicine Managers 
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Polish Hospital Federation

"Health care is the engine of innovation" this message has been verified by the COVID-19 pandemic - thanks to innovative medical 
procedures we have recently been able to save many lives. The key role of various innovative tools to combat threats to human 
health should also be emphasized, such as artificial intelligence algorithms, mathematical modeling, telemedicine systems, digital 
and communication solutions, large data analysis or digitized strategic management centers.

Our sector of the economy, and in particular the hospital sector, can boast of numerous modern solutions, both technical and 
organizational. It is medical and health sciences combined with advanced technologies and effective management that are a real 
mine of innovation. The inspiration and locomotive of progress in the health care sector are projects commonly known as startups, 
which in Polish language can be referred to as the so-called. young businesses. Among young businesses, there are projects from 
typically medical disciplines, but above all - interdisciplinary projects that combine organizational, management and technological 
solutions with diagnostic, therapeutic or prognostic procedures using information technology.

Poland is one of the leaders of the Central European region in the field of medical startups, thanks to dynamic economic growth, 
high demand for new projects, an ambitious and well-educated society, as well as fruitful international cooperation. Our country 
owes its leading position in particular to the impressive activity of people, who can be safely called innovation leaders and pioneers 
of progress in health care. This small group, which creates supportive networking networks, also using modern communication 
channels, not only implements young business projects itself, but also initiates, helps and promotes other startups, creating an 
ecosystem of young medical business on a national and international scale.

The report on Poland’s medical startups has been prepared by such a group of leaders from the Young Medical Managers (MMM) 
team powered by the Polish Hospital Federation (PFSz). This amazing group has been led by Ligia Kornowska, a medical doctor and 
healthcare executive, winner of the Forbes 25under25 list, Forbes 30under30 list, leader of the AI   in health and at the same time the 
managing and innovation director of the PFSz. Our team brings together dynamic people who, despite their young age, have both 
professional education (medicine, management, marketing, IT, law, etc.), practical knowledge and experience in implementing 
bold projects that meet the definition of a startup. Most importantly, it is a group that does not lack ideas, courage and motivation, 
and which is on the contrary to the concept of hopelessness, entitlement, or the unjustified professional burnout. The report on 
Poland’s medical startups has been created on the initiative of the leaders of our Young Managers team. It is worth reading about 
them at the very end of the Report.

The Top Disruptors in Healthcare report is the fourth, comprehensive and extensive study of the subject after the previous editions 
of the report enjoyed great interest.
The current issue of the Report contains a description of 151 extremely interesting young medical businesses from Poland (125) 
and from the CEE area (26), which are presented for the purpose of information, investment, networking, marketing, popularization, 
education, etc., aiming at promoting and supporting Polish healthcare sector startups on the national and international forum. 
I would like to add that cooperation with the team, and especially with its leaders has been a source of personal satisfaction for me. 
The patronage for the team and the support of young innovators in the health care sector bear further fruit, this time in the form 
of the fourth, international Report on CEE medical startups that I strongly encourage you to read. Personally, I am glad that I have 
been able contribute to the creation of this publication, so crucial for our health care. I would like to strongly encourage everyone 
interested in healthcare innovations to read the Report.

Jarosław J. Fedorowski
Univ. Professor, MD, PhD, MBA, FACP, FESC 
President, Polish Hospital Federation (PFSz). Council 

Member, Employers of Poland. Governor and member of the 

President’s Committee, European Hospital Federation and 

Healthcare HOPE. Governing Council Member, International 

Hospital Federation IHF. 
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International Hospital Federation

The COVID-19 pandemic forced hospital leaders around the world to embrace innovation at a rapid pace – 
to be agile, responding quickly to integrate new ways of delivering healthcare in their hospitals. However, the 
pandemic is only one of multiple major shifts in the healthcare landscape which require the hospital of the 
future to look and operate very differently. A changing workforce, climate change, the rapid evolution of AI, 
and technological advances in digital medicine offer exciting opportunities to create new, better, and more 
effective ways of solving the problems faced by today’s hospital leaders. 

At the IHF, we believe that well-managed hospitals improve health outcomes for everyone, everywhere. As 
part of that vision, we are committed to supporting our members to learn about innovations that improve 
their ability to meet healthcare needs by optimizing patient-centred care. Our organization connects 
a network of more than 25,000 hospitals in over 60 countries, and our members are leading the way in the 
development, implementation, and integration of innovations which improve hospital care. 

Through our full member, the Polish Hospital Federation, we are proud to support the Top Disruptors in 
Healthcare report, which provides an exciting overview of cutting-edge healthcare innovations in Poland, 
Central and Eastern Europe. We are also proud to have a representative of the Polish Hospital Association on 
the Steering Committee of the IHF’s i-to-i Innovation Hub. The Hub, which focuses on moving from from 
innovation to implementation (i-to-i), will be launched at the 46th World Hospital Congress in Lisbon in 
October 2023. It will showcase innovative products which positively disrupt traditional practices in delivering 
hospital services outside the hospital setting. 

For more information about the World Hospital Congress 
and details on how to register, please visit 
https://worldhospitalcongress.org

Ronald Lavater 
Chief Executive Officer 

of the International Hospital 

Federation

https://worldhospitalcongress.org/
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e-Health Center

In modern societies, technology plays a vital role in addressing global challenges, particularly in the realm of 
healthcare. With an estimated 40 percent of the Polish population being aged 60+ in the next 30 years, the 
healthcare system is poised to face significant challenges, both financially and operationally. Consequently, 
it becomes imperative to explore solutions that enhance the efficiency of the healthcare system, and one 
promising avenue lies in the realm of e-health, which has the potential to revolutionize healthcare.

Through the application of modern technology, we have an opportunity to develop a predictive, personalized, 
and engaging healthcare system. E-health offers the possibility of delivering comprehensive care to patients 
while providing invaluable support to medical professionals.

The future of e-health is closely linked to artificial intelligence and Big Data analysis. The e-Health Center 
[pl. Centrum e-Zdrowia] is diligently working on leveraging both tools to create a medical decision support 
system. Within the e-health system (P1), a module is being developed to process patient data from medical 
events and electronic medical records already reported to P1, along with lifestyle surveys completed by 
patients through the Internet Patient Account and various health and lifestyle applications or remote devices. 
By analyzing data from these diverse sources, the system will be able to provide personalized suggestions 
to patients on modifying their lifestyles and identify areas for preventive screening. Moreover, primary care 
physicians will also receive comprehensive reports, enabling them to continuously monitor their patients' 
health and detect risks at an early stage.

Currently, the focus lies on building an information environment for both patients and doctors. It is equally 
important to educate the public on effectively using existing solutions and information, while also integrating 
and supporting AI-based solutions. As e-health services advance, the synergy between them will increase, 
ultimately leading to improved diagnoses and treatments—core objectives of the e-health initiative.

As the e-Health Center, we actively support initiatives such as the "Top Disruptors in Healthcare" Report, 
which recognizes the potential of Polish startups in the healthcare sector and their pivotal role in advancing 
eHealth.

Pawel Kikosicki
Director of the e-Health Center



9Curious? Learn more from the expanded version of the Report 
available on the AI in Health website

AstraZeneca

We live in a time of accelerating technological progress. New visions, ideas, devices, industries and branches 
of modern industry, and even entirely new scientific doctrines are constantly emerging. We see this espe-
cially by observing the growing potential of artificial intelligence, which has dominated the public debate 
for several years.

We are fortunate that technological development and medical advances usually go together hand in hand. 
Modern technologies no longer only enable us to develop new medicinal substances. Innovative branches 
of IT, such as artificial intelligence, are revolutionizing diagnostics in particular. Machine learning and deep 
learning, as well as access to large computing power, make it possible to create tools that already ease the 
burden on medical personnel and support decision-making. Activities that used to take hours now require 
only supervision, because the basic work is done by algorithms. Scientific evolution is happening right in 
front of us. We have no choice but to keep up with it.

At AstraZeneca, we have ambitious goals: we want to meet the biggest challenges of modern medicine. We 
live in the best of times to push the boundaries of science, exploit the possibilities of the latest technologies 
and achieve what seemed impossible just a few years ago. Thanks to further scientific achievements, we can 
change drugs, diagnostics and even reform entire health care systems for the better.

Startups are a phenomenon of modern 21st century economies. Systems open to collaboration with startups 
are systems open to innovation and out-of-the-box thinking. Equally motivating for growth and innovation 
are public-private partnerships, collaboration between science and business, and support for the academic 
community. We are proud to say that AstraZeneca promotes and joins in all the above-mentioned forms of 
activity and cooperation. We are very active in mentoring activities, both for startups and for research groups, 
and together with our partners we organize numerous events and educational activities. 

We are pleased to be a partner of the next "Top Disruptors in Healthcare" Report, which pays special atten-
tion precisely to startups and initiatives focused on the development and modern technologies. Medicine 
cannot afford to be stagnant and indifferent to progress. The lives and health of patients depend on how 
efficiently we respond to the changing world.

We can see that we are moving in the right direction. Polish health care is constantly being digitized, and pa-
tients and doctors can perform more and more activities using applications and websites. This is just one of 
the many aspects of technological change in health, but for many people it is the most visible. It's important 
that the "Top Disruptors in Healthcare" report also recognizes the initiators of change in this area.

The world around us is still unpredictable and looks like it will remain so. Therefore, this is all the more reason 
why medicine must provide a stable, safe haven and a guarantee of well-being for millions of patients and 
their loved ones around the world.

Karolina Tkaczuk
Director of academic cooperation 

and innovation AstraZeneca Pharma 

Poland sp. z o. o.

Wiktor Janicki
CEO of AstraZeneca 

Pharma Poland sp. z o. o.
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Google for Startups

Artificial intelligence (AI) and learning systems technology are increasingly functional and being extensively 
adopted in various industries, including healthcare. The collaboration between the healthcare and tech-
nology sectors holds paramount importance as it fosters a safer environment for innovative solutions and 
promotes the development of cutting-edge technologies in the industry. AI has already proven its capability 
to assist doctors in early disease detection and accelerate medical research. Additionally, startups are levera-
ging machine learning to enhance healthcare accessibility and analyze research findings.

Google for Startups is actively supporting healthcare startups that utilize AI to create products or services 
aimed at improving healthcare and mental well-being. In line with this commitment, they recently introdu-
ced the "Google for Startups Growth Academy: AI for Health." This free, hybrid program targets companies 
in the Europe, Middle East, and Africa region and is part of the Growth Academy series, designed to help 
startups scale and innovate more effectively. The current focus is on harnessing the potential of artificial 
intelligence in the medical and healthcare sectors. Selected startups will participate in a three-month men-
toring program and collaborate closely with experts from Google Health, Verily, and Fitbit.

Michał Kramarz
Head of Google for Startups

in the Central and Eastern European region
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PZU Zdrowie

https://www.linkedin.com/company/pzuzdrowie/mycompany/

https://www.facebook.com/pzuzdrowie

https://www.instagram.com/pzu_zdrowie/

The "Top Disruptors in Healthcare" report has become a permanent feature of the Polish medtech sector. As a partner of, yet another, edition of the 
report, PZU Zdrowie supports the efforts of the AI Coalition and the Polish Hospital Federation to digitize the healthcare system and popularize know-
ledge about innovations in medicine. Particularly important in these endeavors, is to emphasize the importance of professional medical staff, pointing 
out the supporting role of technology to improve the treatment process, rather than eliminating or diminishing the role of the doctor.  

In 2022, despite unfavorable macroeconomic conditions and deteriorating financing conditions for new entities, they have remained active in the 
medical technology market, with a particular focus on mental health issues. PZU Zdrowie is establishing relationships with both startups and mature 
organizations, in search of new value for patients, physicians and increasing the company's operational efficiency. Areas of analysis include the use of 
advanced telemedicine systems, artificial intelligence, virtual reality, digital therapies, among others.

Artificial intelligence in cardiology diagnostics 
Cardiomatics software streamlining cardiology diagnostics as part of a pilot program supports the work of doctors in Warsaw and Gdansk PZU 

Zdrowie medical centers.  The solution from the Polish company Cardiomatics, which is based on artificial intelligence, speeds up the receipt 

of test results and helps effectively analyze and interpret ECGs. It's state-of-the-art cloud-based software for automating the analysis of ECG 

signals. It is a CE IIa medical grade product, functioning on the basis of accurate artificial intelligence algorithms, the effectiveness of which has 

been confirmed in clinical trials, among others. 

Medical records description software
At the beginning of 2023, a pilot of the upmedic tool, an intelligent text editor used to create medical records, was implemented at PZU Zdrowie. 

The solution supports doctors with structured templates and checklists - each description is correct, formatted and readable by both the do-

ctor and the patient. In addition, it helps with speech recognition - it allows the user to create documentation without touching the computer, 

using dictation, which is then processed into written text. The user can also take advantage of intelligent prompts - a vocabulary database of 

350,000 phrases predicts which one best fits in a given context, while taking care of ICD-10/ICD-9 coding that organizes procedures related to 

the use of health services. 

Remote signature
With an eye on environmentally friendly measures and process efficiency, PZU Zdrowie has been using Autenti's electronic signature to handle 

documents exchanged between PZU Health and partner facilities through the platform since 2022. The solution is used to sign documents 

remotely and enables qualified signatures to be generated in a matter of minutes. In addition to streamlining internal processes, an additional 

benefit of the solution is the reduction of paper consumption. 

Melanoma prevention
The PZU Group also cooperates with foreign startups, an example of which is the melanoma prevention program using the Skin Vision appli-

cation. A pilot was set up in 2022, where the insurer's customers can use an app that uses AI algorithms to pre-assess skin lesions for possible 

melanoma. The app is currently being made available to employees and selected companies that have group insurance.

Support for the sector also comes in the form of patronages that PZU Health provides to initiatives aimed at promoting talent in medicine. In 
addition to its long-term partnership with the AI Coalition, PZU Health collaborated in the past year on initiatives: "Mother and Startup Challenge" 
of the Mother and Child Institute, "Children's Hospital of the Future" of the K.I.D.S. Foundation, and medical competitions for doctors "Supertalents 
in Medicine" and "Golden Scalpel."
PZU Health is one of the largest nationwide medical operators. Our medical infrastructure consists of: 130 of our own facilities, including imaging 
diagnostic labs, 2,400 partner facilities in 600 cities in Poland, a medical hotline, the myPZU patient portal and the Telemedical Center. We provide 
health care in the form of insurance and subscriptions for companies and individual customers. PZU Health medical centers are also available for 
patients without packages. We invite you to visit our facilities, including virtually. https://zdrowie.pzu.pl/o-nas

https://www.instagram.com/pzu_zdrowie/
https://www.facebook.com/pzuzdrowie
https://www.linkedin.com/company/pzuzdrowie/mycompany/
https://www.linkedin.com/company/pzuzdrowie/mycompany
https://www.facebook.com/pzuzdrowie
https://www.instagram.com/pzu_zdrowie
https://www.pzuzdrowie.pl
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Why was TOP DISRUPTORS IN HEALTHCARE 
created
Review of medical startups in Poland

The starting point for the work on the Report was the conclusion, 
based not only on the experience of the authors, but mainly on the 
experience of industry experts, that there is a massive information gap 
in the area of innovation in health care, particularly between startups - 
startups and startups - potential investors or customers. This gap makes 
it difficult to get answers to such basic questions as:

a.  what are the new interesting solutions in the medical sector and 
what is their level of advancement;

b.  who can benefit from these solutions and how;
c.  what is the maturity level of the startups;
d.  what are the needs of the startups and the challenges they face;
e.  how a given startup compares to other initiatives;
f.  where and if at all a given solution is already implemented;
g.  how a given startup has been affected by emergencies such as the 

war in Ukraine,

is extremely difficult and time-consuming. We hope that the Report 
will make it possible to reach innovations that help build an innova-
tive future, and that investors and business partners of startups will 
receive reliable information before starting cooperation.

The aim of the Report is to support the ecosystem of innovation 
in health care, including the establishment of effective cooperation 
between startups and other entities. This is served by identifying 
the most promising startups in the Polish and European health care 
market, obtaining key information about these entities and present-
ing this information in a structured and coherent way to potential 
recipients, which include in particular:

a.  potential investors, business environment institutions;
b. entities performing medical activities or entities in the pharma-

ceutical industry interested in implementing solutions offered by 
startups;

c.  medical professionals;
d.  representatives of the public sector interested in supporting de-

velopment of innovations in health as well as implementation of 
innovations in clinical practice and in the organization of service 
delivery;

e.  consumers/patients.

The "Top Disruptors in Healthcare" Report also aims to assist medical 
startups in securing funding. The authors of the Report acknowledge 
that one of the most significant challenges faced by startups is the 
lack of adequate funding required to develop and scale their innova-
tive medical solutions. By providing reliable information about medi-
cal startups, their business models, achievements, and potential, the 
Report aims to attract the attention of potential investors and busi-
ness environment institutions to promising projects in the healthcare 
sector. Consequently, startups have a better chance of obtaining the 
necessary financial and strategic support to further develop, research, 
test, and market their innovations.

Additionally the "Top Disruptors in Healthcare Report" offers valu-
able insights into current trends and challenges within the medical 
startup landscape. It benefits various stakeholders, providing them 
with opportunities for growth and development:

Investors seeking innovative healthcare projects will find the Report 
to be a valuable resource, enabling them to make informed invest-
ment decisions.

Medical facilities can leverage the Report to gain a better understand-
ing of emerging trends and technologies in the healthcare sector. 
This knowledge empowers them to stay updated on the latest inno-
vations and integrate them into their clinical practices.

Patients play a crucial role in the healthcare ecosystem, and the Re-
port becomes essential for them as it grants access to information 
about new medical solutions. Patients can explore innovative prod-
ucts, services, and technologies that enhance their health and quality 
of life. The Report keeps them informed about new treatment op-
tions, diagnosis techniques, and health monitoring solutions.

Pharmaceutical companies can find opportunities in the Report to 
establish strategic partnerships with innovative startups, thereby en-
riching and complementing their portfolio of products and services.

For the public sector, the Report offers a chance to gain a deeper 
understanding of the specific needs of the healthcare sector. It allows 
them to adapt actions and policies that support the development of 
startups. This may involve creating a favorable environment for in-
novative ventures, providing funding opportunities, or developing 
programs to support medical entrepreneurship.

Medical professionals benefit from the Report by expanding their 
knowledge and skills. It enables them to enhance the quality and ef-
ficiency of their medical services. Additionally, the Report serves as a 
valuable source to learn about new technologies, tools, and methods 
applicable in their daily medical practice.

Methodology of work on the Report
What startups do we present in the Report?
The concept of a startup is vague. Therefore, we have assumed that 
we will consider as a startup those initiatives whose representatives 
consider themselves a startup. Among the potential "Top Disruptors 
in Healthcare" described within the Report, we have included those 
startups that plan to offer or are already offering:

-  Services aimed at healthcare providers;
-  Services that support medical or administrative processes, and 

that support the provision of services;
-  Services aimed at patients related to treatment activities;
-  Services for pharmaceutical and R&D companies related to phar-

maceutical or medical regulatory processes or R&D processes.
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Survey
The Report was created on the basis of information collected using a 
standardized survey tool developed in cooperation with industry ex-
perts. The set of questions for the survey was designed in such a way 
that it could gather the most relevant information about the startups 
participating in the Report - regarding the solution being developed, 
needs, problems, team, financing, etc. The survey included the fol-
lowing sections:
 
a. Information about the solution - this is the key section where 

we asked the startups for a detailed description of the solution, 
information on whether this solution requires CE certification as 
a medical device, in which medical area it operates, with which 
institutions it most often cooperates, as well as we asked about 
the startup's competitive position in the market.

b. General information about the organization - contact infor-
mation, legal form and degree of maturity, length of operation, 
and headquarters of the organization.

c. Team - number of team members, competencies sought, basic 
information about the founders with contact information. 

d. Current Needs - information on how the pandemic has affected 
the startup, what factors are key to the development of the start-
up, what support the startup is looking for.

e. Finances - in this section we asked about the startup's sources of 
funding and expectations for obtaining funding, as well as asked 
for basic financial data, allowing, on the one hand, a directional 
determination of the maturity of the business being run, as well as 
suggesting a possible valuation of the startup. 

f. Foreign expansion - experience, especially in the medical indus-
try, indicates that the Polish market may be too small, and foreign 
expansion is a necessary element for success and scaling of the 
business, hence in this section we asked about planned and im-
plemented expansion directions to foreign markets.

Most of the questions and answers are visible only in the extended 
version of the Report intended for Report Partners, and available for 
a fee. These include information such as direct contact information, 
sensitive financial data, payment model, end customers, and patent-
ing of the solution. Individuals and entities interested in purchasing 
an expanded version of the Report are invited to contact Karolina Ko-
rnowska: karolina.kornowska@wzdrowiu.com or purchase it on the AI 
in Health Coalition website: www.aiwzdrowiu.pl 

Collection and processing of data for the Report
The authors of the Report, based on publicly available sources and 
information provided by some of the Report's Partners, as well as on 
submissions from the startups themselves, identified a list of more 
than 300 Polish and foreign entities. The editorial team attempted 
to contact the startups in order to initially verify their business pro-
file and then, once the business profile was established, to invite 
the startups to cooperate.  Interested startups received a link to the 
survey tool and filled out the questionnaire on their own. If there 
were any doubts when filling out the survey, they were clarified on 
an ongoing basis through direct contact between the editorial team 

and the startup representatives. Survey data collection took place 
between February 2023 and May 2023. Subsequently, the results of 
the surveys were evaluated and completed by the editorial team (in 
consultation with startup representatives) in terms of:
a. completeness;
b. comprehensibility of the statements used;
c. spelling and style.

Disclaimer:
The editorial team did not perform a substantive analysis of the data 
presented by the startups, in particular, did not verify the data with 
publicly available data, including public records, as well as did not 
verify claims whose verification would require expert knowledge, e.g. 
in terms of the legitimacy of obtaining CE certification or the com-
petitive environment or potential customers. 

The report in numbers
Work on the Report:

a.  More than 300 identified startups that members of the editorial 
team attempted to contact;

b.  Approximately 90 days - the time spent working on the Report;
c.  5 - the number of members of the editorial team (authors);
d.  125 - the number of Polish startups that completed the question-

naire and were included in the Report;
e.  26 - the number of startups from the CEE region that completed 

the survey and were included in the Report;
f.  17 - the number of patronages of public party representatives;
g.  4 - number of commercial partners - leaders in cooperation with 

startups in Poland;
h.  20 - number of media patronages;
i.  31 - number of other patronages.

Why was TOP DISRUPTORS IN HEALTHCARE 
created
Review of medical startups in Poland
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The statistical research was compiled from the responses of 125 medi-
cal startups in Poland, collected using the CAWI (Computer-Assisted 
Web Interview) method - a technique for collecting information in 
quantitative market and public opinion research, in which the respon-
dent is asked to fill out a survey electronically. Percentage results have 
been rounded to the nearest whole number.

In which medical area do You operate?1
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The fields of medical startups are extremely diverse, but the Report's re-
sults clearly indicate that oncology (21 startups, 17% of those surveyed) 
and cardiology (21 startups, 17% of those surveyed) are the most popu-
lar. This has not changed since last year, when these two specialties 
were also indicated by the most startups. Perhaps startups see the po-
tential to introduce innovative technologies and improve patient care 
in these two areas, as cancer and cardiovascular diseases are among 
the leading causes of death worldwide. 

In third place, laboratory diagnostics was the most popular choice (20 
startups, 16% of respondents). There was also no change in interest in 
psychiatry/psychology and surgery, which ranked ex aequo in fourth 
place (16 startups, 13% of respondents). However, it should be pointed 
out that the vast majority of startups are not limited to just one area of 

1.  The statistics do not include medical areas that were indicated by fewer than 4 startups.

activity. Respondents indicated that in addition to their core specializa-
tion, they also develop in another, or several. This indicates flexibility 
and a desire for a comprehensive approach to health. Medical startups 
realize that a patient's health is not just a single condition or symptom, 
but a complex system that requires a holistic approach.

What sector does Your solution operate in?2
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The growth of interest in solutions based on artificial intelligence 
and machine learning in the medical sector has been extremely 
dynamic and has been observed in recent years. As many as 75 
startups (60% of those surveyed) indicated that they are developing 
their solution in the artificial intelligence and machine learning sec-
tor. This likely indicates a growing awareness and belief among both 
startups and the public that AI technologies have the potential to 
revolutionize healthcare. This is a trend we have already seen devel-
op over the past four years - and will continue to see in the future. 
AI and ML-based solutions are becoming tools to support the work 
of doctors and nurses, enabling faster diagnosis, personalization of 
treatment and optimization of medical processes. 

By analyzing vast amounts of medical data, AI-based systems can 
pinpoint potential health risks, predict the effects of treatments, and 
support clinical decision-making. Not surprisingly, the second most 
popular sector for startups is medical data (48 startups, 38%), a cor-
nerstone in clinical decision-making and AI development. 

2.  The statistics do not include sectors that were indicated by fewer than 4 startups.
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In third place, medical devices and standalone IT applications were 
chosen ex aequo (46 startups, 37%). Both of these areas are impor-
tant to the development of medicine and provide innovative solu-
tions that help improve healthcare.

What sector does Your solution operate in?3
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The above statistics show the five most popular sectors in which start-
ups are developing their solutions, in the perspective of all four editions 
of the Report. 

In 2020 and 2021, telemedicine was the most frequently indicated sec-
tor, with 34 startups selecting it in 2020, accounting for 46% of respon-
dents, and as many as 63 startups selecting it in 2021, accounting for 
55% of respondents. In the third edition, the trend dropped sharply 
to 40% (58 startups), while in this year's edition it was chosen by only 
43 startups (34%). Perhaps as the pandemic situation changed and 
restrictions were loosened, demand for telemedicine may have de-
clined somewhat as access to traditional medical care has increased. 
It is worth noting, however, that despite the decline in popularity, 
telemedicine remains a vital sector that plays an important role in the 
transformation of health care. 

A slight decline is also seen in the medical devices and standalone IT 
application sectors, although they are still very popular. In 2020, the 
standalone IT app was indicated by only 12 startups, this was more 
than doubled a year later (28 startups, 24%). In the third edition, the 
number rose as high as 53 startups (37%), while this year it was indi-
cated by 46 startups (37%). A larger decline, however, can be seen in 
the case of Medical Devices. In the third edition it was indicated by 60 
startups, while in this year's edition only 46 respondents chose it. 

3.  Comparative statistics were compiled based on the 5 most common sectors of operation chosen by startups. 

The turn of the last four years shows an annual succession of medical 
data. In the first edition, the sector was chosen by only 30 startups, in 
the second edition this number increased to 43, in the third edition 
to 46, while in this year's edition it was chosen by 48 startups (38% of 
respondents). Medical data has also become the second most popular 
option chosen by respondents in terms of their sector of operation. 

The most intensive development can be seen in AI / ML-based solu-
tions. In the following years, 30%, 45%, 47% of respondents declared 
activity in this area, and this year up to 60% (75 medical startups). Tech-
nological progress, the availability of powerful AI/ML tools and the 
growing demand for innovative solutions in the healthcare sector are 
arguably contributing to this trend, which has grown in popularity by 
as much as twofold in four years - and will surely continue to grow in 
the coming years.

Is your product/service CE certified? 
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Doesnt't apply No, but subject to certification Yes

Apps and devices created by startups can be considered medical de-
vices. Having a CE Certificate means that they have met certain EU re-
quirements before being allowed to enter the market. The certification 
process includes, among other things, testing of the product, prepara-
tion of documentation and declaration of conformity, and proper CE 
marking. 

According to this year's data, only 23% of those surveyed (28 startups) 
have obtained such certification, the lowest percentage in these four 
years. Over time, one can see a relative decline in startups' interest in 
obtaining CE certification, as the number decreases every year. How-
ever, there is no change in the percentage of startups that have not yet 
obtained certification, although their product is subject to it - for the 
past three years this number has not exceeded 30% (first and second 
edition: 27%, third edition: 26%, fourth edition: 28%). Invariably, how-
ever, the most common option chosen by startups is that their product 
is not subject to certification (first edition: 39%, second edition: 43%, 
third edition: 44%, fourth edition: 49%).
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Did the invasion of Ukraine have an impact on Your startup?

18%

7%

75%

 No       Yes, positive impact       Yes, negative impact

Based on the survey, the majority of respondents (75%, 93 startups) said 
that the invasion of Ukraine had no impact on their business. However, 
7% of respondents (9 startups) reported that the invasion had a positive 
impact, and 18% (23 startups) of respondents reported a negative impact. 
Thus, it can be seen that most startups were not directly affected by the 
invasion of Ukraine. This may suggest that the activities of Polish startups 
are largely not directly related to the political or economic situation in that 
country.

Can or is your product/service protected by a patent?
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Startups can patent their product or service, which means that they 
gain the right to exclusively use their invention for profit or profession-
ally within the country where the patent is granted. 

In this year's edition of the Report, 31 startups (25%) indicated that they 
have patent protection. This is a slight decrease compared to last year, 
when patent protection was declared by 27% of startups (39 respon-
dents). The largest number of respondents indicated that their prod-
uct or service may be patented in the future, although at this point it 

has not received such protection (49 startups, 39%). This was the most 
common answer given by startups in previous years as well (second 
edition: 37 startups, 32%; third edition: 58 startups, 40%). A large num-
ber of respondents also indicated that their product or service is not 
patentable (41 respondents, or 33%).

What is Your biggest problem in the development of the 
solution?4 
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Technological development of the solution
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In this year's edition of the Report, startups indicated that the biggest 
problem for them in developing a solution is finding an investor/fund-
ing (55 startups, 44%). This result did not change too much compared 
to last year (51 startups, 35.5% of respondents), as did the problem of 
promoting and selling the solution (fourth edition: 44 respondents, 
35% of those surveyed; third edition: 52 respondents, 36% of those 
surveyed). Difficulties in raising funding and investors can affect the 
difficult development and scaling of their solutions. In addition, it may 
also involve a problem in conducting effective promotion and sales, as 
marketing requires money. 

Also of concern is the fact that establishing partnerships with the 
public side (32 startups, 26%) and industry organizations, universities 
and healthcare entities (25 startups, 20%) is also an obstacle to the 
development of startups' solutions. Establishing cooperation with the 
public sector can be complicated due to bureaucracy, regulations and 
procedures that can delay cooperation processes. Industry organiza-
tions, universities and medical entities, on the other hand, may prefer 
already-established companies to startups, making it difficult to estab-
lish partnerships. However, it's worth pointing out that such coopera-
tion could be of great benefit to both parties. 

Like last year, this year's startups also declared that they have no problems 
with identifying customer needs (this is an obstacle for only 7 respondents) 
and creating a business model (this is a challenge for 8 respondents).

4  The chart does not include responses that were significantly less than the statistical number of responses.
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Have You already developed a business model?

 No       Yes

90%

10%

The vast majority of the surveyed startups already have a business 
model developed and only 10% (12 respondents) indicate that they 
do not. This is not a significant change from last year's editions of the 
Report - in 2022, 8% had not developed a business model, in 2021. 
8%, and in 2020. 7%. It can be assumed that startups realize that hav-
ing a solid business model is key to convincing investors to commit 
capital to develop their projects. It can also help startups to have access 
to mentors, accelerator programs and support from experts to better 
understand the market, identify customer benefits and develop viable 
business strategies.

Who is the target user of the product/service?5
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A doctor or other healthcare professional
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Insurance company
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Doctors or other medical professionals are the most important target 
user of products/services for 80 startups, accounting for 64% of re-
spondents. This may mean that most startups are focused on provid-
ing solutions to help doctors in their daily work and support medical 
processes. Medical entities are equally important (75 startups, 60% of 
those surveyed). This may suggest that many startups are targeting 
hospitals, clinics and other healthcare providers who can benefit from 
these products/services.

5  The chart does not include responses that were significantly less than the statistical number of responses.

Patients are the target audience for 73 startups, accounting for 58% 
of those surveyed. Many startups are focused on providing innova-
tive solutions that directly impact patients by improving the quality of 
healthcare, reducing diagnosis and treatment time, and increasing ac-
cessibility to medical care, so it is not surprising that they are the target 
user of their product. 

Corporations and insurance companies are less important users for 
medical startups, with interest among 34 startups (27%) and 25 start-
ups (20%), respectively. However, it's worth noting that these sectors 
still have the potential to use innovative medical solutions to improve 
employee health management and offer better insurance policies. 
Public administration is the least engaged target user for medical start-
ups (17 startups, 13%). 

These figures have not changed significantly since last year. Also in 
the 3rd edition, startups declared that their target user is a doctor or 
other medical professional (91 startups, 63% of respondents), as well 
as a medical entity (87 startups, 60%) and a patient (85 startups, 59%).

Who is the ultimate paying customer of the product/service?6
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Although the target customer of a startup's product/service is a doc-
tor or other medical professional, startups report that this is the least 
frequent final paying customer (39 startups, 31%), which may suggest 
there is a problem in establishing a startup-doctor partnership. In ad-
dition, a focus on providing tools to support doctors' medical practices 
is important, but the final funding can often come from other entities.

The main paying customers are medical entities (78 respondents, 62%), 
followed by patients (59 respondents, 47%), similar to what was indi-
cated in last year's edition of the Report (rest 87 startups, 60% and 70 
startups, 49%, respectively.

6   W wykresie nie ujęto odpowiedzi, których ilość wynosiła znacząco mniej niż statystyczna ilość odpowiedzi. 
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Select Your payment model
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One-time payment

Freemium

Marketplace

We didn’t establish yet

License

The most popular payment model is the subscription model, which 
was indicated by 80 startups, accounting for 64% of respondents. This 
is a flexible model that allows for regular revenue generation through 
subscription fees.

One-time payment is the second most common payment model, in-
dicated by 59 startups, representing 47% of respondents. This model 
involves charging for a product or service once at the time of purchase.

The Freemium model, which offers free access to a basic version of a 
product or service, was chosen by 19 startups, representing 15% of 
those surveyed. In this model, the company generates revenue by of-
fering additional features or advanced versions of the product for an 
additional fee.

Marketplace, a model that allows multiple vendors to use a single plat-
form to sell products or services to a group of customers, was indicated 
by 12 startups, accounting for 10% of those surveyed.

Similarly, last year, most startups preferred a subscription model (third 
edition: 69 respondents, 48% of respondents) or a one-time payment 
(54 respondents, 37.5% of respondents), which may suggest that stable 
and recurring revenue streams are important to their business.

Indicate the priority institutions with which Your startup 
would like to cooperate in the next 12 months7
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The priority institutions that startups would most like to cooperate 
with in the next 12 months are medical facilities (84 startups, 67%). As 
medical facilities are now increasingly realizing the potential of innova-
tive technological solutions to improve the quality of healthcare, this 
result is expected. It can be assumed that the trend is clearly due to 
the mutual willingness of medical facilities to cooperate with startups. 
Interestingly, both this year and last year, startups indicated that it was 
more of a priority for them to partner with a medical facility than with 
investors (73 startups, 58%), despite seeking additional funding. In the 
current year, medical startups are in particular need of funding, and the 
state of their existing funding is at a relatively low level.

There are many reasons why startups may be interested in working 
with commercial companies (66 startups, 53%). Such companies often 
have more financial resources to support the startup's growth through 
investments or strategic partnerships. Financial support can accelerate 
the development of technology, enable the scaling of operations and 
expand market reach even into foreign markets, which most startups 
would like to expand into this year, according to their statement in this 
year's survey. 

Startups this year also showed great interest in collaborating with re-
search institutes (33 startups, 27%), the same as in last year's edition. 
Collaboration with research institutes can bring many benefits to start-
ups, such as access to expertise and research infrastructure. This is a 
valuable relationship that can help accelerate the growth and success 
of startups.

7  The chart does not include responses that were significantly less than the statistical number of responses.



19Curious? Learn more from the expanded version of the Report 
available on the AI in Health website

Selected statistics

based on survey results

Indicate the institutions with which Your startup cooperates 
the most often
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Among the institutions with which a startup most often collaborates 
are still medical facilities (77 startups, 62% of those surveyed), although 
this trend seems to have declined in recent years (in the second edition 
it was 70%, while in the third edition it was only 63%). Collaboration 
with medical facilities is crucial for medical startups, as it allows them to 
test, implement and improve their solutions in a real medical environ-
ment. According to the "AI is not Sci-Fi" review,* published by the Polish 
Hospital Federation in cooperation with the AI in Health Coalition and 
the expert team wZdrowiu, medical solutions, including medical start-
ups from the Report, are already being implemented in some hospitals 
and are working well in practice8. 

Commercial companies are the second most frequently cited insti-
tution with which startups most often collaborate (53 respondents, 
42% of respondents). Collaborations with commercial companies can 
include business partnerships, distribution of products or services, or 
joint research and development projects.

Investors rank third in terms of frequency of cooperation with startups 
(40 respondents, 32% of respondents). Collaboration with investors 
is crucial for startups in terms of raising funding and capital support, 
which enables them to grow and scale their business. 

8 Przegląd „AI to nie Sci-Fi”

Universities and research institutes are other important institutions 
that collaborate with startups (39 startups, 31% of respondents and 29 
startups, 23% of respondents, respectively). Contacts with these insti-
tutions can include access to scientific knowledge, research, research 
infrastructure and academic capacity.

Accelerators and incubators are institutions with which 19% of respon-
dents (24 startups) indicated cooperation. Cooperation with these in-
stitutions can include accelerator and incubator programs that support 
startups in their development, mentoring, training and networking.

A positive development is the significant increase in cooperation with 
other startups (this year's edition: 22 startups, 18%; last year's edition: 
10%). This can include experience sharing, strategic partnerships or 
joint projects. 

Interestingly, a huge drop is seen in contacts with funding institutions. 
In last year's edition, cooperation with them was declared by as many 
as 42% of startups, while this year it dropped to 9%. Possible reasons for 
this decline may include a change in funding preferences and strate-
gies by startups, possibly preferring more flexible and customized solu-
tions.

What is Your legal form?

75%

13%

6%

4%

2%

 Limited liability company          Joint-stock company

 Informal working group       Other       Simple Joint Stock Company (P. S.A.)

The Limited Liability Company (LLC) is the most popular legal and or-
ganizational form among the startups surveyed (94 respondents, 75% 
of those surveyed). Its popularity may be due to the simplicity it of-
fers in doing business, flexibility in management and limited liability 
of shareholders. Also in previous years, startups registered as a limited 
liability company were the most popular: in 2022. 73%, in 2021. 82% 
and in 2020. 78%.

The joint-stock company (S.A.) is chosen by 16 startups, accounting for 

https://drive.google.com/file/d/1EN-1paqK6GTUZSDrdlEr9otLl3NaqVHz/view
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13% of those surveyed. The joint-stock company is often used for larger 
projects that require more capital commitment and seeking investors. 
In previous years, startups registered as a joint stock company were, in 
2022 - 16%, in 2021 - 8%, and in 2020 - 12%. 

An informal working group, or a structure of an informal nature, was 
indicated by 7 startups, accounting for 6% of those surveyed. This may 
suggest that some early-stage startups operate in more loose and flex-
ible structures.

The Simple Joint Stock Company (P.S.A.), which is a simplified form of 
joint stock company, was selected by 3 startups, accounting for 2% of 
respondents. This is a relatively new legal form, introduced in Poland to 
make it easier for smaller companies to set up and operate.

Indicate the current stage of development

Growth MVP Comercjalization 
stage

PoC

 Report's IV edition     Report's III edition     Report's II edition     Report's I edition
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Growth (expansion) stage is the current stage of development for 37 
startups, accounting for 30% of those surveyed. This means that these 
startups are focused on acquiring new customers and further develop-
ing their product. In this stage, scaling up and achieving growth in the 
market is important. Similarly, last year this was the most frequently 
chosen answer by startups (35%).

The Minimum Viable Product (MVP) stage, i.e., a version of the prod-
uct with sufficient functionality to meet the expectations of the first 
customers and provide feedback for further product development, 
was reached by 34 startups, representing 27% of those surveyed. This is 
similar to the result in last year's edition of the Report (29%). 

The commercialization stage, i.e. having the first paying customers, was 
reached by 32 startups, accounting for 26% of those surveyed. These 
startups are already in the phase of generating revenue and building a 
stable financial base. 

The Proof of Concept (PoC) stage, i.e. a version of the product that 
demonstrates its feasibility but does not yet meet all customer require-
ments, was chosen by 22 startups, accounting for 17% of those sur-

veyed. At this stage, startups focus on testing and validating their solu-
tion to prove its potential and gain valuable feedback from customers. 
As in previous years, this is the least frequently selected answer among 
the four indicated (2022 - 11%, 2021 - 10%, 2020 - 16%).

How long has Your startup been operating?
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Analyzing the results on the duration of business activity of startups 
between the fourth and third editions of the report, there are some 
interesting trends. It is significant that the majority of startups (a total 
of 77% in the fourth edition and 72% in the third edition) have been 
operating for more than a year. This means that most of the surveyed 
startups have already had some existence and have managed to go 
through the early stages of development. This is a positive sign, sug-
gesting that many startups are managing to stay in business and grow 
their operations. 

It is also interesting to note that the share of startups operating for 6 
months to a year increased from 7% in the third edition to 12% in the 
fourth edition of the Report, and the share of startups operating for 
less than 6 months increased from 3% in the third edition to 7% in the 
fourth edition. This may indicate growing activity and dynamism in the 
sector, which continues to encourage the creation of new companies. 
This could be due to greater awareness and access to tools, mentors, 
startup support programs and market knowledge such as is found in 
this very Report.

Keep in mind that the comparison is only between two editions of the 
report, and no long-term conclusions can be drawn based on this. It 
is worth noting that the duration of a startup's activity is not the only 
indicator of its success.
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What province is Your startup’s headquarters located in?
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The highest concentration of startup headquarters is recorded in the 
Mazowieckie Voivodeship (26%, 33 startups are headquartered there). 
This is understandable, given that it is one of the most populous prov-
inces in Poland, and Warsaw, the country's capital, is also located in this 
region. Warsaw is considered a business and technology center in Po-
land.

Considering the other provinces, none of them achieves a significant 
advantage over the others when it comes to the location of startup 
headquarters. They have them primarily in provinces such as Lublin, 
Lower Silesia, Greater Poland and just Małopolska.

However, it should be remembered that these figures are based on the 
reported results from the report, and the actual distribution of startup 
headquarters may change depending on a number of factors, such as 
the dynamic development of the startup ecosystem, availability of re-
sources, infrastructure and other local factors.

How many team members do You currently engage in a 
startup on a more than half-time basis?

38%

6%

10%

12%

34%

 1-5 people     6-15 people     16-25 people     26-50 people     More than 50 people

The largest share (38%) of the surveyed startups' teams consist of 1-5 
people, indicating a tendency to create small teams in startups mainly 
for effective management with development. They work on develop-
ing the project and often focus on efficient use of resources, minimiz-
ing costs and adapting quickly to changing market conditions. It is also 
worth noting that a significant proportion of startups (34%) involve 
teams of 6-15 people. This group likely represents larger teams that are 
able to handle larger projects and develop the startup's various busi-
ness areas.

In contrast, the share of teams with more than 50 people (6% of start-
ups) is the smallest. This means that a smaller number of startups are 
already reaching a stage of development in which they have more em-
ployees, more extensive organizational structures and extensive proj-
ects. This has not changed from last year.

Startups vary dynamically in terms of the number of team members 
engaged in full-time work, which depends on a number of factors, 
such as the size of the project, the industry, the stage of develop-
ment of the startup, as well as the founders' preferences for scale and 
growth rate.

Select the average age of current founders.

42%

1%

5%

20%

32%

 31-40 years old                  41-50 years old       20-30 years old    

 More than 50 years old       Less than 20 years old

Among the startups surveyed, the largest group are founders between 
the ages of 31 and 40, (53 respondents, 42%). The next group is found-
ers between the ages of 41 and 50 (40 respondents, 32%). Next we 
have founders between the ages of 20 and 30 (25 respondents, 20%). 
Those over 50 account for only 5% of the surveyed respondents, and 
those under 20 only 1%. Despite the dominance of younger founders 
(under 40), it can be seen that there is also representation of  more ma-
ture people. Founders between the ages of 41 and 50 are a significant 
group, suggesting that the experience and knowledge gained during 
this period of life is valuable and can contribute to the success of start-
ups. Although people over 50 and under 20 are a minority of startup 
founders, it is worth noting that these age groups are also involved 



22 Top Disruptors in Healthcare
Review of the innovative medical startups in Poland and CEE Region

Selected statistics

based on survey results

in entrepreneurship. This means that age is not the only determinant 
of founder potential and ability, and that people from different age 
groups have a chance to succeed in the startup world.

Founders are:

 Solely male       Both male and female       Solely female

1%

42%32%

Based on the data on the gender of startup founders, there is an indica-
tion of the dominance of men as founders - more than half of the start-
ups surveyed (67, or 54%), were founded by a team consisting solely of 
men. This means that men have a greater share in creating and running 
startups. Mixed founding teams apply to 45% of the surveyed startups 
(56 respondents). 

However, it is worth noting the alarmingly small number of startups is 
founded by women alone - only 2 startups (1% of those surveyed) were 
founded by a team consisting solely of women. This is an extremely low 
number compared to the share of men as founders. The reason for such 
a low number of startups founded by women may be due to a number 
of factors, such as inequalities and gender role stereotypes that may 
influence women's decision to found a startup and develop an entre-
preneurial career, inadequate access to funding for startups founded 
by women, or the still relatively low number of visible good role models 
and mentors in the startup world. 

The conclusion of this data is that men definitely dominate as startup 
founders. It is important to understand the reasons for this occurrence 
and take action to eliminate barriers and provide equal opportunities 
and support for women in entrepreneurship. Gender balance in startup 
creation can benefit diversity of perspectives, innovation and econom-
ic development.

What additional competencies are You looking for in a team?9

8070605040302010

Sales

Marketing

IT

Medical

Financial

Legal

Analyzing the results of the additional competencies sought in the 
startup team, some trends can be observed. There is a noticeable de-
crease in the percentage of startups seeking medical competencies 
in the fourth edition of the Report compared to the third edition (36 
startups, 29% in the fourth edition, 62 startups, or 43% in the third) 
and legal competencies (21 startups, 17% in the fourth edition, 22 
startups, 15% in the third). This may indicate a reduced demand for 
these specific competencies during the period under review. This 
may also be due to the fact that in the previous period there was 
more emphasis on the development of medical startups and the le-
gal ability to understand regulations.

On the other hand, sales competencies continue to be the most 
sought-after competencies by startups (79 startups and 63% in the 
fourth edition, 98 startups and 68% in the third edition). This is un-
derstandable, as the ability to sell effectively is crucial to succeeding 
in the market and gaining a source of revenue. Financial competence 
(26% in the fourth edition and 22% in the third) also maintained its 
place.

It is worth noting that IT competencies (49 startups, 39% in the fourth 
edition and 73 startups, 51% in the third), although down from last 
year's results, still ranked third in terms of the most sought-after ad-
ditional competencies. This testifies to the growing importance of 
technology and the ability to create and develop innovative techno-
logical solutions.

9  The chart does not include responses that were significantly less than the statistical number of responses.
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Do you employ citizens of other countries?

30%

70%

 No       Yes

According to the results, the majority of startups - as many as 70% of 
them - do not hire citizens of other countries. In contrast, 30% of re-
spondents confirmed that their startup employs foreigners. 

This result suggests that most startups focus on hiring local employees, 
which may be due to various factors, such as language preference, local 
market knowledge or administrative restrictions on hiring foreigners. 
Nevertheless, a certain percentage of startups choose to hire foreign 
nationals, which may be the result of global competition for talent, the 
availability of specialists in specific fields or the desire to expand into 
international markets.

This result, however, is in line with that of last year (30% of startups that 
hire foreign citizens and 70% that do not). Despite the influx of Ukrai-
nian citizens into the country and the associated increased competi-
tion in the labor market, the situation in the startups surveyed for the 
Report remained unchanged.

Do you have ESOPs for employees?

6%

44% 50%

 No       Yes       Other

The results indicate that 44% of startups have Employee Stock Own-
ership Plans (ESOPs) for their employees, meaning that they reward 
employees with shares in the company. In contrast, 50% of startups 
responded that they do not have ESOPs. There are also 6% of startups 
that responded that they have other employee stock ownership ar-
rangements, which were not specified in detail.

ESOPs are a popular incentive and motivational tool for startup employ-
ees, allowing them to participate in the growth and success of the com-
pany by giving them shares. Such a program can help attract, motivate 
and retain talented employees, as well as build a strong company culture.

It's worth noting that having or not having an ESOP can depend on 
a number of factors, such as the company's strategy, business model, 
the stage of development of the startup and the founders' preference 
for employee participation in the company's success. Each startup can 
approach employee participation in its own way that best suits its goals 
and values.

Which edition of the Report did you participate in?
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In the 2nd 
edition

In the 3rd 
edition

In the 1st 
edition

I have not 
participated in 

the Report before

Forty-eight new startups (38%) participated in this year's edition of the 
Report, which may indicate the growing popularity of the Report, as 
well as the emergence and identification of new startups in the market. 
Also positive is the fact that as many as 77 startups (62%) are startups 
that the editorial team of the "Top Disruptors in Healthcare" Report has 
established contact and cooperation with in previous years. What's 
more, as many as 12 startups have participated in all four editions of 
the Report - Thank You for co-creating the Report with us from the very 
beginning and congratulations on the great development!  
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What support for Your startup would be the most helpful 
and useful? 

8070605040302010

Networking 

Connecting with investors

Help with client/user acquisition

Platform enabling networking between startups
and institutions / business partners

Testing and validation of solution

PPP projects (public-private partnership)

Simplifying the rules of public programs for startups

Contests for startups

Assistance in recruiting team members

Training for startups on development and promotion opportunities

List of accelerators / incubators

In the context of the fourth edition of the Report, the results indicate 
that the most important and necessary types of support for startups 
are networking (62%), i.e., making contacts and collaborating with 
other entrepreneurs, and connecting with investors (62%), who can 
provide not only funding, but also valuable business support. In addi-
tion, assistance in finding customers/users (57%) is also key for startups 
that want to capture national and international markets and expand 
their customer base.

Startups also show interest in a platform that enables networking be-
tween startups and business institutions/partners (38%). This is an indi-
cation that entrepreneurs are looking for tools to facilitate networking 
and collaboration with other business entities for mutual support and 
development.

In addition, startups are showing interest in testing and validating their 
solutions (38%), indicating the need to verify the skuficity and com-
patibility of their products or services with the expectations of the 
medtech market.

The Report indicates demand for other types of support as well, such 
as PPP (public-private partnership) projects (29%), simplification of the 
rules of public programs for startups (27%), competitions for startups 
(22%), assistance in recruiting team members (14%), training on devel-
opment and promotion opportunities (13%), and a list of gas pedals 
and incubators (12%). Although their share is lower compared to the 
previously mentioned types of support, they are still relevant to certain 
groups of startups and reflect the diverse needs and priorities of entre-
preneurs in the process of developing their startups.

What is the current funding level for Your startup (EUR)?10

10%

20%

30%

 Report's IV edition     Report's III edition     Report's II edition

Less than 
200 000 

EUR

200 000 - 
 400 000 

EUR

400 000 -
1 million 

EUR

1 - 2 million 
EUR

2 - 4 million 
EUR

Over
4 mln EUR

A comparison of startup funding between the three editions of the Re-
port can point to many interesting changes and trends. It can be seen 
that the level of funding for startups has undergone some shifts and 
evolution.

In the first edition of the Report, only 7% of startups indicated a fund-
ing level of less than €200,000. However, with subsequent editions of 
the Report, this percentage increased significantly, reaching 30% in 
the fourth edition. This means that more startups are receiving lower 
amounts of funding, which may be due to the greater availability of 
more limited funds, support programs and more investors interested in 
investing in less mature ventures.

Funding in the €200-400K range is also seeing an increase. In the third 
edition of the report, this funding was indicated by 8% of respondents, 
and in the fourth edition it rose to 18%. This may indicate that a greater 
number of startups are receiving quids in this range, which may be 
related to the development of specific startups and increased investor 
interest towards them.

In contrast, for startups receiving funding above €1 milion, the percent-
age remained relatively stable or showed minimal changes in the fol-
lowing editions of the Report. This level of financing may be related to 
the maturity and success of those startups that have attracted larger 
investments from private investors or financial institutions.

It can be said that in each edition of the Report we observe dynamic 
changes in the growth of funding for smaller startups, while startups 
receiving higher amounts maintain a stable level. This suggests the 
development of the startup ecosystem, greater investor interest in 
smaller projects, and the increasing availability of funding and support 
programs for startups along with greater interest and ability for mature 
and expanded startups to reach for higher amounts.

10 Comparative statistics were created on the basis of last year's results, which were specified in PLN. For the purpose of 
creating comparative statistics, the comparative ratio of 1 PLN = 5 EUR was adopted.
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What is the current level of financing for startups in different 
sectors of operation (EUR)? 

10

20

30

40

50

60

 Telemedicine       Standalone IT application       Medical devices

 Medical data       AI/machine learning

Less than 
200 000 

EUR

200 000 - 
 400 000 

EUR

400 000 -
1 million 

EUR

1 - 2 million 
EUR

2 - 4 million 
EUR

Over
4 million 

EUR

6

6

79

7

8

7

8

5
9

4

13

7

7

10
5

8

9

9

8

69

5

11

14
8

1613
5

19

In the AI/machine learning sector, the largest number of startups (19) 
have funding of less than EUR 200 thousand. In the next ranges, from 
EUR 200 thousand to EUR 4 million, the numbers of startups vary, oscil-
lating from 5 to 16. However, in the category above EUR 4 million, there 
are only 5 startups that operate in the AI / ML sector. 

In the medical data sector, the largest number of startups (11) have 
funding of less than €200K. In the next ranges, the numbers range from 
5 to 9.

In the medical devices sector, the numbers of startups with funding 
are as follows: 9 in the range of less than EUR 200 thousand, 5 in the 
range of EUR 200 thousand - EUR 1 million, 8 in the range of EUR 400 
thousand - EUR 1 million, 7 in the range of EUR 1 - 2 million, 10 in the 
range of EUR 2 - 4 million and 8 above EUR 4 million.

In the standalone IT application sector, the largest number of startups 
(13) receive, as in the medical data sector, funding below €200,000. The 
numbers of startups in the following ranges are respectively: 7, 9, 8, 5 
and 7. In the telemedicine sector, also the largest number of startups 
(8) receive funding of less than EUR 200 thousand. In the next ranges, 
the numbers of startups range from 4 to 9.

In summary, startups in most sectors of operation receive funding be-
low EUR 200 thousand. The numbers of startups in the following ranges 
vary, but in most cases are decreasing.  Higher amounts of funding may 
only be found in a small number of startups as investor requirements 
become more stringent and investment risks increase. This can lead to 
selection and fewer startups meeting the criteria.

What are your sources of financing?11

8070605040302010

The founder's own funds (bootstrapping)

Private investors

Grants from European funds

Domestic VC

Organic growth (financing from revenues)

Grants from national funds

Foreign VC

Incubation programs

Accelerators

Credit / loan from a financial institution

The source of financing for startups in more than half of cases (70 re-
spondents, 56% of respondents) is the founders' own funds. Respon-
dents also finance themselves through investment from private inves-
tors (51 startups, 41% of respondents) and from grants from European 
funds (50 respondents, 40% of respondents). One-third of the startups 
raised money from Polish VC funds, but only 13% did so from foreign 
VC funds - which may be a worrying symptom indicating little interest 
from foreign funds in the Polish medical startup market.

Are you currently looking for funding?

 Yes      No

82%

18%

More than 3/4 of the respondents indicated that they are currently 
seeking financing (103 startups, 82% of respondents). 

These figures did not change significantly from 2022, when 116 start-
ups, or 81% of respondents, were seeking financing, nor from 2021, 
when 78% respondents were seeking financing, or with 2020, in which 

11  The chart does not include responses that were significantly less than the statistical number of responses.
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additional sources of funding were needed by 84% of startups. The data 
shows that access to financing continues to be a significant challenge 
for startups, which may affect their further development. The increase 
in the rate of respondents needing financing to successfully develop a 
product or service suggests that this problem has not yet been solved. 

The conclusion that can be drawn is that measures must be taken to 
facilitate access to financing for startups. It is important to create an en-
abling environment in which startups can obtain the necessary fund-
ing to develop their products or services. Support in terms of establish-
ing business contacts and acquiring funding from public funds can be 
crucial for the development of startups.

In what amount (EUR) are you currently seeking funding?  

 400 000 - 1 million EUR        2 - 4 million EUR         1 - 2 million EUR

 200 000 - 400 000 EUR         Over 4 million EUR         Less than 200 000 EUR

23%

23%

23%

14%

10%

7%

In this year's edition of the Report, the answer to the question of what 
kind of financing is sought by startups today, the answers are arranged 
fairly evenly. A quarter each of startups are looking for funding at 400k - 
1 million euros, 2-4 million euros and 1-2 million euros. Funding above 
€4 million is of interest to 10% of respondents.

What source are you currently looking for funding from?12
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In the fourth edition of the report, the data shows several major 
sources from which startups are currently seeking funding. Foreign 
VCs are the most popular source, with as many as 75% of medical 
startups interested. This could mean that these startups are looking 
for overseas investors who can provide capital and financial and stra-
tegic support. The percentage of medical startups seeking funding 
from foreign venture capital funds rose from 23% in the third edition 
to 75% in the fourth edition of the report. This could mean that more 
medical companies are looking to foreign investors as a source of fi-
nancing.

The second major source of funding for medical startups is private 
investors, which were highlighted by 71% of the startups surveyed. 
In the third edition of the Report, 37% of medical startups expressed 
interest in such a source of funding, while in the fourth edition the 
percentage was 71%. This indicates that private investors are still an 
important source of funding, but their importance has increased over 
the past year.

Domestic VCs rank third among sources of funding sought by medi-
cal startups. 65% of companies surveyed indicated an interest in 
working with domestic VCs. Domestic VCs continue to be a popular 
source of funding and the number has increased significantly from 
27% in the third edition, up to 65% in the fourth edition of the Report.

Grants from European funds and grants from national funds are also 
important sources of funding for medical startups,. 62% and 45% of 
surveyed companies, respectively, expressed the need for such finan-
cial support. The number of medical startups seeking grant funding 
increased from 23% in the third edition, to 62% in the fourth edition 
of the Report for grants from European funds, and from 12% to 45% 
for grants from national funds.

12  The chart does not include responses that were significantly less than the statistical number of responses.
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Other sources of funding, such as organic growth, gas pedals, incuba-
tion programs, crowdfunding, the stock market and a loan or credit 
from a financial institution, are less important in terms of medical 
startups' search for funding, but are still present in their strategy.

The main sources of funding for medical startups are foreign VCs, pri-
vate investors, domestic VCs and grants from European and national 
funds. These sources are key to the development and growth of these 
companies, enabling them to obtain the necessary capital to develop 
innovative medical solutions.

Which round of financing are You starting or currently are 
in?13

 Seed        Series A        Pre-seed        Other         Series B

27%

41%23%

7%

2%

Nearly half of the startups (38 respondents, 41% of those surveyed) 
are in the process of, or are starting, a round of funding called "seed," 
a round that coincides with starting sales and pursuing a repeatable 
business model. Interestingly, as many as 23% of startups are seek-
ing funds in the "pre-seed" phase, often funded by family and friends 
(friends&family), due to the very early stage of the company's develop-
ment. 27% of those surveyed are picking up the A round, which comes 
at the time of scaling the business and internationalizing the business.

13  The chart does not include responses that were significantly less than the statistical number of responses.

What type of support would you need most, depending on 
the funding round? 
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 Connecting with investors

 Testing and validation of solution

 Simplifying the rules of public programs for startups

 Help with client/user acquisition

 PPP projects (public-private partnership)

 Training for startups

 Platform enabling networking between startups
        and institutions / business partners

 Networking 

 List of accelerators / incubators

 Contests for startups

 Assistance in recruiting team members

Analyzing the Report's data, we can see that the needs of startups 
vary by funding round. Early stages, such as pre-seed and seed, show 
a greater need to connect with investors, as evidenced by 13 startups 
in the pre-seed round, 41 startups in the seed round and 17 startups in 
the Series A round. 

Assistance in finding customers/users is also important, as evidenced 
by 14 startups in the pre-seed round, 32 startups in the seed round and 
15 startups in the Series A round. Testing and validating the solution is 
important for 7 startups in the pre-seed round, 26 startups in the seed 
round and 7 startups in the Series A round.

It should be noted that some types of support are less in demand in 
later funding rounds. For example, a platform that enables networking 
plays an important role for 9 startups in the pre-seed round, 26 startups 
in the seed round, but only 5 startups in the Series A round. 
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It is worth noting that each startup may have individual support needs, 
so it is important to tailor the type of support to the startup's specific 
requirements and stage of development. These figures indicate gen-
eral trends, but detailed analysis and case-by-case tailoring are key to 
successfully supporting startups in their development.

How do You rate the possibility of obtaining financing in the 
last year (2022)?

4%

36%

60%

 It is getting more and more difficult to get financing

 It is getting easier and easier to get financing

 Nothing has changed in terms of funding opportunities over the last year

An increasing number of startups report increasing difficulty in ob-
taining financing for their operations (64 respondents, 60% of those 
surveyed). This is a worrying trend relative to the previous edition, in 
which as many as 58% of startups described the possibility of obtain-
ing financing as stable. This is undeniably influenced by the crises that 
startups and investors are currently facing. Inflation and less economic 
stability can discourage investors from investing in high-risk startups. 
This time, only 36% of startups (38 submissions) said that the situation 
related to obtaining financing is the same as in the previous year . Four 
entities indicated that it was easier to obtain financing, which on this 
scale indicates that these are, however, isolated cases and we cannot 
draw general conclusions based on their example.

In the last year (2022), have You recorded revenue from the 
sale of the company's main product / service?

44%

56%

 Yes       No

Relative to the results of last year's survey, fewer startups reported rev-
enue from the sale of their main product than this year (58% and 56%, 
respectively). This may be due to the fact that many startups are only in 
the development stage. However, it is still positive that more than half 
of the entities, this revenue was recorded.

Revenue from sales of main product/service last year (2022) 
was?

39%
56%

5%

 Higer than in the previous year       No change      Lower than in the previous year

Startups are constantly growing. Most of the startups participating in 
our Report recorded revenue growth compared to the previous year. 
Increasing demand for innovation is creating a good growth environ-
ment for startups. Again, only 5% of entities recorded a decrease in 
revenue, but there was an increase in the number of startups whose 
revenue was unchanged. This may be a result of the growing impor-
tance of raising financing as a challenge to expansion.
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What was the amount of revenue from the sale of the main 
product / service in the last year (2022) (throughout the 
year)?

2%

36%

14%13%

9%

7%

7%

6%

6%

 Up to 10 000 EUR       Other      400 000 -1 million EUR      40 000- 100 000  EUR        

 20 000- 40 000 EUR      100 000- 200 000 EUR      200 000- 400 000 EUR

 Over 4 million EUR      10 000 - 20 000 EUR

The largest portion of the entities included in our survey recorded an-
nual revenues of up to €10,000 in the last year (36%). These figures are 
consistent with the fact that most of the Report's participants are enti-
ties in the development phase, and struggling to obtain financing. This 
figure is up from the previous year, when only 23% of startups marked 
this answer.

A small number of startups (6%) achieved revenues above €1 million. 

The amount of revenue between 40 thousand and 1 million euros was 
achieved by 13% of startups. This is a range of average revenues, which 
may indicate moderate sales success. The remaining revenue catego-
ries, i.e. between €10 thousand and €400 thousand, include smaller 
groups of startups, which may be due to differences in business mod-
els, development phases or industry specifics.

Did the cost of maintaining Your startup change during the 
past year (2022)?14

1%

56%

43%

 Costs of maintaining the startup have noticeably declined

 Costs of maintaining the startup did not noticeably change

 Costs of maintaining the startup have noticeably increased

Rising costs and inflation have also hit startups. More than half of them 
(56%) report a significant increase in the cost of maintaining the company.

What is the most important measure of Your success at the 
present stage of Your development?

30%

24%

22%

14%

10%

 Number of users       Revenue      Acquiring capital       Other       Profit

Invariably for the past three years, the most important measure of 
success for respondents is the number of users (38 startups, 30% of 
respondents), revenue (30 startups, 24% of respondents) and capital 
raising (28 startups, 22% of respondents). Only 10% of startups measure 
their success according to the profit they make, which may be related 
to the early stage of the respondents' development.

14  The chart does not include responses that were significantly less than the statistical number of responses.
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Are You currently commercially present on foreign markets?15 

7%

60%16%

8%

8%

1%

 We are not present, but we are planning to be

 Registered income from a foreign market

 Commercial contracts signed

 Most of the revenues come from abroad

 Signed letters of intent

 Other

Among the reported startups, 59% (75 submissions) are not currently in 
foreign markets, but are planning to expand their operations outside of 
Poland. This indicates a high potential for growth, which the founders 
of these startups intend to take advantage of in the near future. Such 
an expansion plan may be due to both the limited resources available 
in the domestic market and the desire to reach a wider, more diverse 
audience. 

It is noteworthy that 8% (10 submissions) of the startups have already 
signed commercial agreements, and 7% (9 submissions) have signed 
letters of intent. This indicates concrete progress in establishing busi-
ness relationships and opening up new opportunities. In addition, 16% 
(20 submissions) of startups have recorded registered revenue coming 
from foreign markets, and 9% (11 submissions) generate most of their 
revenue outside of Poland. These figures show an increase in the num-
ber of startups at earlier stages of development, which is likely due to 
their greater interest in this report, and indicates the dynamic growth 
of MedTech startups that are aware of the market and are taking steps 
to expand their reach beyond Poland's borders.

15  The chart does not include responses that were significantly less than the statistical number of responses.

Which countries / regions are important to Your business 
success?16

150120906030

European Union

United States

Great Britain

Near East

Africa

South America

China

The vast majority, as many as 97% of startups (121 reported) consid-
er the European Union and the region important for the success of 
their business, which is not surprising since Poland's membership in 
the European Union definitely facilitates expansion in the area. Once 
again, the United States came in second place, as as many as 62% (78 
reported) of startups identified this country as crucial. This proves that 
despite the high level of competition, the U.S. is still an attractive area 
for business development, especially based on new technologies. The 
number of startups that identified the UK as an important area for the 
success of their business more than doubled. The role of the Middle 
East is also significant.

What countries/regions are important to the success of your 
business according to your sector of operation?17
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16  The chart does not include responses that were significantly less than the statistical number of responses.
17  The chart does not include responses that were significantly less than the statistical number of responses.
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It can be seen that for AI / ML startups, the most important expansion 
regions are the European Union and the United States (71 startups and 
52 astartups, respectively). The UK and the Middle East are slightly less 
popular, but are still among the preferred expansion regions for AI / 
ML startups. The situation is similar for startups whose main focus is 
medical data. 

The Middle East, on the other hand, is not of interest as an expansion 
country for startups that operate in the telemedicine and standalone 
AI application sectors.

What are the most important challenges / barriers to 
expansion?18

8070605040302010

Establishing business contacts and finding partners

Financial matters

Legal regulations

Necessity of certification

The specificity and potential of the target market

Appropriate marketing strategy and distribution

Passing pre-clinical tests

There are no barriers to expansion before us

The potential of internationalization of the offered solution

Building business relationships and attracting partners are key aspects 
of any startup's development. This is also a challenge faced by the ma-
jority of reported startups. As many as 57% (71 submissions) of entities 
indicate this as a significant barrier to further expansion. It is notewor-
thy that the importance of this challenge has increased compared to 
last year, indicating a growing awareness of its importance.

What is encouraging, however, is that the role of regulations as a lim-
iting factor has decreased significantly. Currently, 38% of startups (48 
submissions) cite regulations as an important factor, a decrease from 
last year. At the same time, financial issues remain at a similar level, be-
ing an important challenge for 39% (49 submissions) of reported start-
ups.

The need to certify the products offered is another important issue, 
which is associated with both financial issues and increased project 
time. For 34% of startups (42 submissions) this is a significant barrier 
to overcome.

The potential for internationalization of the solutions offered was in-
dicated by only 3% (4 submissions) of startups. This is consistent with 
the statistics on the willingness and perceived potential to expand into 
non-native markets.

18 The chart does not include responses that were significantly less than the statistical number of responses.
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Acellmed
Limited Liability Company.

What is Your product / service? 

Our product is a personalized, biodegradable corneal regeneration dressing 
for autologous transplantation, prepared using bioprinting and 3D printing. 
It provides a safe alternative to transplantation for treating patients with 
corneal stem cell deficiency and mechanical/chemical/thermal damage to 
the cornea. 
Currently, the project is at the stage of preclinical studies in a large animal 
model (TRL VII); the results obtained allow us to start preparing for the 
registration procedure at the EMA. The uniqueness of our dressing has 
been confirmed by the patent attorney’s office; a patent application has 
been filed. 

In which medical area do You operate?

Ophthalmology, oncology, infectious diseases.

What sector does Your solution operate in?

Biotechnology.

Who is the target user of the product / service?

Patient.

Indicate the current stage of development.

Proof of Concept.

What is the current funding level for Your startup (EUR)?

400,000 - 1 million EUR.

Are You currently looking for funding?

Yes.

What is the most important measure of Your success at the 

present stage of Your development? 

Implementation of preclinical research in a large animal model.

Are You currently commercially present on foreign markets?

We are not present, but we are planning to be.

Which countries/regions are important to Your business success?

Near East, United States, European Union.

www.acellmed.pl

Aether Biomedical
Limited Liability Company.

www.aetherbiomedical.com

What is Your product / service? 

Zeus Bionic Prosthesis and Aether Digital Platform - a digital rehabilitation 
platform for upper limb amputees. 
Zeus is a multifunctional bionic upper limb prosthesis with intuitive control, 
craftsmanship and functionality that allows the user to return to function. 
Zeus is characterized by high grip strength - up to 152 N, making it the 
strongest prosthesis currently available on the market, high durability - 
holding up to 35 kg and impact resistance. 
Zeus is a Class I medical device with CE marking sold in the US and 12 
European countries and Asia.
The digital platform supports prosthetists, physicians and physiotherapists in 
acquiring reliable information based on objective measurements to assess the 
patient’s motor skills before, during and after the provision of a funnel prosthesis. 
The information obtained, gamification of exercises, graphic and digital models 
serve as an additional tool for the patient in the rehabilitation process, as well as 
support in compensating for motor deficits. 
Prosthetists are used to improve their prosthetic services, and physicians 
and physiotherapists gain new knowledge that can be used to improve the 
patient’s quality of life and increase the effectiveness of rehabilitation.
The platform encompasses the comprehensive patient journey to provide 
physicians with the ability to provide results-oriented care at multiple points 
of contact - from initial post-amputation care, through therapy, pre-prosthesis 
training, prosthesis fitting, to prosthetics and monitoring the effectiveness of 
therapy and rehabilitation. 

In which medical area do You operate?

Rehabilitation.

What sector does Your solution operate in?

AI/machine learning, AR/VR, biotechnology, medical data, medical devices, 
rehabilitation, robotics, standalone IT application, telemedicine.

Who is the target user of the product / service?

Patient.

Indicate the current stage of development.

Growth (expansion).

What is the current funding level for Your startup (EUR)?

Over 4 million EUR.

Are You currently looking for funding?

Yes.

What is the most important measure of Your success at the 

present stage of Your development? 

Revenue.

Are You currently commercially present on foreign markets?

Most of the revenues come from abroad.

Which countries/regions are important to Your business success?

Near East, United States, European Union.

www.acellmed.pl
www.aetherbiomedical.com
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AI4LUS
Limited Liability Company.

ai4lus.com

info@ai4lus.com

+48 669 407 619

What is Your product / service? 

AI4LUS is an innovative system, using deep learning algorithms, that is 
revolutionizing the way respiratory diseases are detected and diagnosed 
using ultrasound imaging. One of the key advantages of the platform is its 
ability to support physicians (radiologists, pulmonologists, paramedics) in 
the early diagnosis of respiratory diseases. 
AI4LUS is a scalable solution, detecting and classifying diseases at their 
earliest stages, enabling physicians to intervene quickly and implement 
effective treatment plans. It represents a significant step forward in 
healthcare, offering a comprehensive solution to the most pressing 
problems facing the medical industry in the field of respiratory diseases. 
With the potential to improve patient outcomes, reduce costs and facilitate 
collaboration among medical professionals, AI4LUS has the potential to 
revolutionize the way healthcare is delivered, making it more efficient, 
effective and accessible to all.

In which medical area do You operate?

Pulmonology.

What sector does Your solution operate in?

AI/machine learning.

Who is the target user of the product / service?

Treatment entity, a doctor or other healthcare professional.

Indicate the current stage of development.

Proof of Concept.

What is the current funding level for Your startup (EUR)?

Less than 200,000 EUR.

Are You currently looking for funding?

Yes.

What is the most important measure of Your success at the 

present stage of Your development? 

Acquiring capital.

Are You currently commercially present on foreign markets?

We are not present, but we are planning to be.

Which countries/regions are important to Your business success?

Near East, United States, European Union.

AI4SKIN
Limited Liability Company.

What is Your product / service? 

AI4SKIN is an innovative solution designed to support doctors in the 
early diagnosis of skin cancer. The system of specialized algorithms for 
automatic skin cancer diagnosis based on epiluminescence microscopy 
(ELM) images can be used in doctors’ offices and other healthcare facilities 
for melanoma screening. Using artificial intelligence and machine learning 
algorithms, it recognizes melanocytic nevi based on images taken with a 
videodermoscope. The system supports the physician in image analysis, 
accelerates access to professional early diagnosis, and eliminates the risk 
of image misdiagnosis by focusing on methods for processing, analyzing 
and classifying images of melanocytic skin nevi using 4 image evaluation 
strategies simultaneously.

In which medical area do You operate?

Oncology, dermatology.

What sector does Your solution operate in?

AI/machine learning.

Who is the target user of the product / service?

Treatment entity, a doctor or other healthcare professional.

Indicate the current stage of development.

Proof of Concept.

What is the current funding level for Your startup (EUR)?

Less than 200,000 EUR.

Are You currently looking for funding?

Yes.

What is the most important measure of Your success at the 

present stage of Your development? 

Acquiring capital.

Are You currently commercially present on foreign markets?

We are not present, but we are planning to be.

Which countries/regions are important to Your business success?

Near East, United States, European Union.

ai4skin.com

malwina.wasowska-domirska@ai4skin.com

+48 697 724 347

ai4lus.com
mailto:info@ai4lus.com
ai4skin.com
mailto:malwina.wasowska-domirska@ai4skin.com
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AIDIFY
Limited Liability Company.

What is Your product / service? 

AIDIFY is a learning platform backed by machine learning algorithms, 
designed to automate, structure and increase the efficiency of the 
pharmaceutical workforce development process.

In which medical area do You operate?

Pharmacy.

What sector does Your solution operate in?

AI/machine learning, education, pharmaceuticals/dietary supplements, 
standalone IT application.

Who is the target user of the product / service?

Corporation.

Indicate the current stage of development.

Commercialization stage.

What is the current funding level for Your startup (EUR)?

200,000 - 400,000 EUR.

Are You currently looking for funding?

Yes.

What is the most important measure of Your success at the 

present stage of Your development? 

Number of users.

Are You currently commercially present on foreign markets?

We are not present, but we are planning to be.

Which countries/regions are important to Your business success?

United States, European Union, Great Britain.

http://join.aidify.eu/

Aidmed
Limited Liability Company.

What is Your product / service? 

AIDMED supports remote diagnosis and rehabilitation monitoring of patients 
with chronic diseases. We have our own device that collects data from the 
patient and Artificial Intelligence-based algorithms that automatically 
process the signals. The system is a medical device (certified class IIa) 
designed to diagnose sleep-disordered breathing at home (polygraph) and 
detect pathological events during heart rate.

In which medical area do You operate?

Cardiology, pulmonology, rehabilitation.

What sector does Your solution operate in?

AI/machine learning, medical data, medical devices, rehabilitation, 
telemedicine.

Who is the target user of the product / service?

Treatment entity, a doctor or other healthcare professional, patient, insurance 
company.

Indicate the current stage of development.

Growth (expansion).

What is the current funding level for Your startup (EUR)?

2  - 4 million EUR.

Are You currently looking for funding?

Yes.

What is the most important measure of Your success at the 

present stage of Your development? 

Revenue.

Are You currently commercially present on foreign markets?

Most of the revenues come from abroad.

Which countries/regions are important to Your business success?

European Union.

www.aidmed.ai

http://join.aidify.eu
www.aidmed.ai
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AILIS Breast Cancer 
Prediction Technology
Limited Liability Company.

What is Your product / service? 

AILIS is the world’s first integrated breast health monitoring system that has 
the potential to save millions of women around the world. It is a state-of-the-
art, artificial intelligence-based, non-contact, painless and completely safe 
(no radiation) method of detecting breast cancer. The AILIS system combines 
cutting-edge technology, parametric dynamic imaging and telemedicine 
and is able to immediately detect symptoms of breast cancer and estimate 
the risk of developing the disease. The system performs a breast exam in 
just 4 minutes and gives the result of the exam after 10 minutes in the app, 
so the entire procedure takes about 15 minutes. 2023 is clinical testing and 
certification time for the AILIS system.

In which medical area do You operate?

Diagnostics/imaging.

What sector does Your solution operate in?

Medical devices.

Who is the target user of the product / service?

Patient.

Indicate the current stage of development.

Minimum Viable Product.

What is the current funding level for Your startup (EUR)?

1 - 2 million EUR.

Are You currently looking for funding?

Yes.

What is the most important measure of Your success at the 

present stage of Your development? 

Acquiring capital.

Are You currently commercially present on foreign markets?

We are not present, but we are planning to be.

Which countries/regions are important to Your business success?

Near East, United States, European Union.

www.ailiscare.com

media@ailiscare.com

AIMPLANT
Limited Liability Company.

What is Your product / service? 

AIMPLANT is a software for automatic design of disposable medical devices 
for oral and maxillofacial surgeons. The operation of the application will be 
based on an anatomical database, AI and an intuitive wizard, the operation 
of which will also be possible for doctors without knowledge of engineering 
programs. The design is done by the doctor, and then the products are 
manufactured by us or independently by the hospital on-site (depending 
on the infrastructure). There are plans to expand the solution with functions 
giving the possibility of automatic design of bone graft implants and 
enabling the creation of disposable devices necessary for surgeries in other 
anatomical areas.

In which medical area do You operate?

Surgery, oncology, orthopedics.

What sector does Your solution operate in?

AI/machine learning, medical devices.

Who is the target user of the product / service?

A doctor or other healthcare professional.

Indicate the current stage of development.

Proof of Concept.

What is the current funding level for Your startup (EUR)?

Less than 200,000 EUR.

Are You currently looking for funding?

Yes.

What is the most important measure of Your success at the 

present stage of Your development? 

Acquiring capital.

Are You currently commercially present on foreign markets?

We are not present, but we are planning to be.

Which countries/regions are important to Your business success?

United States, European Union, Great Britain.

aimplant.pl

ppacek@aimedicum.pl

+48 782 332 981

www.ailiscare.com
mailto:media@ailiscare.com
aimplant.pl
mailto:ppacek@aimedicum.pl
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Airflo
Simple Joint Stock Company.

What is Your product / service? 

Airflo is an innovative solution for healthcare and medical facilities. It is an 
advanced piece of furniture that combines a vertical garden and indoor air 
purification. It works automatically to provide users with safe, healthy air that 
is free of pollutants, viruses and bacteria. Airflo furniture will also be perfect 
for doctors’ offices, enhancing patients’ well-being with vegetation and 
minimizing the presence of pathogenic microorganisms. It’s a solution that 
focuses on protecting health and ensuring the highest air quality in work and 
living spaces.

In which medical area do You operate?

Infection, well-being, and community health.

What sector does Your solution operate in?

Medical facilities, health tech - hardware, high-tech furniture.

Who is the target user of the product / service?

Patient, medical offices, corporation, B2C customer.

Indicate the current stage of development.

Proof of Concept.

What is the current funding level for Your startup (EUR)?

Less than 200,000 EUR,

Are You currently looking for funding?

Yes.

What is the most important measure of Your success at the 

present stage of Your development? 

Acquiring capital.

Are You currently commercially present on foreign markets?

We are not present, but we are planning to be.

Which countries/regions are important to Your business success?

United States, European Union.

https://www.airflo.store

karolgalan@airflo.us

+48 698 206 208

AllBright Health
Limited Liability Company.

What is Your product / service? 

AllBright Health is a company that offers state-of-the-art IT solutions for 
medical facilities and research entities, including proprietary white label 
applications and customizable telemonitoring tools. The company uses 
cutting-edge technologies and its IT systems are tailor-made and built from 
the ground up based on business analysis, and it also offers turnkey health 
applications. AllBright Health is part of the AllBright Technologies group, 
experts in designing and implementing user-centered IT solutions.

In which medical area do You operate?

Cardiology, rehabilitation.

What sector does Your solution operate in?

AI/machine learning, medical data, education, telemedicine.

Who is the target user of the product / service?

Treatment entity, a doctor or other healthcare professional, patient.

Indicate the current stage of development.

Minimum Viable Product.

What is the current funding level for Your startup (EUR)?

200,000 - 400,000 EUR.

Are You currently looking for funding?

Yes.

What is the most important measure of Your success at the 

present stage of Your development? 

Profit.

Are You currently commercially present on foreign markets?

Registered income from a foreign market.

Which countries/regions are important to Your business success?

European Union.

https://allbright.health

hello@allbright.io

+48 606 724 740

https://www.airflo.store
mailto:karolgalan@airflo.us
https://allbright.health
mailto:hello@allbright.io
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Aurero
Limited Liability Company.

What is Your product / service? 

Aurero Smart Ecosystem is an advanced ecosystem for medical facilities 
covering all 360 business processes. The main idea favoring Aurero is 
Operational Excellence where, thanks to its emphasis on user experience 
and advanced automations along with AI, Aurero is today one of the leading 
systems supporting the dynamic growth of medical businesses. The Aurero 
platform offers comprehensive functionality for commercial and collaborative 
medical facilities, which, combined with process automations (available in a 
click-to-go model), allow for previously unattainable optimization of work in 
the healthcare sector.

In which medical area do You operate?

Not applicable.

What sector does Your solution operate in?

AI/machine learning, medical data, standalone IT application, telemedicine.

Who is the target user of the product / service?

Treatment entity.

Indicate the current stage of development.

Growth (expansion).

What is the current funding level for Your startup (EUR)?

2 - 4 million EUR.

Are You currently looking for funding?

No.

What is the most important measure of Your success at the 

present stage of Your development?

Profit.

Are You currently commercially present on foreign markets?

Signed letters of intent.

Which countries/regions are important to Your business success?

European Union.

www.aurero.com

BioCam
Limited Liability Company.

What is Your product / service? 

BioCam is an endoscopic capsule that enables remote patient-friendly 
examination of the entire gastrointestinal tract and automatic detection of 
pathological changes thanks to developed artificial intelligence algorithms.

In which medical area do You operate?

Oncology, gastroenterology. 

What sector does Your solution operate in?

AI/machine learning, medical devices.

Who is the target user of the product / service?

Treatment entity, a doctor or other healthcare professional, patient, 
corporation, insurance company.

Indicate the current stage of development.

Minimum Viable Product.

What is the current funding level for Your startup (EUR)?

2 - 4 million EUR.

Are You currently looking for funding?

Yes.

What is the most important measure of Your success at the 

present stage of Your development? 

Technological advances.

Are You currently commercially present on foreign markets?

We are not present, but we are planning to be.

Which countries/regions are important to Your business success?

United States, European Union, Great Britain.

biocam.ai

maciej.wysockiI@biocam.pl

+48 668 059 027

www.aurero.com
biocam.ai
mailto:maciej.wysockiI@biocam.pl
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BioMinds Healthcare
Limited Liability Company.

What is Your product / service? 

BioMinds Healthcare has developed the BioMinds XR neurotherapeutic 
system, which is currently undergoing therapeutic and clinical efficacy 
studies and will ultimately be designed to treat adults with neurological 
diseases (post-stroke, multiple sclerosis, Parkinson’s Disease, Alzheimer’s 
Disease) in three key areas - psychological (internal balance, well-being), 
cognitive (attention, memory or language functions) and motor (upper limb 
movements and body balance).

In which medical area do You operate?

Neurology, psychiatry/psychology, rehabilitation, neurorehabilitation.

What sector does Your solution operate in?

AI/machine learning, AR/VR, medical data, medical devices, rehabilitation, 
telemedicine.

Who is the target user of the product / service?

Treatment entity, a doctor or other healthcare professional, patient.

Indicate the current stage of development.

Commercialization stage.

What is the current funding level for Your startup (EUR)?

1 - 2 million EUR.

Are You currently looking for funding?

Yes.

What is the most important measure of Your success at the 

present stage of Your development? 

Acquiring capital.

Are You currently commercially present on foreign markets?

We are not present, but we are planning to be.

Which countries/regions are important to Your business success?

United States, European Union, Ukraine.

www.biominds.pl

BIOTTS
Joint-stock company.

What is Your product / service? 

MTC-Y transdermal technology, a proprietary carrier that allows the transfer 
of large molecules (up to 25,000 Daltons) through the skin, which until now 
was not possible, it was considered that such a limit was 500 Daltons. We 
have succeeded in contradicting this. With this innovation, it will be possible 
to move away from painful vaccines or remembering to take a pill every day 
and replace the therapy with a patch.

In which medical area do You operate?

Diabetology, orthopedics, drug delivery technologies.

What sector does Your solution operate in?

Biotechnology.

Who is the target user of the product / service?

Corporation.

Indicate the current stage of development.

Growth (expansion).

What is the current funding level for Your startup (EUR)?

Over 4 million EUR.

Are You currently looking for funding?

Yes.

What is the most important measure of Your success at the 

present stage of Your development? 

Acquiring capital.

Are You currently commercially present on foreign markets?

Signed letters of intent.

Which countries/regions are important to Your business success?

United States, European Union.

biotts.com

office@biotts.com

+48 606 569 746

www.biominds.pl
biotts.com
mailto:office@biotts.com
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BrainScan
Joint-stock company.

What is Your product / service? 

Brainscan is a unique AI-based solution dedicated to detecting, classifying 
and localizing CT-imaged lesions. It detects 20 classes of lesions focusing on 
those that are life-threatening, such as hemorrhages, hematomas, aneurysms, 
ischemic strokes and cancerous lesions. Automatic lesion detection within 
3 minutes of examination supports the work of emergency department 
doctors and radiologists in rapid diagnosis and saving lives.

In which medical area do You operate?

Radiology, emergency medicine.

What sector does Your solution operate in?

AI/machine learning, medical devices.

Who is the target user of the product / service?

Treatment entity, a doctor or other healthcare professional.

Indicate the current stage of development.

Commercialization stage.

What is the current funding level for Your startup (EUR)?

2  - 4 million EUR.

Are You currently looking for funding?

Yes.

What is the most important measure of Your success at the 

present stage of Your development? 

Number of users.

Are You currently commercially present on foreign markets?

Commercial contracts signed.

Which countries/regions are important to Your business success?

Africa, Near East, European Union.

www.brainscan.ai

contact@brainscan.ai

+48 600 788 111

BrainTech
Limited Liability Company.

What is Your product / service? 

BrainTech is a company created by scientists, primarily developing Brain-
Computer Interface (BCI) systems based on the electroencephalogram 
(EEG), enabling muscle-free computer control.

Our roots are in the first brain-computer interface (BCI) demonstration in 
Poland in 2008 and the OpenBCI.pl, EEG.pl and Svarog projects. We develop 
complete EEG/BCI systems based on cutting-edge equipment - from 
classic EEG amplifiers, to a convenient wireless headset, to a unique „Blinker” 
for high-resolution SSVEPs. In addition, we offer complete software for 
research and teaching, practical implementations, as well as consultation 
and specialized services in the field of EEG/BCI.

In which medical area do You operate?

Neurology, psychiatry/psychology.

What sector does Your solution operate in?

Biotechnology.

Who is the target user of the product / service?

Research institutes.

Indicate the current stage of development.

Growth (expansion).

What is the current funding level for Your startup (EUR)?

Less than 200,000 EUR.

Are You currently looking for funding?

Yes.

What is the most important measure of Your success at the 

present stage of Your development? 

Acquiring capital.

Are You currently commercially present on foreign markets?

Registered income from a foreign market.

Which countries/regions are important to Your business success?

European Union.

https://braintech.pl

kontakt@braintech.pl

+48 606 509 388

www.brainscan.ai
mailto:contact@brainscan.ai
https://braintech.pl
mailto:kontakt@braintech.pl
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Braster
Joint-stock company.

What is Your product / service? 

Our company manufactures a device for breast self-examination and for use 
in doctors’ offices. It provides an innovative method of preventive breast 
examination that complements standard diagnostic and screening methods. 
In response to these real needs of modern breast cancer prevention, we 
have developed the BRASTER®r System and BRASTER® PRO, which make 
groundbreaking use of contact thermography and telemedicine to enable 
breast examination for oncological diseases in home settings as well as in 
professional medical offices. It is an additional method to support primary 
prevention of breast cancer that emits no radiation, is safe and painless.

In which medical area do You operate?

Oncology.

What sector does Your solution operate in?

AI/machine learning, medical devices, telemedicine, providing health 
services (prophylaxis, diagnostics, treatment) as a medical entity.

Who is the target user of the product / service?

Patient.

Indicate the current stage of development.

Growth (expansion).

What is the current funding level for Your startup (EUR)?

200,000 - 400,000 EUR.

Are You currently looking for funding?

Yes.

What is the most important measure of Your success at the 

present stage of Your development? 

Number of users.

Are You currently commercially present on foreign markets?

Most of the revenues come from abroad.

Which countries/regions are important to Your business success?

South America, East Asia, India, Malaysia, Philippines, Brazil.

www.braster.eu

biuro@braster.eu

22 295 03 60

Calmsie
Limited Liability Company.

What is Your product / service? 

Calmsie’s product, Amygdala Mission, is an evidence-based mobile game 
that improves access to mental health care for children. It was designed by 
doctors to engage young users and serve the prevention or treatment of 
depression and anxiety disorders for children ages 8-12. The game is set in 
outer space, where in each level young users are guided through a mission in 
which they must help the characters overcome certain emotional difficulties. 
Through each challenge, the child learns valuable psychological concepts 
and skills.

In which medical area do You operate?

Pediatrics, psychiatry/psychology.

What sector does Your solution operate in?

AI/machine learning, education, standalone IT application.

Who is the target user of the product / service?

Patient.

Indicate the current stage of development.

Minimum Viable Product.

What is the current funding level for Your startup (EUR)?

Less than 200,000 EUR.

Are You currently looking for funding?

Yes.

What is the most important measure of Your success at the 

present stage of Your development? 

Acquiring capital.

Are You currently commercially present on foreign markets?

Most of the revenues come from abroad.

Which countries/regions are important to Your business success?

United States, Great Britain.

https://calmsie.ai

contact@calmsie.ai

+48 516 711 113

www.braster.eu
mailto:biuro@braster.eu
https://calmsie.ai
mailto:contact@calmsie.ai
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CancerCenterAI
Limited Liability Company.

What is Your product / service? 

CancerrCenterAI platform - we support imaging-based cancer diagnostics 
through AI.

In which medical area do You operate?

Laboratory diagnostics, oncology, radiology, patology. 

What sector does Your solution operate in?

AI/machine learning, laboratory tests, medical data, medical devices, internet 
platform (marketplace), telemedicine.

Who is the target user of the product / service?

Treatment entity, a doctor or other healthcare professional, patient, insurance 
company.

Indicate the current stage of development.

Commercialization stage.

What is the current funding level for Your startup (EUR)?

400,000 - 1 million EUR.

Are You currently looking for funding?

Yes.

What is the most important measure of Your success at the 

present stage of Your development? 

Revenue.

Are You currently commercially present on foreign markets?

Commercial contracts signed.

Which countries/regions are important to Your business success?

Near East, United States, European Union.

https://cancercenter.ai

Clebre
Joint-stock company.

What is Your product / service? 

Clebre is an innovative system for personalized treatment of sleep-disordered 
breathing. The key to successful treatment of chronic breathing problems that 
have a variety of causes is long-term monitoring with the Clebre sensor. With 
this, specialists can guide the patient through a multidisciplinary treatment 
process. The Clebre system allows them to navigate it.

In which medical area do You operate?

Laryngology, pulmonology, sleep medicine.

What sector does Your solution operate in?

AI/machine learning, medical devices, standalone IT application, telemedicine, 
wearables - not medical devices.

Who is the target user of the product / service?

Treatment entity, a doctor or other healthcare professional, public 
administration.

Indicate the current stage of development.

Minimum Viable Product.

What is the current funding level for Your startup (EUR)?

1 - 2 million EUR.

Are You currently looking for funding?

Yes.

What is the most important measure of Your success at the 

present stage of Your development? 

Acquiring capital.

Are You currently commercially present on foreign markets?

We are not present, but we are planning to be.

Which countries/regions are important to Your business success?

United States, European Union, Great Britain.

https://clebre.com

https://cancercenter.ai
https://clebre.com
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Data Lake
Limited Liability Company.

What is Your product / service? 

Our product is a solution based on medical data donation and patient 
consent management for medical facilities, which is essential for digitizing 
consents, collecting consents remotely and for successive campaigns. 
Together with effective campaign methods for hospitals to collect consents 
and a patient conversion rate of over 70%, we also offer a transparent 
system for verifying the actual status of patient consent through distributed 
database technology.

In which medical area do You operate?

Not applicable.

What sector does Your solution operate in?

Blockchain, medical data, internet platform (marketplace), standalone IT 
application.

Who is the target user of the product / service?

Treatment entity, patient, corporation.

Indicate the current stage of development.

Commercialization stage.

What is the current funding level for Your startup (EUR)?

1 - 2 million EUR.

Are You currently looking for funding?

Yes.

What is the most important measure of Your success at the 

present stage of Your development? 

Revenue.

Are You currently commercially present on foreign markets?

Signed letters of intent.

Which countries/regions are important to Your business success?

European Union, Great Britain.

https://data-lake.co

DC Software
Limited Liability Company.

What is Your product / service? 

Our product is a software that supports the process of conducting Clinical 
Research projects - eOS System. The solution is dedicated to Pharmaceutical 
Companies, CROs, Clinical Research Centers and Research Centers at 
Medical Universities. The eOS System is a Cloud Software platform that 
uses AI, Machine Learning, Work Flow or Big Data technologies. As a result, 
it has the ability to support the clinical trial environment in, among other 
things, coordinating recruitment and feasibility phases, remotely monitoring 
patient health, managing randomization and study substance shipping, or 
maintaining project design, scheduling and patient visits and profiles. The 
product was developed to solve the basic problems of the clinical research 
environment, such as managing complex documentation, scattered 
communication or delays caused by recruitment.

In which medical area do You operate?

Clinical trials, observational studies, scientific studies, medical device studies, 
medical registries - implemented in each medical field.

What sector does Your solution operate in?

AI/machine learning, biotechnology, medical data, medical devices, 
pharmaceuticals/dietary supplements, standalone IT application.

Who is the target user of the product / service?

Treatment entity, a doctor or other healthcare professional, patient, 
corporation, public administration.

Indicate the current stage of development.

Commercialization stage.

What is the current funding level for Your startup (EUR)?

200,000 - 400,000 EUR.

Are You currently looking for funding?

Yes.

What is the most important measure of Your success at the 

present stage of Your development? 

Revenue.

Are You currently commercially present on foreign markets?

We are not present, but we are planning to be.

Which countries/regions are important to Your business success?

United States, European Union, Great Britain.

www.dcsoftware.pl

andrzej.kurek@dcsoftware.pl

+48 693 127 554

www.meeteos.pl

https://data-lake.co
www.dcsoftware.pl
mailto:andrzej.kurek@dcsoftware.pl
www.meeteos.pl
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Diagendo
Limited Liability Company.

What is Your product / service? 

The medical device EndoRNA, an innovative medical device from Diagendo 
Ltd. enables an effective (sensitivity - 94.12%, diagnostic specificity - 89.3%) 
method of endometriosis diagnosis using qRT-PCR technique which became 
widely available in the country after the coronavirus pandemic. The result, 
depending on the availability of the laboratory, can be available even 48 
hours after receiving the sample.

In which medical area do You operate?

Laboratory diagnostics, gynecology.

What sector does Your solution operate in?

Laboratory tests, biotechnology.

Who is the target user of the product / service?

Treatment entity, a doctor or other healthcare professional.

Indicate the current stage of development.

Growth (expansion). 

What is the current funding level for Your startup (EUR)?

400,000 - 1 million EUR.

Are You currently looking for funding?

No.

What is the most important measure of Your success at the 

present stage of Your development? 

Revenue.

Are You currently commercially present on foreign markets?

Commercial contracts signed.

Which countries/regions are important to Your business success?

European Union, Great Britain.

www.diagendo.com

info@diagendo.com

+48 668 160 029

Diagu
Limited Liability Company.

What is Your product / service? 

Diagu is a system for medical diagnosis analytics using machine learning. The 
algorithm supports doctors when making a diagnosis. Precise analysis of tests 
and correlations between results allows doctors to diagnose patients, saving 
them time and increasing the accuracy of analysis. In addition, the system 
identifies various relationships between patients’ medical data and enables 
effective prevention.

In which medical area do You operate?

Laboratory diagnostics.

What sector does Your solution operate in?

AI/machine learning, laboratory tests, medical devices.

Who is the target user of the product / service?

Treatment entity, a doctor or other healthcare professional, corporation.

Indicate the current stage of development.

Commercialization stage.

What is the current funding level for Your startup (EUR)?

2 - 4 million EUR.

Are You currently looking for funding?

No.

What is the most important measure of Your success at the 

present stage of Your development? 

Number of users.

Are You currently commercially present on foreign markets?

Commercial contracts signed.

Which countries/regions are important to Your business success?

United States, European Union, Great Britain.

https://diagu.com/

www.diagendo.com
mailto:info@diagendo.com
https://diagu.com
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DigitalSzpital
Limited Liability Company.

What is Your product / service? 

DigitalSpatient works to improve the quality of healthcare and the efficiency 
of medical personnel by digitizing processes and analyzing data using artificial 
intelligence. The system processes audiovisual data optimizing the creation 
of medical records. In addition, it monitors compliance with procedures and 
supports hospital managers and medical staff.

In which medical area do You operate?

Hospital and records management.

What sector does Your solution operate in?

AI/machine learning, medical data.

Who is the target user of the product / service?

Treatment entity, a doctor or other healthcare professional, corporation.

Indicate the current stage of development.

Proof of Concept.

What is the current funding level for Your startup (EUR)?

Less than 200,000 EUR.

Are You currently looking for funding?

No.

What is the most important measure of Your success at the 

present stage of Your development? 

Number of users.

Are You currently commercially present on foreign markets?

We are not present, but we are planning to be.

Which countries/regions are important to Your business success?

European Union.

digitalszpital.pl

kontakt@digitalszpital.pl

DoctorPlace
Limited Liability Company.

What is Your product / service? 

DoctorPlace - is an application for medical professionals whose target group 
is mainly doctors (of all specialties), nurses, physiotherapists, psychologists, 
paramedics, diagnosticians/laboratories, dentists. The application allows work 
scheduling, based on working hours and pay rates depending on the facility 
and specialty. With the app, a specialist can easily determine the amount of 
earnings earned from a given facility or specialty, over a given period of time. 
The app also allows time management, promoting work-life balance.

In which medical area do You operate?

All medical professions.

What sector does Your solution operate in?

Standalone IT application, a lifestyle application for medical professionals.

Who is the target user of the product / service?

A doctor or other healthcare professional.

Indicate the current stage of development.

Minimum Viable Product.

What is the current funding level for Your startup (EUR)?

Less than 200,000 EUR.

Are You currently looking for funding?

Yes.

What is the most important measure of Your success at the 

present stage of Your development? 

Number of users.

Are You currently commercially present on foreign markets?

We are not present, but we are planning to be.

Which countries/regions are important to Your business success?

European Union, Great Britain.

www.doctorplace.com

michal.kassner@doctorplace.com

+48 537 473 737

digitalszpital.pl
mailto:kontakt@digitalszpital.pl
www.doctorplace.com
mailto:michal.kassner@doctorplace.com
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DokDok
Limited Liability Company.

What is Your product / service? 

DokDok is a clinic with its own platform for contacting a family doctor. Online, 
7 days a week, until 9pm, on the National Health Service. Patients can use our 
onsite facilities and mobile app. We have created a technological solution for 
doctors and patients. The DokDok app is intuitive and easy to use. The patient 
contacts the doctor via chat, without having to make an appointment 
in advance. We are changing the experience of consulting a primary care 
physician.

In which medical area do You operate?

Family medicine.

What sector does Your solution operate in?

Standalone IT application, telemedicine, providing health services 
(prophylaxis, diagnostics, treatment) as a medical entity.

Who is the target user of the product / service?

A doctor or other healthcare professional, patient.

Indicate the current stage of development.

Growth (expansion). 

What is the current funding level for Your startup (EUR)?

1 - 2 million EUR.

Are You currently looking for funding?

Yes.

What is the most important measure of Your success at the 

present stage of Your development? 

Number of users.

Are You currently commercially present on foreign markets?

We are not present, but we are planning to be.

Which countries/regions are important to Your business success?

South America, European Union, Great Britain.

www.dokdok.pl

dok@dokdok.pl

+48 506 973 850

dr Poket
Limited Liability Company.

What is Your product / service? 

HealthPoint is an innovative device that makes it possible to dispense 
medicines, vitamins and supplements in full packs or without them - in 
disposable cups ready for immediate consumption. Before a dose of 
medication is dispensed, the screen displays all relevant information on drug 
safety and possible dangerous interactions between the selected product 
and other medications. For the more inquisitive, it is possible to read the full 
content of the leaflet. HealthPoint devices allow display of various multimedia 
and educational content, as well as monitoring of body temperature. It is also 
possible to teleport with a doctor via the device.

In which medical area do You operate?

Pharmacy.

What sector does Your solution operate in?

AI/machine learning, pharmaceuticals/dietary supplements, telemedicine.

Who is the target user of the product / service?

Treatment entity, patient, corporation, public administration.

Indicate the current stage of development.

Commercialization stage.

What is the current funding level for Your startup (EUR)?

200,000 - 400,000 EUR.

Are You currently looking for funding?

Yes.

What is the most important measure of Your success at the 

present stage of Your development? 

Profit.

Are You currently commercially present on foreign markets?

Registered income from a foreign market.

Which countries/regions are important to Your business success?

United States, European Union.

www.drpoket.com

contact@drpoket.com

+48 660 547 410

www.dokdok.pl
mailto:dok@dokdok.pl
www.drpoket.com
mailto:contact@drpoket.com
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Dyzurapp
LTD Company.

What is Your product / service? 

Dyzurapp is a solution that facilitates the scheduling of on-call schedules in 
hospitals and other medical facilities. With a dedicated platform and app, unit 
coordinators can easily share schedules with their doctors. From the app, 
doctors can view available on-call schedules and sign up according to their 
availability. The solution is aimed primarily at units such as NPL, ED, but also 
other departments where scheduling is a challenge.

In which medical area do You operate?

Not applicable.

What sector does Your solution operate in?

Standalone IT application.

Who is the target user of the product / service?

Treatment entity, a doctor or other healthcare professional.

Indicate the current stage of development.

Minimum Viable Product.

What is the current funding level for Your startup (EUR)?

Less than 200,000 EUR.

Are You currently looking for funding?

No.

What is the most important measure of Your success at the 

present stage of Your development? 

Number of users.

Are You currently commercially present on foreign markets?

We are not present, but we are planning to be.

Which countries/regions are important to Your business success?

European Union, Great Britain.

https://www.dyzurapp.pl

kontakt@dyzurapp.pl

eGabinet
Limited Liability Company.

What is Your product / service? 

eGabinet is a young and ambitious team of specialists implementing new 
technologies in medical care. We believe that innovation is the way to improve 
the quality of medical service delivery. We develop proprietary solutions 
and use the latest technologies that are successfully applied in healthcare. 
We have extensive experience in preparing dedicated applications and 
implementing IT solutions that optimize business processes.

In which medical area do You operate?

Not applicable.

What sector does Your solution operate in?

AI/machine learning, standalone IT application, telemedicine.

Who is the target user of the product / service?

Treatment entity, a doctor or other healthcare professional.

Indicate the current stage of development.

Commercialization stage.

What is the current funding level for Your startup (EUR)?

400,000 - 1 million EUR.

Are You currently looking for funding?

Yes.

What is the most important measure of Your success at the 

present stage of Your development? 

Revenue.

Are You currently commercially present on foreign markets?

We are not present, but we are planning to be.

Which countries/regions are important to Your business success?

European Union.

https://egabinet.pl

https://www.dyzurapp.pl
mailto:kontakt@dyzurapp.pl
https://egabinet.pl
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Empatyzer
Limited Liability Company.

What is Your product / service? 

Empathizer is a tool that can recognize differences in the area of psychological 
and socio-cultural characteristics between doctor and patient. At the 
time of the meeting (visit), the solution generates precise, one-sentence 
recommendations for the doctor, suggesting the most appropriate way to 
communicate with a given patient. Many years of observations and scientific 
studies have shown that inadequate doctor-patient communication can 
negatively affect the quality of treatment and the well-being and mental 
condition of both patient and doctor. Unfortunately, it has been shown 
that communication skills tend to decline as medical students progress 
in their medical education, and over time doctors lose focus in the area of 
communication (DiMatteo MR). For example, it has been studied that 75% 
of the specialist physicians surveyed (orthopedic surgeons) believe that they 
communicate with their patients satisfactorily (Tongue JR, Epps HR, Forese 
LL) and only 21% of patients rated communication with their physicians as 
satisfactory.

In which medical area do You operate?

Patient-doctor relationship.

What sector does Your solution operate in?

Standalone IT application.

Who is the target user of the product / service?

Treatment entity, corporation, educational centers for people older than 15 
years.

Indicate the current stage of development.

Proof of Concept.

What is the current funding level for Your startup (EUR)?

Less than 200,000 EUR.

Are You currently looking for funding?

No.

What is the most important measure of Your success at the 

present stage of Your development? 

Number of users.

Are You currently commercially present on foreign markets?

We are not present, but we are planning to be.

Which countries/regions are important to Your business success?

United States, European Union, Great Britain.

empatyzer.com

Ensigo
Informal working group.

What is Your product / service? 

Ensigo’s mission is to enable convenient diagnosis of male infertility, without 
leaving home. With a solution based on biochemical testing and AI algorithms, 
we aim to help couples trying to have a child by providing a home semen 
test based on WHO guidelines. Currently, globally, about 18% of couples of 
reproductive age have reproductive problems. In Poland, this problem affects 
3 million people.  Ensigo is ahead of its competition by offering biomarker 
tests that show more than the result - they point to a possible cause of the 
problem.

In which medical area do You operate?

Laboratory diagnostics, urology, andrology. 

What sector does Your solution operate in?

AI/machine learning, laboratory tests, biotechnology.

Who is the target user of the product / service?

Patient.

Indicate the current stage of development.

Minimum Viable Product.

What is the current funding level for Your startup (EUR)?

Less than 200,000 EUR.

Are You currently looking for funding?

Yes.

What is the most important measure of Your success at the 

present stage of Your development? 

Number of users.

Are You currently commercially present on foreign markets?

We are not present, but we are planning to be.

Which countries/regions are important to Your business success?

China, United States, European Union.

ensigo.pl

kontakt@ensigo.pl

+48 534 041 285

empatyzer.com
ensigo.pl
mailto:kontakt@ensigo.pl
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E-Trust
Limited Liability Company.

What is Your product / service? 

We offer two main products:
1.  HosPanel with support module for ZWR (Early Response Teams) - A 

mobile application that downloads, analyzes and presents information 
from the Vital Signs Assessment System of hospital patients, serving 
to predict and, as a result, prevent unexpected deterioration of the 
condition of patients who are not monitored continuously. The 
application implements the idea of intensive care without barriers, 
being a tool of the hospital’s Early Response Team. The application 
retrieves selected parameters defined as early warning parameters in 
deteriorating patient condition, defined in the system. Based on the 
applied, clinically proven algorithms (EWS NEWS2 scale with variations), 
it presents to the members of the WER, a dashboard of patients at risk 
of deterioration along with the parameters of the patient’s clinical 
condition required by the WER. Based on the obtained, dedicated and 
algorithmized information from HosPanel, ZWR provides specialized 
support to the ward staff in patient care.

2.  SorBan - was created to provide support to the doctor of the Hospital 
Emergency Department by providing him with immediate and 
comprehensive information about all the patients he is managing. The 
system specifically supports the work of junior doctors through the 
use of treatment paths (SOPs) and a unique dictionary of prompts for 
communication in difficult and conflicting situations. SorBan provides 
a significant improvement in Emergency Department patient logistics 
by monitoring and alerting on patient-related medical events, such 
as triage, tests and consultations performed, patient status, medical 
decisions, and personalized information exchange with nursing and 
support staff. As a result, it contributes to reducing patient service 
times, increasing patient and staff safety, improving the efficiency of the 
department.

In which medical area do You operate?

Emergency medicine (SorBan) and hospital departments (HosPanel).

What sector does Your solution operate in?

Medical data.

Who is the target user of the product / service?

Treatment entity, a doctor or other healthcare professional.

Indicate the current stage of development.

Commercialization stage.

What is the current funding level for Your startup (EUR)?

Less than 200,000 EUR.

Are You currently looking for funding?

No.

What is the most important measure of Your success at the 

present stage of Your development? 

Number of users.

Are You currently commercially present on foreign markets?

We are not present, but we are planning to be.

Which countries/regions are important to Your business success?

European Union.

https://www.etrustmedical.com/pl

info@etrust.pl

+48 22 208 73 18

https://www.etrustmedical.com/pl
mailto:info@etrust.pl
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Evispine
Limited Liability Company.

What is Your product / service? 

Innovative personalized medical implants with advanced adaptability to 
individual patients, conditions. Specialized medical software with artificial 
intelligence algorithms.

In which medical area do You operate?

Neurology, orthopedics, neurosurgery.

What sector does Your solution operate in?

AI/machine learning, medical data, medical devices, robotics.

Who is the target user of the product / service?

Treatment entity, a doctor or other healthcare professional, patient, insurance 
company, foundations, associations.

Indicate the current stage of development.

Minimum Viable Product.

What is the current funding level for Your startup (EUR)?

200,000 - 400,000 EUR.

Are You currently looking for funding?

Yes.

What is the most important measure of Your success at the 

present stage of Your development? 

Development and mastery of technology.

Are You currently commercially present on foreign markets?

We are not present, but we are planning to be.

Which countries/regions are important to Your business success?

China, United States, European Union.

www.evispine.com

office@evispine.com

Farada Group
Limited Liability Company.

What is Your product / service? 

We are a manufacturer and integrator of drone solutions for various sectors, 
including the medical industry. Our main services are the production of 
unmanned aerial vehicles and the provision of a globally unique airborne 
medical transport system that preserves the cold chain. In particular, blood 
samples, blood bags, vaccines, interferon, insulin, anaphylactic drugs and 
small organs such as a kidney are transported.

In which medical area do You operate?

Not applicable.

What sector does Your solution operate in?

Logistics and Transportation.

Who is the target user of the product / service?

Treatment entity, laboratory networks, hospitals.

Indicate the current stage of development.

Commercialization stage.

What is the current funding level for Your startup (EUR)?

200,000 - 400,000 EUR.

Are You currently looking for funding?

Yes.

What is the most important measure of Your success at the 

present stage of Your development? 

Profit.

Are You currently commercially present on foreign markets?

Signed letters of intent.

Which countries/regions are important to Your business success?

Africa, United States, European Union.

www.faradagroup.com

info@faradagroup.com

+48 731 111 950

www.evispine.com
mailto:office@evispine.com
www.faradagroup.com
mailto:info@faradagroup.com
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Feyenally
Limited Liability Company.

What is Your product / service? 

A smartphone app that allows for eye examinations. Revolutionizing 
existing examinations, allowing access from anywhere in the world and for 
any person. An app that works based on objective methods as opposed to 
existing solutions. An app operating based on AI/ML mechanisms that will 
constantly improve.

In which medical area do You operate?

Ophthalmology.

What sector does Your solution operate in?

AI/machine learning, telemedicine.

Who is the target user of the product / service?

Treatment entity, a doctor or other healthcare professional, patient, public 
administration, insurance company.

Indicate the current stage of development.

Minimum Viable Product.

What is the current funding level for Your startup (EUR)?

400,000 - 1 million EUR.

Are You currently looking for funding?

Yes.

What is the most important measure of Your success at the 

present stage of Your development? 

Acquiring capital.

Are You currently commercially present on foreign markets?

Signed letters of intent.

Which countries/regions are important to Your business success?

Africa, United States, European Union.

feyenally.com

piotr@feyenally.com

+48 789 407 493

FindAir
Limited Liability Company.

What is Your product / service? 

Smart inhalers (smart inhalers), devices that monitor the use of inhaled drugs 
used in chronic respiratory diseases, i.e. asthma and COPD.  The devices are 
supported by a system for monitoring patients and collecting information on 
all key aspects of the treatment process.

In which medical area do You operate?

Pulmonology.

What sector does Your solution operate in?

AI/machine learning, medical devices, telemedicine.

Who is the target user of the product / service?

A doctor or other healthcare professional.

Indicate the current stage of development.

Growth (expansion).

What is the current funding level for Your startup (EUR)?

2 - 4 million EUR.

Are You currently looking for funding?

No.

What is the most important measure of Your success at the 

present stage of Your development? 

Revenue.

Are You currently commercially present on foreign markets?

Most of the revenues come from abroad.

Which countries/regions are important to Your business success?

United States, European Union, Great Britain.

findair.eu

office@findair.eu

+48 609 029 602

feyenally.com
mailto:piotr@feyenally.com
findair.eu
mailto:office@findair.eu
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Good Sleeper
Limited Liability Company.

What is Your product / service? 

Our product is a digital therapeutics app for treating insomnia - good sleeper. 
The app allows the patient to independently go through a 6-week program 
of cognitive-behavioral therapy for insomnia (CBT-I: cognitive-behavioral 
therapy for insomnia). During the therapy, the patient will learn what 
insomnia is and where it comes from, and will be given tools to implement the 
recommendations of the method recommended as a first-line treatment for 
insomnia. Daily sleep monitoring allows for individualized recommendations. 
The good sleeper app is registered as a medical device.

In which medical area do You operate?

Psychiatry/psychology.

What sector does Your solution operate in?

Digital Therapies.

Who is the target user of the product / service?

Patient.

Indicate the current stage of development.

Growth (expansion).

What is the current funding level for Your startup (EUR)?

400,000 - 1 million EUR.

Are You currently looking for funding?

Yes.

What is the most important measure of Your success at the 

present stage of Your development? 

Revenue.

Are You currently commercially present on foreign markets?

We are not present, but we are planning to be.

Which countries/regions are important to Your business success?

European Union.

goodsleeper.pl

Hashiona
Limited Liability Company.

What is Your product / service? 

A platform for Hashimoto’s patients. To help women with Hashimoto’s 
disease, Hashiona offers personalized nutrition plans, a symptom tracking 
system and a healthy dose of knowledge about the disease. Everything 
we do is data-driven, and we are working to create an automated, highly 
personalized program to guide our users back to health. We also offer chat 
with our nutritionist to answer all your nutrition-related questions.

In which medical area do You operate?

Endocrinology.

What sector does Your solution operate in?

Education, standalone IT application, dietary services.

Who is the target user of the product / service?

Patient.

Indicate the current stage of development.

Growth (expansion).

What is the current funding level for Your startup (EUR)?

400,000 - 1 million EUR.

Are You currently looking for funding?

Yes.

What is the most important measure of Your success at the 

present stage of Your development? 

Number of users.

Are You currently commercially present on foreign markets?

Registered income from a foreign market.

Which countries/regions are important to Your business success?

United States, European Union, Great Britain.

www.hashiona.com

eva@hashiona.com

+48 888 528 111

goodsleeper.pl
www.hashiona.com
mailto:eva@hashiona.com
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Health Explorer
Limited Liability Company.

What is Your product / service? 

Innovative algorithm, which in combination with the platform (desktop 
and mobile version) comprehensively integrates in one place:
-  results of medical tests (including blood tests, body composition, 

genetic tests),
-  an in-depth interview with the user about his goals and expectations,
-  a personalized preventive health care plan, consisting of 

recommendations on, among other things, nutrition, sports activities, 
sleep and recovery, mental hygiene, a plan for check-ups and possible 
supplementation,

-  a gamification-based program for building sustainable health habits,
-  monitoring of activity and bodily functions,
-  a module for verification of program implementation and possible 

corrections. 
Innovation, consists of a personalized, based on the results of research and 
medical knowledge and a comprehensive approach to preventive health, 
which is key to the prevention and prevention of the development of 
chronic diseases of civilization.

In which medical area do You operate?

Diabetology, cardiology, psychiatry/psychology, health and prevention.

What sector does Your solution operate in?

AI/machine learning, laboratory tests, medical data, standalone IT application, 
dietary services, wearables - not medical devices.

Who is the target user of the product / service?

Patient, corporation, public administration.

Indicate the current stage of development.

Proof of Concept.

What is the current funding level for Your startup (EUR)?

Less than 200,000 EUR.

Are You currently looking for funding?

Yes.

What is the most important measure of Your success at the 

present stage of Your development? 

Number of users.

Are You currently commercially present on foreign markets?

We are not present, but we are planning to be.

Which countries/regions are important to Your business success?

European Union.

HealthExplorer.io

office@HealthExplorer.io

+48 601 161 939

HearMe
Limited Liability Company.

What is Your product / service? 

HearMe is a company that offers psychological support for employees. We 
are a tool to help keep employees mentally healthy, prevent job burnout and 
turnover. We support companies holistically, offering sessions with therapists, 
webinars and training in mental health and wellbeing. Our specialists are 
selected, vetted and certified psychologists, therapists, psychodietitians, 
physiotherapists, financial coaches and business coaches. Our goal is to 
create a healthy and harmonious work atmosphere, contributing to the 
overall success of the organization.

In which medical area do You operate?

Psychiatry/psychology.

What sector does Your solution operate in?

AI/machine learning, education, standalone IT application.

Who is the target user of the product / service?

Patient, corporation.

Indicate the current stage of development.

Growth (expansion).

What is the current funding level for Your startup (EUR)?

400,000 - 1 million EUR.

Are You currently looking for funding?

Yes.

What is the most important measure of Your success at the 

present stage of Your development? 

Revenue.

Are You currently commercially present on foreign markets?

Registered income from a foreign market.

Which countries/regions are important to Your business success?

United States, European Union, Great Britain.

hearme.pl

kontakt@hearme.pl

+48 22 153 05 50

HealthExplorer.io
mailto:office@HealthExplorer.io
hearme.pl
mailto:kontakt@hearme.pl
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Helfio
Limited Liability Company.

What is Your product / service? 

Helfio is a metabolic health assistant 24/7. A digital solution with the status 
of a medical device that analyzes health and personalizes the program to 
effectively prevent metabolic diseases. Each user/patient is under the 
constant care of our Helfio medical team.

In which medical area do You operate?

Diabetology, cardiology, epigenetics. 

What sector does Your solution operate in?

AI/machine learning, laboratory tests, medical data, medical devices.

Who is the target user of the product / service?

A doctor or other healthcare professional, patient, corporation.

Indicate the current stage of development.

Commercialization stage.

What is the current funding level for Your startup (EUR)?

400,000 - 1 million EUR.

Are You currently looking for funding?

Yes.

What is the most important measure of Your success at the 

present stage of Your development? 

Number of users.

Are You currently commercially present on foreign markets?

We are not present, but we are planning to be.

Which countries/regions are important to Your business success?

United States, European Union, Great Britain.

www.helfio.com

Hemolens Diagnostics
Limited Liability Company.

What is Your product / service? 

The solution we are developing is a software that is innovative in Europe and 
the world as a medical device for non-invasive diagnosis of coronary artery 
disease. Hemolens technology allows precise anatomical and functional 
evaluation of the coronary arteries by creating 3D models of the coronary 
vessels, providing patient-specific values of the partial coronary reserve 
ratio (FFR). Hemolens’ diagnostic test can help avoid unnecessary invasive 
procedures in the diagnosis of coronary artery disease.

In which medical area do You operate?

Cardiology, radiology.

What sector does Your solution operate in?

Medical devices.

Who is the target user of the product / service?

Treatment entity, a doctor or other healthcare professional.

Indicate the current stage of development.

Minimum Viable Product.

What is the current funding level for Your startup (EUR)?

2 - 4 million EUR.

Are You currently looking for funding?

Yes.

What is the most important measure of Your success at the 

present stage of Your development? 

Increase in the number of employees, cooperation with more research 
centers.

Are You currently commercially present on foreign markets?

We are not present, but we are planning to be.

Which countries/regions are important to Your business success?

United States, European Union, Great Britain.

https://hemolens.eu

info@hemolens.eu

+48 664 787 264

www.helfio.com
https://hemolens.eu
mailto:info@hemolens.eu
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HigoSense
Limited Liability Company.

What is Your product / service? 

HigoSense offers a comprehensive telemedicine platform and a certified CE 
Class IIa Higo® algorithm-supported medical device that supports remote 
diagnosis and enables comprehensive testing and accurate diagnosis. 
HigoSense significantly expands the range of conditions that a doctor can 
reliably diagnose during a teleconsultation. The Higo® device is easy to use 
and provides high-quality medical data, reducing diagnosis time to minutes. 
The Higo® device consists of a central unit and 5 mobile modules. Each 
module connected to the central unit acts as a separate medical device, 
features the highest performance and often sets a new standard for medical 
data quality in the market.

In which medical area do You operate?

Family medicine.

What sector does Your solution operate in?

AI/machine learning, medical data, medical devices, telemedicine.

Who is the target user of the product / service?

Treatment entity, a doctor or other healthcare professional, patient, insurance 
company.

Indicate the current stage of development.

Growth (expansion).

What is the current funding level for Your startup (EUR)?

Over 4 million EUR.

Are You currently looking for funding?

Yes.

What is the most important measure of Your success at the 

present stage of Your development? 

Number of users.

Are You currently commercially present on foreign markets?

Registered income from a foreign market.

Which countries/regions are important to Your business success?

Africa, Near East, European Union.

www.higosense.com

lukasz.krasnopolski@higosense.com

+48 608 657 877 

Holi Health
Limited Liability Company.

What is Your product / service? 

Holi is a digital clinic offering comprehensive programs for the treatment of 
overweight and obesity and related metabolic diseases, providing sustainable 
results for patients and a huge increase in the efficiency of the healthcare 
system. We focus on treating overweight and obesity with comprehensive 
diagnosis and breakthrough therapies.

In which medical area do You operate?

Diabetology, obesitology.

What sector does Your solution operate in?

AI/machine learning, telemedicine, providing health services (prophylaxis, 
diagnostics, treatment) as a medical entity, dietary services.

Who is the target user of the product / service?

Patient, corporation.

Indicate the current stage of development.

Commercialization stage.

What is the current funding level for Your startup (EUR)?

Less than 200,000 EUR.

Are You currently looking for funding?

Yes.

What is the most important measure of Your success at the 

present stage of Your development? 

Number of users.

Are You currently commercially present on foreign markets?

We are not present, but we are planning to be.

Which countries/regions are important to Your business success?

European Union.

www.klinikaholi.pl

pawel.seweryn@holi.health

+48 604 361 194

www.higosense.com
mailto:lukasz.krasnopolski@higosense.com
www.klinikaholi.pl
mailto:pawel.seweryn@holi.health
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Holo4Med
Joint-stock company.

What is Your product / service? 

Holo4Med provides innovative solutions designed for the medical industry, 
increasing the chances of saving lives through instant access to data. 

The Company's main products are: 
1. "MediHelp" - a mobile and web application integrated with medical 

diagnostic devices, such as pulse oximeter, stethoscope, spirometer, 
blood pressure monitor, glucometer, scale. This solution greatly 
facilitates faster diagnosis of medical conditions as well as being a great 
support in the prevention of medical conditions.

https://youtu.be/j9R0PCCF7u4

2. "HoloMIAI" - an innovative image navigation system that uses mixed 
reality technology with Hololens goggles. Currently, the system is 
designed for ablation surgery in the abdominal cavity. The solution 
could potentially be used for oncology biopsies, thermoablation of 
cardiac arrhythmias, and thermoablation of thyroid glands. In order to 
precisely determine the position of the needle in the patient's body 
in real time, the system assists the surgeon by fusing ultrasound and 
CT images on HoloLens goggles, taking into account the respiratory 
mobility of the organ during the procedure.

HoloMIAI Video ENG: https://www.youtube.com/watch?v=AvYoghledT0
HoloMIAI Video PL: https://youtu.be/ntzj_ovJ3UM

In which medical area do You operate?

Surgery, laboratory diagnostics, geriatrics, cardiology, oncology, pulmonology, 
management of medical facilities.

What sector does Your solution operate in?

AI/machine learning, AR/VR, laboratory tests, medical data, education, 
medical devices, standalone IT application, telemedicine.

Who is the target user of the product / service?

Treatment entity, a doctor or other healthcare professional, patient.

Indicate the current stage of development.

Commercialization stage.

What is the current funding level for Your startup (EUR)?

1 - 2 million EUR.

Are You currently looking for funding?

Yes.

In the last year (2022), have You recorded revenue from the sale 

of the company's main product/service?

Yes.

What is the most important measure of Your success at the 

present stage of Your development? 

Revenue.

Are You currently commercially present on foreign markets?

Signed letters of intent.

Which countries/regions are important to Your business success?

Near East, United States, European Union.

https://holo4med.com

robert.krol@holo4med.com

+48 22 243 81 25

https://www.youtube.com/watch?v=AvYoghledT0
https://youtu.be/ntzj_ovJ3UM
https://holo4med.com
mailto:robert.krol@holo4med.com
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Home Lab
Limited Liability Company.

What is Your product / service? 

With our service, the patient can select laboratory tests, order a blood draw 
or swab by a specialist at home, and receive the result on the app on their 
phone.

In which medical area do You operate?

Laboratory diagnostics.

What sector does Your solution operate in?

Laboratory tests.

Who is the target user of the product / service?

Patient.

Indicate the current stage of development.

Commercialization stage.

What is the current funding level for Your startup (EUR)?

400,000 - 1 million EUR.

Are You currently looking for funding?

Yes.

In the last year (2022), have You recorded revenue from the sale 

of the company's main product/service?

Yes.

What is the most important measure of Your success at the 

present stage of Your development? 

Number of users.

Are You currently commercially present on foreign markets?

We are not present, but we are planning to be.

Which countries/regions are important to Your business success?

Near East, European Union, Great Britain.

www.homelab24.pl

kontakt@homelab24.pl

+48 665 633 020

Hyggio
Limited Liability Company.

What is Your product / service? 

Hyggio is a platform dedicated to clinical trial centers that enables full 
digitization of operational processes which, in turn, translates into improved 
daily work for managers, coordinators and physicians. Ultimately, Hyggio 
optimizes processes at the stage of study acquisition (so-called feasibility), 
patient recruitment, conducting active studies, and billing with advanced 
controlling.

In which medical area do You operate?

Not applicable.

What sector does Your solution operate in?

Internet platform (marketplace), standalone IT application.

Who is the target user of the product / service?

Treatment entity, corporation.

Indicate the current stage of development.

Commercialization stage.

What is the current funding level for Your startup (EUR)?

Over 4 million EUR.

Are You currently looking for funding?

No.

In the last year (2022), have You recorded revenue from the sale 

of the company's main product/service?

Yes.

What is the most important measure of Your success at the 

present stage of Your development?

Revenue.

Are You currently commercially present on foreign markets?

Most of the revenues come from abroad.

Which countries/regions are important to Your business success?

United States, European Union, Great Britain.

www.hyggio.com

www.homelab24.pl
mailto:kontakt@homelab24.pl
www.hyggio.com
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IC Solutions
Limited Liability Company.

What is Your product / service? 

IC Pen system for digitizing medical records maintained in electronic form. 
The system allows the digitization of documentation by collecting biometric 
characteristics of the signatures that are submitted, so that the digitized 
document is legally valid.

In which medical area do You operate?

Medical records in various areas of medicine.

What sector does Your solution operate in?

Medical data, aesthetic medicine / cosmetics, digitization of medical records.

Who is the target user of the product / service?

A doctor or other healthcare professional, patient.

Indicate the current stage of development.

Growth (expansion).

What is the current funding level for Your startup (EUR)?

Less than 200,000 EUR.

Are You currently looking for funding?

Yes.

In the last year (2022), have You recorded revenue from the sale 

of the company's main product/service?

Yes.

What is the most important measure of Your success at the 

present stage of Your development? 

Profit.

Are You currently commercially present on foreign markets?

We are not present, but we are planning to be.

Which countries/regions are important to Your business success?

East Asia, United States, European Union.

icpen.pl

biuro@icsolutins.pl

+48 888 489 286

iFightDepression®
Spin-off in a public university.
(Academy of Special Education, Maria Grzegorzewska University).

What is Your product / service? 

We distribute iFightDepression in Poland. We create a community of 
specialists - guides to iFightDepression closed online workshops in many 
languages. We foster self-management and relief of depression symptoms.

In which medical area do You operate?

Family medicine, psychiatry/psychology, cognitive-behavioral psychotherapy 
(iCBT).

What sector does Your solution operate in?

Education, telemedicine, digital interventions for mental health.

Who is the target user of the product / service?

Treatment entity, a doctor or other healthcare professional, patient, 
corporation, public administration, insurance company, psychotherapy 
offices, psychological clinical practices.

Indicate the current stage of development.

Growth (expansion).

What is the current funding level for Your startup (EUR)?

200,000 - 400,000 EUR.

Are You currently looking for funding?

Yes.

In the last year (2022), have You recorded revenue from the sale 

of the company's main product/service?

Yes.

What is the most important measure of Your success at the 

present stage of Your development? 

Acquiring capital.

Are You currently commercially present on foreign markets?

Most of the revenues come from abroad.

Which countries/regions are important to Your business success?

United States, European Union.

iFightDepression.com/pl

icpen.pl
mailto:biuro@icsolutins.pl
iFightDepression.com/pl
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IMAGENE.ME
Joint-stock company.

What is Your product / service? 

At IMAGENE.ME, we are creating an ecosystem of solutions in the area of 
personal genomics. The IMAGENE.ME LIFE platform includes services for full-
genome DNA sequencing, advanced interpretation of genomic, biomedical 
and behavioral data using ML/AI methods for genetic diagnostics, 
personalized therapy and preventive health, and services for access to 
expert physicians and a network of personalized external services. Using 
this combination, we help transform the knowledge gained from genomic 
testing into useful health-promoting information that users can implement 
on their own, with the support of specialist physicians, and through bundled 
digital health solutions.

In which medical area do You operate?

Diabetology, laboratory diagnostics, gynecology, cardiology, laryngology, 
neurology, oncology, pediatrics, pulmonology.

What sector does Your solution operate in?

AI/machine learning, laboratory tests, biotechnology, medical data, 
education, medical devices, internet platform (marketplace), standalone IT 
application, telemedicine, providing health services (prophylaxis, diagnostics, 
treatment) as a medical entity, dietary services.

Who is the target user of the product / service?

Treatment entity, a doctor or other healthcare professional, patient, 
corporation,public administration, insurance company, pharmaceutical 
companies, CROs.

Indicate the current stage of development.

Growth (expansion).

What is the current funding level for Your startup (EUR)?

Over 4 million EUR. 

Are You currently looking for funding?

Yes.

In the last year (2022), have You recorded revenue from the sale 

of the company's main product/service?

Yes.

What is the most important measure of Your success at the 

present stage of Your development?

Revenue.

Are You currently commercially present on foreign markets?

We are not present, but we are planning to be.

Which countries/regions are important to Your business success?

United States, European Union, Great Britain.

www.imagene.me

office@imagene.me

+48 509 542 027

Infermedica
Limited Liability Company.

What is Your product / service? 

Infermedica is a medical-technology company hailing from Wroclaw, Poland, 
which is developing an artificial intelligence (AI)-based Medical Guidance 
Platform. The goal of the platform is to guide the patient from the first 
symptoms to getting appropriate medical help. The platform consists of three 
modules: Triage, Intake, Followup, and, in addition to helping patients, it also 
supports professionals in delivering their medical services more efficiently by 
collecting information about a patient’s health and transmitting it to a doctor, 
nurse, or paramedic before a visit. The quality of the medical content and the 
accuracy of the symptom analysis engine are supervised by a team of doctors 
from various specialties. To date, Infermedica has been used by more than 12 
million users seeking information about their health. The company supports 
more than 100 entities in the US, Germany and Poland, among others.

In which medical area do You operate?

Basic medical care, diagnostic support.

What sector does Your solution operate in?

AI/machine learning, medical devices, telemedicine.

Who is the target user of the product / service?

Treatment entity, a doctor or other healthcare professional, patient.

Indicate the current stage of development.

Growth (expansion).

What is the current funding level for Your startup (EUR)?

Over 4 million EUR.

Are You currently looking for funding?

Yes.

What is the most important measure of Your success at the 

present stage of Your development? 

Revenue.

Are You currently commercially present on foreign markets?

Most of the revenues come from abroad.

Which countries/regions are important to Your business success?

Near East, United States, European Union.

infermedica.com

office@infermedica.com

IMAGENE.ME
www.imagene.me
mailto:office@imagene.me
infermedica.com
mailto:office@infermedica.com
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Intellin
Limited Liability Company.

What is Your product / service? 

Our goal is to create an endoscopic capsule that enables 360-degree image 
registration, as well as precise localization of the capsule in the gastrointestinal 
tract. Our solution is designed for more accurate diagnosis, which will enable 
better, more effective treatment.

In which medical area do You operate?

Diagnostic imaging.

What sector does Your solution operate in?

Diagnostic imaging.

Who is the target user of the product / service?

A doctor or other healthcare professional, patient.

Indicate the current stage of development.

Proof of Concept.

What is the current funding level for Your startup (EUR)?

Less than 200,000 EUR.

Are You currently looking for funding?

Yes.

In the last year (2022), have You recorded revenue from the sale 

of the company's main product/service?

No.

What is the most important measure of Your success at the 

present stage of Your development? 

Acquiring capital.

Are You currently commercially present on foreign markets?

We are not present, but we are planning to be.

Which countries/regions are important to Your business success?

European Union.

intellin.eu

intellin.capsule@gmail.com

+48 505 601 726

Intelliseq
Limited Liability Company.

What is Your product / service? 

Our product is a computer system, IntelliseqFlow, for processing human 
genome reads, which quickly and accurately analyzes genetic data and 
generates resultant reports. The system’s modularity allows it to be widely 
used in molecular diagnostics, treatment personalization and consumer 
genomics. The product responds to market demand by solving problems 
related to:
-  overloading large amounts of data from genome reads,
-  analysis of DNA regions with high inter-individual variability,
-  the lack of adaptation of analytical pathways of NGS data to clinical 

standards,
-  difficulties in comprehensive presentation of genome sequencing 

results.

Products and services prepared on the basis of the system are adapted 
to operate in both B2B and B2C models. The automatically created 
genetic reports can be dedicated to a specialist (e.g., physician, laboratory 
diagnostician) or directly to the end user.

In which medical area do You operate?

Laboratory diagnostics, oncology, rare diseases, pharmacogenomics, trait risk 
prediction.

What sector does Your solution operate in?

AI/machine learning, biotechnology, medical data, computational genomics, 
software as a medical device.

Who is the target user of the product / service?

Treatment entity, a doctor or other healthcare professional, patient, 
corporation, diagnostic laboratories, research organizations.

Indicate the current stage of development.

Growth (expansion).

What is the current funding level for Your startup (EUR)?

2  - 4 million EUR.

Are You currently looking for funding?

Yes.

In the last year (2022), have You recorded revenue from the sale 

of the company's main product/service?

Yes.

https://intelliseq.com

contact@intelliseq.com

+48 606 637 406

intellin.eu
mailto:intellin.capsule@gmail.com
https://intelliseq.com
mailto:contact@intelliseq.com
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What is the most important measure of Your success at the 

present stage of Your development? 

Acquiring capital.

Are You currently commercially present on foreign markets?

Registered income from a foreign market.

Which countries/regions are important to Your business success?

United States, European Union, Great Britain.

Intelliseq
Limited Liability Company.

IQ Dental System 
Limited Liability Company.

What is Your product / service? 

IQ Dental System offers innovative dental practice management software. 
This program allows you to keep comprehensive medical records of patients 
and allows you to manage the appointment calendar, record medical 
history and test results. In addition, the program allows you to collect data 
on finances, payments, or maintain a warehouse of dental supplies. The 
company also offers training and technical support for users of the program. 
With IQ Dental System, dental offices can effectively and efficiently manage 
their business and improve the quality of their services.

In which medical area do You operate?

Stomatology. 

What sector does Your solution operate in?

Medical data, education, standalone IT application, providing health services 
(prophylaxis, diagnostics, treatment) as a medical entity.

Who is the target user of the product / service?

Treatment entity, a doctor or other healthcare professional, patient.

Indicate the current stage of development.

Growth (expansion).

What is the current funding level for Your startup (EUR)?

1 - 2 million EUR.

Are You currently looking for funding?

Yes.

In the last year (2022), have You recorded revenue from the sale 

of the company's main product/service?

Yes.

What is the most important measure of Your success at the 

present stage of Your development? 

Revenue.

Are You currently commercially present on foreign markets?

We are not present, but we are planning to be.

Which countries/regions are important to Your business success?

United States, European Union.

www.iqdental.pl

biuro@iqdental.pl

+48 794 101 404

www.iqdental.pl
mailto:biuro@iqdental.pl
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KRN Labs
Limited Liability Company.

What is Your product / service? 

KRN Labs develops advanced high-fidelity surgical simulators so that doctors 
can acquire and improve their skills without risking the health and lives of 
patients. To date, we have developed virtual reality (VR) and augmented 
reality (AR) software designed to simulate procedures in the areas of minimally 
invasive surgery, robotic surgery, interventional cardiology, endoscopy and 
ophthalmology. We are currently focusing on the development of our own 
innovative simulator designed directly for individual users.

In which medical area do You operate?

Surgery, cardiology, ophthalmology, radiology.

What sector does Your solution operate in?

AI/machine learning, AR/VR, education.

Who is the target user of the product / service?

A doctor or other healthcare professional, corporation, public administration, 
centers and hospitals that train doctors, medical universities.

Indicate the current stage of development.

Commercialization stage.

What is the current funding level for Your startup (EUR)?

200,000 - 400,000 EUR.

Are You currently looking for funding?

Yes.

In the last year (2022), have You recorded revenue from the sale 

of the company's main product/service?

Yes.

What is the most important measure of Your success at the 

present stage of Your development? 

Number of users.

Are You currently commercially present on foreign markets?

Registered income from a foreign market.

Which countries/regions are important to Your business success?

China, United States, European Union.

krn-labs.com

contact@krn-labs.com

+48 606 732 869

LabAir
Limited Liability Company.

What is Your product / service? 

LabAir provides medical transportation using drones, which is unique in the 
world. Drones, in a controlled temperature, transport samples for laboratory 
tests, medicines, blood. Flights are carried out in automatic mode, under the 
supervision of experienced pilots. LabAir is the first company in Poland to 
obtain permission from the Civil Aviation Authority for long-distance flights 
beyond visual range.

In which medical area do You operate?

Not applicable.

What sector does Your solution operate in?

Medical Logistics.

Who is the target user of the product / service?

Treatment entity.

Indicate the current stage of development.

Commercialization stage.

What is the current funding level for Your startup (EUR)?

200,000 - 400,000 EUR.

Are You currently looking for funding?

No.

What is the most important measure of Your success at the 

present stage of Your development? 

Revenue.

Are You currently commercially present on foreign markets?

We are not present, but we are planning to be.

Which countries/regions are important to Your business success?

Africa, European Union, Great Britain.

www.labair.pl info@labair.pl

krn-labs.com
krn-labs.com
www.labair.pl
mailto:info@labair.pl
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LabPlus
Joint-stock company.

What is Your product / service? 

LabPlus is developing an automated lab result analysis tool, LabTest Checker, 
which provides patients with access to the initial interpretation of their test 
results without involving a doctor. The application uses data from laboratory 
tests and a dynamic medical questionnaire completed by the patient online. 
The tool can be easily implemented on any website or mobile app. LabTest 
Checker is a Class I medical device according to MDR.

In which medical area do You operate?

Laboratory diagnostics.

What sector does Your solution operate in?

AI/machine learning, laboratory tests, standalone IT application.

Who is the target user of the product / service?

Patient.

Indicate the current stage of development.

Commercialization stage.

What is the current funding level for Your startup (EUR)?

1 - 2 million EUR.

Are You currently looking for funding?

Yes.

What is the most important measure of Your success at the 

present stage of Your development? 

Number of users.

Are You currently commercially present on foreign markets?

We are not present, but we are planning to be.

Which countries/regions are important to Your business success?

European Union, India.

https://labplus.pl

kontakt@labplus.pl

+48 782 802 684

Mastectomic
Limited Liability Company.

What is Your product / service? 

Mastectomic is a multisensory ball and mobile application that allows for self-
managed rehabilitation after mastectomy surgery (50 million procedures in 
the last 5 years globally). Its innovation allows monitoring and diagnosis of 
patient movements in real time. This makes it possible to correct them in 
real time, so that the patient can perform the rehabilitation process correctly.

The main goal of the proposed solution is to rehabilitate iatrogenic 
postoperative damage to the stellate (thoracic) and axillary nerve ganglia, 
as a side effect of breast amputation surgery (mastectomy). Rehabilitation 
is possible in any place chosen by the patient (at work, at home, in the park).

In which medical area do You operate?

Oncology, rehabilitation.

What sector does Your solution operate in?

Standalone IT application, telemedicine, wearables - not medical devices.

Who is the target user of the product / service?

Treatment entity, a doctor or other healthcare professional, patient, insurance 
company.

Indicate the current stage of development.

Proof of Concept.

What is the current funding level for Your startup (EUR)?

Less than 200,000 EUR.

Are You currently looking for funding?

Yes.

What is the most important measure of Your success at the 

present stage of Your development? 

Increased interest in the product.

Are You currently commercially present on foreign markets?

We are not present, but we are planning to be.

Which countries/regions are important to Your business success?

Australia and Oceania, United States, European Union.

www.mastectomic.com

m.skorska.mstc@gmail.com

https://labplus.pl
mailto:kontakt@labplus.pl
www.mastectomic.com
mailto:m.skorska.mstc@gmail.com
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MedApp
Joint-stock company.

What is Your product / service? 

CarnLife Holo, is a 3D visualization technology for medical imaging data. We 
create 3D, fully interactive holograms based on 2D black and white images 
from MRI or CT scans. You can interact with the holograms using voice 
commands or gestures. The second branch is BigData analysis using AI. The 
CarnaLife System analyzes data from more than fifteen types of peripheral 
devices (e.g., glucometer, EKG, pulse oximeter), pointing out anomalies in the 
results to doctors and medical personnel.

In which medical area do You operate?

Surgery, diabetology, cardiology, laryngology, oncology, orthopedics, 
pediatrics, radiology.

What sector does Your solution operate in?

AI/machine learning, AR/VR, education, telemedicine.

Who is the target user of the product / service?

Treatment entity, a doctor or other healthcare professional.

Indicate the current stage of development.

Growth (expansion).

What is the current funding level for Your startup (EUR)?

Less than 200,000 EUR.

Are You currently looking for funding?

Yes.

What is the most important measure of Your success at the 

present stage of Your development? 

Profit.

Are You currently commercially present on foreign markets?

Commercial contracts signed.

Which countries/regions are important to Your business success?

United States, European Union.

www.medapp.pl

biuro@medapp.pl

+48 533 306 117

Medcases
Limited Liability Company.

What is Your product / service? 

Medcases is a response to the increase in demand for highly specialized 
healthcare professionals and the development of primarily practical skills 
directly related to the profession. It is a platform where users, taking an active 
part in realistic clinical scenarios, set in safe and reproducible conditions, learn 
how to make independent decisions in diverse medical cases, without the 
risk of making a mistake resulting in harm to a real patient. Our Medcases 
learning platform is not only about learning per se, it is also about the modern 
way we approach teaching. Our goal is to impart knowledge and create the 
right habits in young medics, which they will later use in practice.

In which medical area do You operate?

Diabetology, laboratory diagnostics, gynecology, cardiology, family medicine, 
neurology, oncology, orthopedics, pediatrics, psychiatry/psychology, 
pulmonology, radiology.

What sector does Your solution operate in?

AI/machine learning, medical data, education, standalone IT application.

Who is the target user of the product / service?

A doctor or other healthcare professional, students of medical professions, 
paramedics, nurses, medical universities.

Indicate the current stage of development.

Growth (expansion).

What is the current funding level for Your startup (EUR)?

400,000 - 1 million EUR.

Are You currently looking for funding?

Yes.

What is the most important measure of Your success at the 

present stage of Your development? 

Number of users.

Are You currently commercially present on foreign markets?

Registered income from a foreign market.

Which countries/regions are important to Your business success?

United States, European Union, Great Britain.

https://medcases.io

office@meditsolutions.pl

www.medapp.pl
mailto:biuro@medapp.pl
https://medcases.io
mailto:office@meditsolutions.pl
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Medical Inventi
Joint-stock company.

What is Your product / service? 

FlexiOss® is an innovative bioactive bone substitute composite. It 
represents an original solution in the field of modern third-generation 
implant preparations in terms of bone tissue-compatible composition, 
bioactivity, effect on bone tissue regeneration and support of bone 
reconstruction process, as well as surgical handiness and elasticity. It is 
a material that absorbs fluids (including blood, plasma, drug solutions), 
so it can act as a carrier of biological substances, especially antimicrobial 
drugs, thus reducing the systemic use of antibiotics in the perioperative 
period. In its moist state, it can be adjusted to the desired shape during 
the procedure. Due to its cohesiveness, it does not move or release from 
the implant site. The composite contains no zoonotic components, 
unlike many commercial biomaterials based on animal collagen. It is a 
product innovation in the global market, as evidenced, for example, 
by its international patent protection. FlexiOss® is a medical device 
for applications in orthopedics and musculoskeletal traumatology. 
For applications in dental surgery, it is sold under the brand name 
FlexiOss®Dent, and for use in veterinary medicine under the brand name 
FlexiOss®Vet.

In which medical area do You operate?

Orthopedics, veterinary, stomatology. 

What sector does Your solution operate in?

Biotechnology, medical devices.

Who is the target user of the product / service?

A doctor or other healthcare professional, patient, veterinarian. 

Indicate the current stage of development.

Commercialization stage.

What is the current funding level for Your startup (EUR)?

2  - 4 million EUR.

Are You currently looking for funding?

Yes.

What is the most important measure of Your success at the 

present stage of Your development? 

Growing number of centers using/testing the product and +received capital 
for further development of the product (own contribution to grant projects)
(R&D projects) and sales.

Are You currently commercially present on foreign markets?

Commercial contracts signed, registered revenue from the foreign market.

Which countries/regions are important to Your business success?

East Asia, Near East, United States, European Union.

www.medicalinventi.pl

biuro@medicalinventi.pl

+48 667 330 883

www.medicalinventi.pl
mailto:biuro@medicalinventi.pl
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medICE
Limited Liability Company.

What is Your product / service? 

An international social platform for physicians and medical professionals 
to communicate, receive additional education and comprehensive career 
management.

In which medical area do You operate?

All specialties.

What sector does Your solution operate in?

AI/machine learning, medical data, education, internet platform 
(marketplace), community platform.

Who is the target user of the product / service?

A doctor or other healthcare professional.

Indicate the current stage of development.

Minimum Viable Product.

What is the current funding level for Your startup (EUR)?

Less than 200,000 EUR.

Are You currently looking for funding?

Yes.

What is the most important measure of Your success at the 

present stage of Your development? 

Acquiring capital.

Are You currently commercially present on foreign markets?

We are not present, but we are planning to be.

Which countries/regions are important to Your business success?

European Union, Great Britain.

www.medice.app

info@medice.app

Medidesk
Limited Liability Company.

What is Your product / service? 

The Medidesk application is an innovative one-stop tool for handling and 
analyzing patient requests, which aims to improve medical registration work 
and provide real financial benefits to the facility.  

Medidesk supports owners and managers of medical facilities in the daily 
management of the registration team. Working with the application allows 
to automate all patient service activities and to better control the efficiency 
and quality of the work of the entire team it manages.

In which medical area do You operate?

Application for comprehensive management of service and analysis of 
patient requests in medical facilities.

What sector does Your solution operate in?

AI/machine learning, standalone IT application, telemedicine.

Who is the target user of the product / service?

Treatment entity, a doctor or other healthcare professional, patient.

Indicate the current stage of development.

Growth (expansion).

What is the current funding level for Your startup (EUR)?

200,000 - 400,000 EUR.

Are You currently looking for funding?

Yes.

What is the most important measure of Your success at the 

present stage of Your development? 

Revenue.

Are You currently commercially present on foreign markets?

Commercial contracts signed.

Which countries/regions are important to Your business success?

United States, European Union, Great Britain.

https://medidesk.pl

biuro@medidesk.pl

+48 22 250 08 50

www.medice.app
mailto:info@medice.app
https://medidesk.pl
mailto:biuro@medidesk.pl
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Medinice
Joint-stock company.

What is Your product / service? 

Medinice is a Polish joint stock company listed on the Warsaw Stock Exchange, 
and was founded in 2012 to operate in the medical device industry. The 
company is engaged in the creation, development and commercialization of 
innovative, safe and minimally invasive solutions in the field of cardiology and 
cardiac surgery. Medinice’s mission is to create solutions that will enhance the 
lives of patients around the world. The Company’s portfolio includes more 
than a dozen projects at various stages of development. Medinice’s business 
model is to develop medical devices and then commercialize them through 
sales. Medinice’s Scientific Council includes world-renowned specialists Prof. 
Piotr Suwalski, Dr. Valavanur A. Subramanian, Prof. Paul Gründeman, Prof. 
Michael Glikson, Prof. Adam S. Budzikowski.

In which medical area do You operate?

Cardiology, cardiac surgery.

What sector does Your solution operate in?

Medical devices.

Who is the target user of the product / service?

Treatment entity, a doctor or other healthcare professional.

Indicate the current stage of development.

Minimum Viable Product.

What is the current funding level for Your startup (EUR)?

Over 4 million EUR.

Are You currently looking for funding?

No.

What is the most important measure of Your success at the 

present stage of Your development? 

Commercialization of any of the projects.

Are You currently commercially present on foreign markets?

We are known to a number of foreign entities, and commercialization talks 
are underway.

Which countries/regions are important to Your business success?

United States, European Union.

medinice.pl

investor@medinice.pl

+48 725 500 051

MEDIPRINTIC
Limited Liability Company.

What is Your product / service? 

An innovative and comprehensive approach to orthopedic care and 
treatment of forearm injuries. ORT Light, ORT Light Splint and NEURO Light 
are modern and comfortable orthoses designed with 3D printing technology, 
which have wide application in many clinical situations and which are 
registered medical devices. Unlike commercially available solutions, they are 
waterproof, lightweight, have a unique fitting system for the forearm surface, 
and are available in a 4-stage size scale for use immediately after an injury 
without having to wait for a custom-made product.

In which medical area do You operate?

Neurology, orthopedics, rehabilitation.

What sector does Your solution operate in?

Medical devices, rehabilitation.

Who is the target user of the product / service?

Patient.

Indicate the current stage of development.

Commercialization stage.

What is the current funding level for Your startup (EUR)?

200,000 - 400,000 EUR.

Are You currently looking for funding?

Yes.

What is the most important measure of Your success at the 

present stage of Your development? 

Acquiring capital.

Are You currently commercially present on foreign markets?

We are not present, but we are planning to be.

Which countries/regions are important to Your business success?

Near East, United States, European Union.

www.mediprintic.eu

z.dymitrow@mediprintic.eu

+48 502 382 279

medinice.pl
mailto:investor@medinice.pl
www.mediprintic.eu
mailto:z.dymitrow@mediprintic.eu
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MedLearn
Informal working group.

What is Your product / service? 

We manufacture surgical trainers along with proprietary training software. 
Our devices are characterized by a high reflection of real surgery at reduced 
costs compared to simulators. This allows for efficient training of the resident 
doctor allowing him/her to proceed faster to real operations. On the other 
hand, the added app allows for interval training without the help of an 
instructor. Therefore, resident doctors and trainees can practice at their 
convenience, without having to attend hours-long workshops.

In which medical area do You operate?

Surgery, gynecology, laryngology, orthopedics.

What sector does Your solution operate in?

Education, medical devices, standalone IT application.

Who is the target user of the product / service?

A doctor or other healthcare professional.

Indicate the current stage of development.

Proof of Concept.

What is the current funding level for Your startup (EUR)?

Less than 200,000 EUR.

Are You currently looking for funding?

Yes.

What is the most important measure of Your success at the 

present stage of Your development? 

Acquiring capital.

Are You currently commercially present on foreign markets?

We are not present, but we are planning to be.

Which countries/regions are important to Your business success?

European Union, Great Britain.

karsad2001@wp.pl

+48 604 143 799

Medmetrix
Limited Liability Company.

What is Your product / service? 

Medmetrix is a platform that integrates medical AI and non-AI algorithms 
from various vendors, making them easily available to a wide audience. 
Our product is an innovative, scalable cloud service provided via a web 
application. The main pillars of the solution consist of a marketplace of 
medical algorithms, an educational layer and a repository of medical data. 
The application is designed to play an educational and preventive role, as 
well as a health data repository that will allow users equipped with greater 
health knowledge to create a digitized version of their health.

In which medical area do You operate?

Preventive/medical education, internal medicine, dermatology.

What sector does Your solution operate in?

AI/machine learning, medical data, medical devices, internet platform 
(marketplace), standalone IT application, telemedicine.

Who is the target user of the product / service?

Treatment entity, a doctor or other healthcare professional, patient, 
corporation, insurance company.

Indicate the current stage of development.

Minimum Viable Product.

What is the current funding level for Your startup (EUR)?

200,000 - 400,000 EUR.

Are You currently looking for funding?

Yes.

What is the most important measure of Your success at the 

present stage of Your development? 

Once the MVP is published, it will be the number of paying users.

Are You currently commercially present on foreign markets?

We are not present, but we are planning to be.

Which countries/regions are important to Your business success?

European Union.

jan.podlaski@medmetrix.pl

mailto:karsad2001@wp.pl
mailto:jan.podlaski@medmetrix.pl
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MedShare Platform
Informal working group.

What is Your product / service? 

MedSharePlatform is a startup established to create an innovative cloud-
based solution for sharing and ordering medical diagnostics. Currently, 
the company is focused on implementing remote diagnostic capabilities 
for pathomorphology, due to the dynamics of the problem of shortage of 
specialists in Europe and the world. Ultimately, MedShare aims to be a cloud-
based solution to unlock the potential of high-quality medical diagnostics 
by leveraging rapid transfer of large files and browser-based access, and 
supporting AI tools for diagnosis.

In which medical area do You operate?

Laboratory diagnostics, pathomorphology/diagnosis.

What sector does Your solution operate in?

AI/machine learning, laboratory tests, medical data, internet platform 
(marketplace).

Who is the target user of the product / service?

Treatment entity, a doctor or other healthcare professional, patient.

Indicate the current stage of development.

Minimum Viable Product.

What is the current funding level for Your startup (EUR)?

Less than 200,000 EUR.

Are You currently looking for funding?

Yes.

What is the most important measure of Your success at the 

present stage of Your development? 

Number of users.

Are You currently commercially present on foreign markets?

We are not present, but we are planning to be.

Which countries/regions are important to Your business success?

Near East, European Union, Great Britain.

https://medshareplatform.com

MedSI
Limited Liability Company.

What is Your product / service? 

We design and build voice interfaces, particularly in patient care systems; 
natural language processing in the context of specialized medical domain 
applications. We develop systems that automate patient handling and 
optimize registration, medical hypothesis-driven interviewing and patient 
perspectives, and medical data processing systems for clinical purposes.

In which medical area do You operate?

Surgery, diabetology, laboratory diagnostics, geriatrics, gynecology, 
cardiology, laryngology, family medicine, neurology, ophthalmology, 
oncology, orthopedics, pulmonology.

What sector does Your solution operate in?

AI/machine learning, medical data, standalone IT application, telemedicine.

Who is the target user of the product / service?

Treatment entity, a doctor or other healthcare professional, patient, 
corporation.

Indicate the current stage of development.

Minimum Viable Product.

What is the current funding level for Your startup (EUR)?

2  - 4 million EUR.

Are You currently looking for funding?

Yes.

What is the most important measure of Your success at the 

present stage of Your development? 

Acquiring capital.

Are You currently commercially present on foreign markets?

We are not present, but we are planning to be.

Which countries/regions are important to Your business success?

European Union.

www.medsi.pl

biuro@medsi.pl

+48 723 769 833

https://medshareplatform.com
www.medsi.pl
mailto:biuro@medsi.pl
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Medu
Limited Liability Company.

What is Your product / service? 

Mobile application with practical medical education. 

In which medical area do You operate? 

Family medicine, gynecology, surgery.

What sector does Your solution operate in? 

Education.

Who is the target user of the product / service?

A doctor or other healthcare professional, medical student.

Indicate the current stage of development.

Commercialization stage.

What is the current funding level for Your startup (EUR)?

200,000 - 400,000 EUR.

Are You currently looking for funding?

Yes.

What is the most important measure of Your success at the 

present stage of Your development?

Number of users.

Are You currently commercially present on foreign markets?

We are not present, but we are planning to be.

Which countries/regions are important to Your business success?

European Union, Near East, United States.

joinmedu.com

krzysztof.nyczka@joinmedu.com

+48 664 829 283

Meduce
Limited Liability Company.

What is Your product / service? 

Meduce is an advanced Business Insights platform dedicated to healthcare 
managers. The application synchronizes with medical, financial, call-center 
and marketing systems, and presents the acquired and structured data 
in a way that is understandable to the health care business, compiling 
correlating sets of information. Meduce already processes more than 3.5 
billion operational and medical data of more than 1 million patients, which 
has allowed it to design advanced scoring models that, combined with AI 
models, generate recommendations for health care managers of commercial 
facilities and the National Health Service. The final element of the platform is 
an extensive automation system so that recommendations can be triggered 
with a single click, and the implemented processes work in tandem with the 
medical facility’s existing operational systems.

In which medical area do You operate?

Not applicable.

What sector does Your solution operate in?

AI/machine learning, medical data, standalone IT application.

Who is the target user of the product / service?

Treatment entity, corporation, public administration, insurance company.

Indicate the current stage of development.

Minimum Viable Product.

What is the current funding level for Your startup (EUR)?

200,000 - 400,000 EUR.

Are You currently looking for funding?

Yes.

What is the most important measure of Your success at the 

present stage of Your development? 

Number of users.

Are You currently commercially present on foreign markets?

Signed letters of intent.

Which countries/regions are important to Your business success?

United States, European Union, Great Britain.

www.meduce.io

joinmedu.com
mailto:krzysztof.nyczka@joinmedu.com
www.meduce.io
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MIM Solutions
Limited Liability Company.

What is Your product / service? 

MIM Solutions designs and develops AI technologies primarily for the 
MedFemTech industry, such as FOLLISCAN and EMBRYOAID. 
FOLLISCAN is an AI-based technology designed to support the physician in 
the ultrasound examination of a woman’s ovarian reserve. By improving the 
diagnostic accuracy of the test, FOLLISCAN enables doctors and patients to 
achieve better results in infertility treatment. 
EMBRYOAID is an AI application that assists the embryologist in selecting 
the best prognostic embryo to be administered for transfer to a woman 
during an IVF procedure. EMBRYOAID contributes to increased time and 
cost savings on the part of the fertility treatment center while increasing 
the effectiveness of the assisted reproductive method. 
MIM Solutions works with fertility treatment clinics on a daily basis to create 
AI-based software that improves efficiency, reduces errors and leads to 
faster, cheaper and more accessible treatment processes.

In which medical area do You operate?

Laboratory diagnostics, gynecology, cardiology, embryology.

What sector does Your solution operate in?

AI/machine learning.

Who is the target user of the product / service?

Treatment entity, a doctor or other healthcare professional.

Indicate the current stage of development.

Minimum Viable Product.

What is the current funding level for Your startup (EUR)?

2  - 4 million EUR.

Are You currently looking for funding?

Yes.

What is the most important measure of Your success at the 

present stage of Your development? 

Revenue.

Are You currently commercially present on foreign markets?

Commercial contracts signed.

Which countries/regions are important to Your business success?

Near East, United States, European Union.

https://www.mim-solutions.ai

info@mim.ai+48 606 366 958

Mindgram
Limited Liability Company.

What is Your product / service? 

Mindgram is a well-being and mental health support platform for employees. 
We support the organization at all levels by providing education on mental 
health and well-being topics, working closely with HR, and one-on-one 
support for leaders and employees. Mindgram offers online group workshops, 
mindfulness and meditation podcasts, advice from specialists via chat 
(including a psychologist, nutritionist, financial advisor), video consultations 
with a psychotherapist and coach. The Mindgram platform promotes and 
supports well-being, resilience and development through activities based 
exclusively on clinically proven methods, prepared in cooperation with 
experienced psychologists and well-being and mental health care specialists 
from across the country.

In which medical area do You operate?

Psychiatry/psychology, well-being, psychotherapy.

What sector does Your solution operate in?

Education, standalone IT application.

Who is the target user of the product / service?

Employees.

Indicate the current stage of development.

Growth (expansion).

What is the current funding level for Your startup (EUR)?

Over 4 million EUR.

Are You currently looking for funding?

Yes.

What is the most important measure of Your success at the 

present stage of Your development? 

Profit.

Are You currently commercially present on foreign markets?

Registered income from a foreign market.

Which countries/regions are important to Your business success?

European Union.

www.mindgram.com

kontakt@mindgram.com

https://www.mim-solutions.ai
mailto:info@mim.ai
www.mindgram.com
mailto:kontakt@mindgram.com
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MX Labs
Limited Liability Company.

What is Your product / service? 

Shen Health is a preventive health care app. It builds self-awareness of 
health, enables measurement of vital signs, includes health assessment 
surveys, gamification elements, health challenges and other functionalities. It 
incorporates our proprietary Shen.AI technology to objectively measure vital 
signs such as blood pressure, heart rate, respiratory rate and stress index with 
a 1-minute face scan using the camera of a smartphone, tablet or computer.

In which medical area do You operate?

Prevention and early diagnosis.

What sector does Your solution operate in?

AI/machine learning, prevention and early diagnosis.

Who is the target user of the product / service?

Treatment entity, patient, corporation, insurance company.

Indicate the current stage of development.

Commercialization stage.

What is the current funding level for Your startup (EUR)?

2  - 4 million EUR.

Are You currently looking for funding?

Yes.

What is the most important measure of Your success at the 

present stage of Your development? 

Revenue.

Are You currently commercially present on foreign markets?

Registered income from a foreign market.

Which countries/regions are important to Your business success?

South America, Near East, European Union.

https://www.mxlabs.ai

My AlzCare
Informal working group.

What is Your product / service? 

The My AlzCare mobile app is designed to help caregivers of people with 
Alzheimer’s disease streamline the care process, reduce costs and save time. 
The idea for the My AlzCare mobile app came from the personal experience 
of some team members, that is, experiencing the complexity of the process of 
caring for a person with Alzheimer’s disease. Our answer to the complexity of 
this process is a comprehensive mobile tool that works on different levels of 
care. Ultimately, the main features of the final product are to be a knowledge 
base, a database with commercial caregivers, a premium module for nursing 
homes, a planner designed for caregivers, and a marketplace.

In which medical area do You operate?

Geriatrics, psychiatry/psychology.

What sector does Your solution operate in?

Education, internet platform (marketplace), standalone IT application, 
communication. 

Who is the target user of the product / service?

Treatment entity, a doctor or other healthcare professional, patient.

Indicate the current stage of development.

Proof of Concept.

What is the current funding level for Your startup (EUR)?

Less than 200,000 EUR.

Are You currently looking for funding?

Yes.

What is the most important measure of Your success at the 

present stage of Your development? 

Obtaining financing.

Are You currently commercially present on foreign markets?

We are not present, but we are planning to be.

Which countries/regions are important to Your business success?

United States, European Union, Great Britain.

https://www.facebook.com/profile.
php?id=100083353891869; 

materniam@gmail.com 

https://www.mxlabs.ai
https://www.facebook.com/profile.php?id=100083353891869
https://www.facebook.com/profile.php?id=100083353891869
mailto:materniam@gmail.com
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Nano-implant
Limited Liability Company.

What is Your product / service? 

Our product is a nano-coating for titanium and titanium alloy implants that 
has been tested for safety and biological activity - accelerating the process 
of osteointegration, i.e. fusion of the implant with the bone, by several times, 
and acting simultaneously as an antimicrobial and anti-inflammatory.

In which medical area do You operate?

Surgery, cardiology, laryngology, orthopedics.

What sector does Your solution operate in?

Medical devices.

Who is the target user of the product / service?

Patient.

Indicate the current stage of development.

Minimum Viable Product.

What is the current funding level for Your startup (EUR)?

Less than 200,000 EUR.

Are You currently looking for funding?

Yes.

What is the most important measure of Your success at the 

present stage of Your development? 

Acquiring capital.

Are You currently commercially present on foreign markets?

We are not present, but we are planning to be.

Which countries/regions are important to Your business success?

China, European Union.

aradtke@umk.pl

+48 600 321 294

NaturalAntibody
Joint-stock company.

What is Your product / service? 

NaturalAntibody is developing AI solutions to accelerate the delivery of 
antibody-based drugs to market. We use antibody data to train analytical 
machine learning models designed to help scientists make the right 
decisions at each stage of drug development. We have built the most 
advanced algorithms on the market and the largest commercially available 
antibody knowledge bank(Databases). In summary, we are reducing the cost 
and time to deliver antibody-based drugs to the market.

In which medical area do You operate?

Pharmacy.

What sector does Your solution operate in?

AI/machine learning, biotechnology, medical data, standalone IT application.

Who is the target user of the product / service?

Corporation.

Indicate the current stage of development.

Growth (expansion).

What is the current funding level for Your startup (EUR)?

400,000 - 1 million EUR.

Are You currently looking for funding?

No.

What is the most important measure of Your success at the 

present stage of Your development? 

Revenue.

Are You currently commercially present on foreign markets?

Most of the revenues come from abroad.

Which countries/regions are important to Your business success?

United States, European Union, Great Britain.

https://naturalantibody.com

contact@naturalantibody.com

+48 505 778 396

mailto:aradtke@umk.pl
https://naturalantibody.com
mailto:contact@naturalantibody.com
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NeoInsight
Limited Liability Company.

What is Your product / service? 

Neo Insight connects sponsors of clinical trials with Patients who seek these 
trials. The Zbadajraka.pl registry, run by NeoInsight, is an opportunity for every 
oncology patient to receive a free consultation and verify the possibility of 
treatment in a cutting-edge clinical trial.

In which medical area do You operate?

Oncology.

What sector does Your solution operate in?

AI/machine learning, medical data, telemedicine, providing health services 
(prophylaxis, diagnostics, treatment) as a medical entity.

Who is the target user of the product / service?

A doctor or other healthcare professional, patient, corporation.

Indicate the current stage of development.

Commercialization stage.

What is the current funding level for Your startup (EUR)?

1 - 2 million EUR.

Are You currently looking for funding?

Yes.

What is the most important measure of Your success at the 

present stage of Your development? 

Number of users.

Are You currently commercially present on foreign markets?

Commercial contracts signed.

Which countries/regions are important to Your business success?

United States, European Union.

www.neo-insight.com

www.zbadajraka.pl

Neurality
Limited Liability Company.

What is Your product / service? 

EuralEP - a Software as a medical device product for automatic and objective 
diagnosis of brainstem evoked potentials known as ABR. NeuralEP aims to 
support audiologists in evaluating hearing loss with AI/ML. It is intended to 
simplify diagnosis by automatically classifying/diagnosing ABR waveforms. It 
can be used both online and offline. It will be very useful in screening.

In which medical area do You operate?

Laryngology, neurology, otolaryngology.

What sector does Your solution operate in?

AI/machine learning, laboratory tests, internet platform (marketplace), 
standalone IT application, Software as a Medical Device (SaMD).

Who is the target user of the product / service?

Treatment entity, a doctor or other healthcare professional.

Indicate the current stage of development.

Minimum Viable Product.

What is the current funding level for Your startup (EUR)?

200,000 - 400,000 EUR.

Are You currently looking for funding?

Yes.

What is the most important measure of Your success at the 

present stage of Your development? 

Acquiring capital.

Are You currently commercially present on foreign markets?

We are not present, but we are planning to be.

Which countries/regions are important to Your business success?

Near East, United States, European Union.

www.neurality.pl

michal.suchocki@neurality.pl

+48 690 882 900

www.neo
-insight.com
www.zbadajraka.pl
www.neurality.pl
mailto:michal.suchocki@neurality.pl
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Nivalit
Limited Liability Company.

What is Your product / service? 

Mentalio.

In which medical area do You operate?

Psychiatry/psychology.

What sector does Your solution operate in?

AI/machine learning, medical data, standalone IT application.

Who is the target user of the product / service?

Treatment entity, a doctor or other healthcare professional, patient.

Indicate the current stage of development.

Proof of Concept.

What is the current funding level for Your startup (EUR)?

1 - 2 million EUR.

Are You currently looking for funding?

Yes.

What is the most important measure of Your success at the 

present stage of Your development? 

Profit.

Are You currently commercially present on foreign markets?

Most of the revenues come from abroad.

Which countries/regions are important to Your business success?

United States, European Union.

https://nivalit.com

contact@nivalit.com

+48 737 301 685

OASIS Diagnostics
Joint-stock company.

What is Your product / service? 

ONIRY is an innovative, patented system designed to diagnose perinatal 
anal sphincter injuries in women giving birth by force. ONIRY consists of 
an impedance spectrometer (ONIRY Spectrometer), a specially designed 
endoanal probe (ONIRY Probe) and an embedded analytical module based 
on machine learning methods and designed for the initial interpretation 
of the test result. The measurement technology used in ONIRY is based 
on the impedance spectroscopy method. Thanks to the use of artificial 
intelligence methods, ONIRY’s diagnostics will allow rapid detection of injury 
and immediate implementation of appropriate treatment, regardless of the 
experience of personnel and poor availability of endoanal ultrasound, which 
remains the diagnostic gold standard in such cases.

In which medical area do You operate?

Surgery, gynecology, proctology.

What sector does Your solution operate in?

AI/machine learning, medical devices.

Who is the target user of the product / service?

Treatment entity, private gynecological offices.

Indicate the current stage of development.

Minimum Viable Product.

What is the current funding level for Your startup (EUR)?

1 - 2 million EUR.

Are You currently looking for funding?

Yes.

What is the most important measure of Your success at the 

present stage of Your development? 

Acquiring capital.

Are You currently commercially present on foreign markets?

We are not present, but we are planning to be.

Which countries/regions are important to Your business success?

Canada, United States, European Union.

https://oasis-diagnostics.com

contact@oasis-diagnostics.eu

https://nivalit.com
mailto:contact@nivalit.com
https://oasis-diagnostics.com
oasis-diagnostics.eu
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oncovaccines
Limited Liability Company.

What is Your product / service? 

We create individual vaccination calendars for oncology patients. By using 
the tools we create, medical professionals and patients can generate an 
individual vaccination calendar based on the latest guidelines, previous 
vaccination history and taking into account the oncology treatment being 
used. Adequate immunization is crucial for this group of patients, as during 
oncology treatment, the activity of the immune system is often reduced 
and thus there is greater exposure to life-threatening infections. The tool we 
created is available at oncovaccines.com.

In which medical area do You operate?

Oncology.

What sector does Your solution operate in?

AI/machine learning, clinical decision support systems.

Who is the target user of the product / service?

Treatment entity, a doctor or other healthcare professional, patient.

Indicate the current stage of development.

Minimum Viable Product.

What is the current funding level for Your startup (EUR)?

Less than 200,000 EUR.

Are You currently looking for funding?

No.

What is the most important measure of Your success at the 

present stage of Your development? 

Number of users.

Are You currently commercially present on foreign markets?

We are not present, but we are planning to be.

Which countries/regions are important to Your business success?

Africa, South America, European Union.

oncovaccines.com

contact@oncovaccines.com

+48 501 766 155

Owl Iot
Limited Liability Company.

What is Your product / service? 

Our product is a state-of-the-art Molecular platform consisting of a mobile, 
web and augmented reality application. It allows patients to self-monitor 
nevi and doctors to support the diagnostic process using emerging mobile 
technologies, augmented reality, artificial intelligence techniques and 
machine learning methods.  Our solution is designed to increase patient 
awareness and optimize and accelerate the melanoma diagnostic process. In 
addition, it will facilitate patient-doctor contact and automate the creation of 
medical records about the evolution of individual nevi (skin lesions).

In which medical area do You operate?

Oncology.

What sector does Your solution operate in?

AI/machine learning, AR/VR, education, standalone IT application, 
telemedicine.

Who is the target user of the product / service?

Treatment entity, a doctor or other healthcare professional, patient.

Indicate the current stage of development.

Commercialization stage.

What is the current funding level for Your startup (EUR)?

Less than 200,000 EUR.

Are You currently looking for funding?

Yes.

What is the most important measure of Your success at the 

present stage of Your development? 

Revenue.

Are You currently commercially present on foreign markets?

We are not present, but we are planning to be.

Which countries/regions are important to Your business success?

United States, European Union, Great Britain.

http://owliot.eu

oncovaccines.com
mailto:contact@oncovaccines.com
http://owliot.eu
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PalsyVue
Simple Joint Stock Company.

What is Your product / service? 

Early detection system for infantile cerebral palsy. A solution based on ML and 
CV in the form of Software as Medical Device.

In which medical area do You operate?

Neurology, pediatrics, rehabilitation.

What sector does Your solution operate in?

AI/machine learning, medical data, telemedicine.

Who is the target user of the product / service?

Patient.

Indicate the current stage of development.

Proof of Concept. 

What is the current funding level for Your startup (EUR)?

Less than 200,000 EUR.

Are You currently looking for funding?

Yes.

What is the most important measure of Your success at the 

present stage of Your development? 

Acquiring capital.

Are You currently commercially present on foreign markets?

We are not present, but we are planning to be.

Which countries/regions are important to Your business success?

United States, European Union, Great Britain.

www.palsyvue.com

e.leszczynska@palsyvue.com

+48 660 300 844

PelviFly
Limited Liability Company.

What is Your product / service? 

Supporting women and men in long-term rehabilitation of pelvic floor 
muscles through the use of biofeedback devices and engaging in-app 
games.

In which medical area do You operate?

Gynecology, rehabilitation, urology. 

What sector does Your solution operate in?

AI/machine learning, medical data, internet platform (marketplace), 
rehabilitation, telemedicine, wearables - not medical devices.

Who is the target user of the product / service?

Treatment entity, a doctor or other healthcare professional, patient.

Indicate the current stage of development.

Growth (expansion).

What is the current funding level for Your startup (EUR)?

1 - 2 million EUR.

Are You currently looking for funding?

Yes.

What is the most important measure of Your success at the 

present stage of Your development? 

Profit.

Are You currently commercially present on foreign markets?

Registered income from a foreign market.

Which countries/regions are important to Your business success?

United States, European Union, Great Britain.

https://pelvifly.com

www.palsyvue.com
mailto:e.leszczynska@palsyvue.com
https://pelvifly.com
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PHIN consulting
Limited Liability Company.

What is Your product / service? 

Our product is the STOMA ALERT remote stoma care system, which can 
be used by any patient with an intestinal stoma. Users of STOMA ALERT 
(in addition to stomas) include medical doctors (surgeons) and stoma 
nurses.  The system is a combination of a consultation center in the form 
of a web application, which is the basis of the STOMA ALERT system, and a 
mobile application, which is an additional tool that facilitates the patient’s 
e-consultation in the mobile application and the doctor’s remote access to 
the system, including taking pictures of the patient’s stoma and uploading 
them to the system. In addition, the system allows the doctor/nurse to upload 
the data necessary for the e-consultation and access the recommendations.

In which medical area do You operate?

Surgery.

What sector does Your solution operate in?

Standalone IT application, telemedicine.

Who is the target user of the product / service?

A doctor or other healthcare professional, patient.

Indicate the current stage of development.

Minimum Viable Product.

What is the current funding level for Your startup (EUR)?

400,000 - 1 million EUR.

Are You currently looking for funding?

Yes.

What is the most important measure of Your success at the 

present stage of Your development? 

Revenue.

Are You currently commercially present on foreign markets?

We are not present, but we are planning to be.

Which countries/regions are important to Your business success?

European Union.

www.phin.pl/projekty/stomia-alert

joanna.mik@phin.pl

+48 42 66 111 99

play.air
Simple Joint Stock Company.

What is Your product / service? 

In children with speech and breathing track disorders, regular therapy with a 
speech therapist enriched with daily independent exercises at home should 
be carried out from an early age, and its components such as breathing 
exercises and articulatory muscle exercises form its basis. Unfortunately, 
children often do not understand the essence of therapy and most often 
do not agree to daily exercises at home, despite parents’ efforts. Play.air is 
a solution that addresses parents’ difficulties by introducing a revolutionary 
product that consists of an external controller that converts the child’s 
breathing activity into character movement in specially designed mobile 
games. The device gives the opportunity to exercise the correct breathing 
track and strengthens articulatory muscles, i.e. supraglottic muscles, chewing 
muscles and the circular muscle of the mouth. Our solution will make the 
hitherto boring therapy become great fun, and children engaged in various 
games will not even notice that they are currently exercising.

In which medical area do You operate?

Logopedics / laryngology.

What sector does Your solution operate in?

Medical devices, internet platform (marketplace), rehabilitation.

Who is the target user of the product / service?

A doctor or other healthcare professional, patient.

Indicate the current stage of development.

Proof of Concept.

What is the current funding level for Your startup (EUR)?

Less than 200,000 EUR.

Are You currently looking for funding?

Yes.

What is the most important measure of Your success at the 

present stage of Your development? 

Number of users.

Are You currently commercially present on foreign markets?

We are not present, but we are planning to be.

Which countries/regions are important to Your business success?

Canada, United States, European Union.

mail:nataliaszczucka23@gmail.com

+48 668 630 935

www.phin.pl/projekty/stomia
mailto:joanna.mik@phin.pl
play.air
mailto:nataliaszczucka23@gmail.com
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Pogaduszki
Limited Liability Company.

What is Your product / service? 

Technological support for the diagnosis and speech therapy of children.

In which medical area do You operate?

Logopedics.

What sector does Your solution operate in?

AI/machine learning, medical data, education, medical devices, rehabilitation, 
standalone IT application, telemedicine, providing health services 
(prophylaxis, diagnostics, treatment) as a medical entity.

Who is the target user of the product / service?

A doctor or other healthcare professional, patient, public administration, 
insurance company.

Indicate the current stage of development.

Proof of Concept.

What is the current funding level for Your startup (EUR)?

400,000 - 1 million EUR.

Are You currently looking for funding?

Yes.

What is the most important measure of Your success at the 

present stage of Your development? 

Number of users.

Are You currently commercially present on foreign markets?

We are not present, but we are planning to be.

Which countries/regions are important to Your business success?

United States.

pogaduszki.pl

mariusz.pitura@pogaduszki.pl

+48 600 322 034

POLTISS
Limited Liability Company.

What is Your product / service? 

PhotoBioCure - injectable biomaterials for soft tissue reconstruction. After 
injection, the material changes form from a viscous paste to a flexible solid, by 
photocrosslinking using a UV beam that is gentle to living tissue. This feature 
makes it possible to form a personalized polymer implant, i.e. tailored in size 
to the size of the tissue defect, in situ in vivo. Very importantly, the material 
resorbs in a slow manner allowing tissue reconstruction. PhotoBioCure 
is currently being developed for use in hernia reconstruction. The goal is 
to replace commonly used mesh, which often causes side effects such as 
chronic pain in the long term.

In which medical area do You operate?

Surgery, cardiology, orthopedics.

What sector does Your solution operate in?

Medical devices.

Who is the target user of the product / service?

A doctor or other healthcare professional.

Indicate the current stage of development.

Minimum Viable Product.

What is the current funding level for Your startup (EUR)?

1 - 2 million EUR.

Are You currently looking for funding?

Yes.

What is the most important measure of Your success at the 

present stage of Your development? 

Certification. 

Are You currently commercially present on foreign markets?

Signed letters of intent.

Which countries/regions are important to Your business success?

United States, European Union, Great Britain.

www.poltiss.com

pogaduszki.pl
mailto:mariusz.pitura@pogaduszki.pl
www.poltiss.com
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PredictWatch
Limited Liability Company.

What is Your product / service? 

The Addictometer app, which uses technology to predict the risk of relapse. 
Thanks to years of scientific research, expert knowledge and the use of 
artificial intelligence, Addictometer is able to predict nearly 90% of relapses 
at least 48 hours before they occur. The Addictometer informs users which of 
their behaviors increase the risk of a slip-up and what can be done to avoid it. 
The app is a support for those in need of help and can increase the chances 
of a life without addiction. This year will also see the launch of our company’s 
new product, the Cannabe app, which will be dedicated to marijuana users.

In which medical area do You operate?

Psychiatry/psychology, addiction treatment, digital therapy.

What sector does Your solution operate in?

AI/machine learning, standalone IT application.

Who is the target user of the product / service?

A doctor or other healthcare professional, patient.

Indicate the current stage of development.

Minimum Viable Product.

What is the current funding level for Your startup (EUR)?

1 - 2 million EUR.

Are You currently looking for funding?

Yes.

What is the most important measure of Your success at the 

present stage of Your development? 

Acquiring capital.

Are You currently commercially present on foreign markets?

We are not present, but we are planning to be.

Which countries/regions are important to Your business success?

United States, European Union.

https://predictwatch.pl

biuro@predictwatch.com

ProfilaktykaFirst
Informal working group.

What is Your product / service? 

An application that, based on age, gender, predisposition and diseases, 
generates a personalized, self-updating schedule of preventive examinations. 
Thanks to this solution, the patient will know what examinations to perform, 
how often, how to prepare for them and not forget about them. The 
application itself will remind you of upcoming appointments with push 
notifications. With this software, the patient will also take care of the health 
of his loved ones and will not miss any vaccination or check-up for his child.

In which medical area do You operate?

Not applicable.

What sector does Your solution operate in?

Standalone IT application.

Who is the target user of the product / service?

Patient, corporation, public administration, insurance company.

Indicate the current stage of development.

Proof of Concept.

What is the current funding level for Your startup (EUR)?

Less than 200,000 EUR.

Are You currently looking for funding?

Yes.

What is the most important measure of Your success at the 

present stage of Your development? 

Number of users.

Are You currently commercially present on foreign markets?

We are not present, but we are planning to be.

Which countries/regions are important to Your business success?

United States, European Union, Great Britain.

karolsadowskiww@gmail.com

https://predictwatch.pl
mailto:biuro@predictwatch.com
mailto:karolsadowskiww@gmail.com


81Curious? Learn more from the expanded version of the Report 
available on the AI in Health website

Prokinetic System
Limited Liability Company.

What is Your product / service? 

Balancer System - protects against falls during exercise and gait training. The 
only device to eliminate post-fall syndrome. Eliminates the fear of falling. 
Protects patient and therapist. Assists physiotherapists.

In which medical area do You operate?

Rehabilitation.

What sector does Your solution operate in?

Medical devices, rehabilitation.

Who is the target user of the product / service?

Treatment entity.

Indicate the current stage of development.

Growth (expansion).

What is the current funding level for Your startup (EUR)?

Less than 200,000 EUR.

Are You currently looking for funding?

No.

What is the most important measure of Your success at the 

present stage of Your development? 

Number of users.

Are You currently commercially present on foreign markets?

Registered income from a foreign market.

Which countries/regions are important to Your business success?

Africa, Near East, European Union.

www.prokinetic.pl

Prosoma
Limited Liability Company.

What is Your product / service? 

Living Well - an app to support the mental health of cancer patients.

UpBalance - an app to support the mental health of employees.

In which medical area do You operate?

Oncology, mental health.

What sector does Your solution operate in?

Medical devices, telemedicine, standalone IT application.

Who is the target user of the product / service?

Patient, employe. 

Indicate the current stage of development.

Growth (expansion).

What is the current funding level for Your startup (EUR)?

2  - 4 million EUR.

Are You currently looking for funding?

Yes.

What is the most important measure of Your success at the 

present stage of Your development? 

Revenue.

Are You currently commercially present on foreign markets?

Most of the revenues come from abroad.

Which countries/regions are important to Your business success?

United States, European Union.

https://www.prosoma.com

hello@prosoma.com

www.prokinetic.pl
https://www.prosoma.com
mailto:hello@prosoma.com
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Proteo
Partnership.

What is Your product / service? 

Proteo is engaged in the manufacture and sale of prosthetic limbs, both 
upper and lower.

In which medical area do You operate?

Rehabilitation, medical devices.

What sector does Your solution operate in?

Medical devices.

Who is the target user of the product / service?

Patient.

Indicate the current stage of development.

Growth (expansion).

What is the current funding level for Your startup (EUR)?

Less than 200,000 EUR.

Are You currently looking for funding?

Yes.

What is the most important measure of Your success at the 

present stage of Your development? 

Revenue and satisfaction of the final recipient of the product (patients).

Are You currently commercially present on foreign markets?

We are not present, but we are planning to be.

Which countries/regions are important to Your business success?

European Union.

www.proteo.com.pl

Reon
Limited Liability Company.

What is Your product / service? 

Medical device and software prototypes. New medical procedures, increasing 
the effectiveness of treatments. Therapy and rehabilitation, overcoming 
barriers. We are a team of designers, engineers, programmers who develop 
innovative medical products from TRL0 to TRL8 stage. Our services are 
used by research centers, universities, independent researchers and private 
companies conducting their own R&D projects.

In which medical area do You operate?

Laboratory diagnostics, geriatrics, gynecology, ophthalmology, psychiatry/
psychology, pulmonology, rehabilitation.

What sector does Your solution operate in?

AI/machine learning, AR/VR, blockchain, medical data, education, medical 
devices, rehabilitation, robotics, standalone IT application, telemedicine, 
wearables - not medical devices.

Who is the target user of the product / service?

Treatment entity, a doctor or other healthcare professional, patient, 
corporation, public administration.

Indicate the current stage of development.

Growth (expansion).

What is the current funding level for Your startup (EUR)?

Less than 200,000 EUR.

Are You currently looking for funding?

Yes.

What is the most important measure of Your success at the 

present stage of Your development? 

Revenue.

Are You currently commercially present on foreign markets?

We are not present, but we are planning to be.

Which countries/regions are important to Your business success?

European Union, Scandinavia, Japan.

reon.one

biuro@reon.one

+48 505 040 648

www.proteo.com.pl
reon.one
mailto:biuro@reon.one
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RSQ Technologies
Limited Liability Company.

What is Your product / service? 

RSQ HOLO is an augmented reality system designed for surgeons and 
orthopedists. It enables a completely new way of interacting with data in the 
operating room, through hand gestures made in the air instead of touching 
a keyboard and mouse. Medical data are presented in the form of holograms. 
Surgeons can view all of a patient’s medical data while performing surgery, 
and, most importantly, see three-dimensional images of the patient’s anatomy 
created from CT scans. They can pan, zoom in, zoom out and view them from 
different angles using their fingers. Holograms allow doctors to perform surgery 
minimizing invasion of the patient’s body by allowing operators to view parts of 
the patient’s body that are not visible in real life. Augmenting the surgical field 
with virtual reality helps surgeons operate faster and more efficiently. Holograms 
are streams of photons, and these are absolutely sterile, which is a huge advance 
over traditional monitors, for example. RSQ HOLO is a system that will soon lead 
to the removal of unnecessary cables and monitors from the operating room.

In which medical area do You operate?

Surgery, orthopedics.

What sector does Your solution operate in?

AR/VR, medical data, education, medical devices.

Who is the target user of the product / service?

Treatment entity, a doctor or other healthcare professional.

Indicate the current stage of development.

Commercialization stage.

What is the current funding level for Your startup (EUR)?

1 - 2 million EUR.

Are You currently looking for funding?

Yes.

What is the most important measure of Your success at the 

present stage of Your development? 

Revenue.

Are You currently commercially present on foreign markets?

Registered income from a foreign market.

Which countries/regions are important to Your business success?

Near East, United States, European Union.

https://www.rsqholo.com

support@rsqholo.com

+48 883 347 394

Rytme
Limited Liability Company.

What is Your product / service? 

Rytme is a mobile application designed for people who want to take care of 
their health, especially those struggling with lifestyle diseases. Rytme provides 
support for the doctor’s visit, and helps the patient follow recommendations 
related to lifestyle modification. The app includes educational content, 
workouts, meditations, culinary inspiration, medication reminders and 
measurement diaries.  Currently, the app includes a program for people who 
want to live according to modern prevention and programs for patients with, 
f.e.: hypertension, obesity, sleep disorders.

In which medical area do You operate?

Diabetology, cardiology, family medicine.

What sector does Your solution operate in?

Standalone IT application.

Who is the target user of the product / service?

Treatment entity, patient, insurance company.

Indicate the current stage of development.

Commercialization stage.

What is the current funding level for Your startup (EUR)?

Less than 200,000 EUR.

Are You currently looking for funding?

Yes.

What is the most important measure of Your success at the 

present stage of Your development? 

Number of users.

Are You currently commercially present on foreign markets?

We are not present, but we are planning to be.

Which countries/regions are important to Your business success?

European Union.

www.rytme.pl

https://www.rsqholo.com
mailto:support@rsqholo.com
www.rytme.pl
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Saventic Health 
(BloodLab)
Limited Liability Company.

What is Your product / service? 

BloodLab - a system for algorithmic and personalized interpretation of 
laboratory test results, supporting doctors and patients in the diagnostic 
process. BloodLab comprehensively analyzes parameter deviations, taking 
into account gender and age of the patient, values, reference values and, 
most importantly, correlations of changes between parameters. It provides 
the doctor with contextualized information to support the clinical decision-
making process.
The system is composed of more than 100 algorithms, and was developed 
based on huge anonymized medical datasets (comprising more than 5 million 
records) as a result of 3 years of research and development work and the 
involvement of a team of doctors and technology staff, composed of algorithm 
and data science specialists.

In which medical area do You operate?

Laboratory diagnostics, family medicine, oncology, hematology. 

What sector does Your solution operate in?

AI/machine learning, medical devices, standalone IT application.

Who is the target user of the product / service?

A doctor or other healthcare professional, patient.

Indicate the current stage of development.

Commercialization stage.

What is the current funding level for Your startup (EUR)?

2  - 4 million EUR.

Are You currently looking for funding?

Yes.

What is the most important measure of Your success at the 

present stage of Your development? 

Number of users.

Are You currently commercially present on foreign markets?

We are not present, but we are planning to be.

Which countries/regions are important to Your business success?

European Union.

www.bloodlab.pl

info@bloodlab.pl

SDS Optic
Joint-stock company.

What is Your product / service? 

inPROBE® - a micrometric probe combined with elements of molecular 
biology, chemistry and biomedical engineering creates a biosensor, unique 
in the world, capable of making biological measurements of living tissue in 
the patient’s body (so-called in vivo testing) at very high levels of sensitivity 
(picograms/ml - pg/ML) and specificity.
Thanks to the high sensitivity of detection, in cancer diagnostics the technology 
will allow for puncturing into the tumor area, rather than the tumor itself, as in 
current methods. Diagnostic methods available today, based on biopsies of 
tumor tissue, lead to violation of the cancerous tumor, which is detrimental to 
the therapeutic process.
inPROBE provides a globally unique opportunity to perform a range of tests in 
vivo, and will be the world’s first solution to confront the paradigm of in vitro 
diagnostics, i.e. the artifact that it is always necessary to collect tissue, send it to 
an external diagnostic laboratory and wait up to several weeks for the result.
The technology has the potential to be used in the diagnosis of many types 
of cancer, as well as various infectious diseases. In the future, there are plans 
to use the microprobe for individual targeted therapies and monitoring the 
concentration of administered drugs.

In which medical area do You operate?

Laboratory diagnostics, In vivo molecular diagnostics.

What sector does Your solution operate in?

Biotechnology, medical devices.

Who is the target user of the product / service?

Treatment entity, a doctor or other healthcare professional.

Indicate the current stage of development.

Minimum Viable Product.

What is the current funding level for Your startup (EUR)?

Over 4 million EUR.

Are You currently looking for funding?

No.

What is the most important measure of Your success at the 

present stage of Your development? 

Acquiring capital.

Are You currently commercially present on foreign markets?

We are not present, but we are planning to be.

Which countries/regions are important to Your business success?

Near East, United States, European Union.

sdsoptic.pl

press@sdsoptic.pl

+48 815 019 463

www.bloodlab.pl
mailto:info@bloodlab.pl
sdsoptic.pl
mailto:press@sdsoptic.pl
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SiDLY Healthcare
Limited Liability Company.

What is Your product / service? 

SiDLY is one of the fastest-scaling deep tech in the telemedicine field. It develops 
cutting-edge wearable technology with a data analysis system, a telemedicine 
platform and a mobile application. It also has its own medical Telecare Center, 
where the work of medical staff is supported by systems based on artificial 
intelligence. The company’s best-known product is a telemedicine armband 
dedicated to patients (including seniors), with the status of a medical device. 
The product is widely used in home and hospital telecare. SiDLY technology is 
used by more than 50,000 people in Poland and Europe.

In which medical area do You operate?

Telecare, telemedicine.

What sector does Your solution operate in?

Medical data, medical devices, telemedicine, providing health services 
(prophylaxis, diagnostics, treatment) as a medical entity.

Who is the target user of the product / service?

Treatment entity, patient, public administration, insurance company, Local 
government units, NGO’s, care units.

Indicate the current stage of development.

Growth (expansion).

What is the current funding level for Your startup (EUR)?

Over 4 million EUR.

Are You currently looking for funding?

Yes.

What is the most important measure of Your success at the 

present stage of Your development? 

Scaling revenue and user numbers, which y/y grow 2.5 times, now reaching 
over 50,000 SiDLY technology users, 17 million in revenue for 2022. 

Are You currently commercially present on foreign markets?

Registered income from a foreign market.

Which countries/regions are important to Your business success?

European Union, Great Britain.

www.sidly.eu

Smarter Diagnostics
Limited Liability Company.

What is Your product / service? 

We are developing and using AI software to support radiological evaluation of 
Magnetic Resonance Imaging studies in orthopedics and sports medicine. Our 
platform, deployed in a cloud model, is directed at lower limb diagnostics and 
currently diagnoses tendon tissue problems by evaluating the Achilles tendon. 
We offer savings to our customers. We provide medical imaging facilities, 
teleradiology centers and radiologists with AI-supported software that 
is a medical device - reducing lower limb examination description time, 
enriching the diagnostic service with additional information about tendon 
tissue pathologies and supporting incidental diagnostics. For athletes, both 
amateur and professional, on the basis of a short RM screening, we provide 
injury risk assessment and preventive recommendations directed at avoiding 
sports injuries and detecting metabolic diseases. And for institutional clients, 
such as insurers and employers, we provide diagnostic packages directed at 
reducing injuries and increasing the health of their clients or employees.

In which medical area do You operate?

Orthopedics, radiology, prevention.

What sector does Your solution operate in?

AI/machine learning, medical devices, providing health services (prophylaxis, 
diagnostics, treatment) as a medical entity.

Who is the target user of the product / service?

Treatment entity, a doctor or other healthcare professional, corporation, 
public administration, insurance company.

Indicate the current stage of development.

Minimum Viable Product.

What is the current funding level for Your startup (EUR)?

400,000 - 1 million EUR.

Are You currently looking for funding?

Yes.

What is the most important measure of Your success at the 

present stage of Your development? 

Acquiring capital.

Are You currently commercially present on foreign markets?

We are not present, but we are planning to be.

Which countries/regions are important to Your business success?

United States, European Union.

https://www.smarterdiagnostics.com

info@smarterdiagnostics.com

www.sidly.eu
https://www.smarterdiagnostics.com
mailto:info@smarterdiagnostics.com
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SmartHEAL
Informal working group.

What is Your product / service? 

SmartHEAL is a smart and affordable dressing with an integrated pH 
sensor and RFID communication for quick, easy and non-invasive wound 
condition diagnostics.
Thanks to pH monitoring, it is possible to assess the stage of wound healing 
and quickly detect potential infections, resulting in shorter treatment and 
minimizing the risk of complications. All this is possible without removing 
the dressing, which compromises the healing wound tissue and increases 
the risk of infection. Thanks to RFID communication, SmartHEAL does not 
require batteries to operate. Medical staff or patients themselves can read 
the current pH level by bringing the mobile device close to the dressing. By 
analyzing the data in the app, it is possible to remotely diagnose and assign 
effective treatment to patients treated from home.

In which medical area do You operate?

Ambulatory diagnostics.

What sector does Your solution operate in?

AI/machine learning, biotechnology, medical devices, wearables - not 
medical devices.

Who is the target user of the product / service?

Treatment entity, a doctor or other healthcare professional, patient.

Indicate the current stage of development.

Proof of Concept.

What is the current funding level for Your startup (EUR)?

Less than 200,000 EUR.

Are You currently looking for funding?

Yes.

What is the most important measure of Your success at the 

present stage of Your development? 

Acquiring capital.

Are You currently commercially present on foreign markets?

We are not present, but we are planning to be.

Which countries/regions are important to Your business success?

United States, European Union, Great Britain.

www.smartheal.pl

ello@smartheal.pl

+48 796 580 533

Sophia Health
Sole proprietorship.

What is Your product / service? 

Sophia Health is a modern B2B tool for women’s health assistance, from the 
area of employee benefits/wellbeing, in the spirit of inclusivity. 
Sophia Health - ladies’ health assistance - a digital coach for women’s health, 
is a tool for taking care of the wellbeing of employees, but also an engine for 
increasing the effectiveness of female employees, in the form of employee 
benefits, from the area of women’s health.
It meets the needs of women to take care of their health at work, and is 
embedded in global trends in the area of human resource management, DEI 
policies and the implementation of the SDGs sustainability goals by business. 
It is also a concept based on „data-driven decisions on diversity, equality and 
inclusion.”
It enables education - prevention, diagnosis, and treatment of women’s 
health ailments.

In which medical area do You operate?

Gynecology, endocrinology, urogynecology, and others.

What sector does Your solution operate in?

Laboratory tests, medical data, education, platforma internetowa, telemedicine, 
providing health services (prophylaxis, diagnostics, treatment) as a medical entity.

Who is the target user of the product / service?

Corporation, employees, especially a female employee.

Indicate the current stage of development.

Proof of Concept.

What is the current funding level for Your startup (EUR)?

Less than 200,000 EUR.

Are You currently looking for funding?

Yes.

What is the most important measure of Your success at the 

present stage of Your development? 

Number of users.

Are You currently commercially present on foreign markets?

We are not present, but we are planning to be.

Which countries/regions are important to Your business success?

European Union.

www.mysophia.health

k.wierzbowska@mysophia.health

+48 601 262 589

www.smartheal.pl
mailto:ello@smartheal.pl
www.mysophia.health
mailto:k.wierzbowska@mysophia.health
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Spectum
Informal working group.

What is Your product / service? 

Spectum is a system for diagnosing breast cancer from ultrasound images, 
aimed at medical professionals - oncologists and radiologists. Thanks to its 
advanced AI algorithm, Spectum is able to provide accurate diagnoses in a 
fraction of seconds. In turn, the anonymized database allows for continuous 
improvement of the algorithm without fear of leaking sensitive data.

In which medical area do You operate?

Oncology.

What sector does Your solution operate in?

AI/machine learning, medical data.

Who is the target user of the product / service?

Treatment entity, a doctor or other healthcare professional.

Indicate the current stage of development.

Minimum Viable Product.

What is the current funding level for Your startup (EUR)?

Less than 200,000 EUR.

Are You currently looking for funding?

No.

What is the most important measure of Your success at the 

present stage of Your development? 

Liaise with institutions and potential clients.

Are You currently commercially present on foreign markets?

We are not present, but we are planning to be.

Which countries/regions are important to Your business success?

Africa, United States, European Union.

maciej.szymczyk06@gmail.com

+48 698 919 441

StethoMe
Limited Liability Company.

What is Your product / service? 

StethoMe® is the first system to detect respiratory system abnormalities 
using certified medical algorithms that work with a wireless stethoscope 
and a dedicated app. The solution is used to remotely monitor and manage 
patients with chronic respiratory diseases with a special focus on the 
asthmatic population. Thanks to the use of unique technologies that ensure 
quality control of the test, StethoMe® can be used by patients at home. The 
analyzed parameters change their values at the onset or exacerbation of the 
disease. The combination of the StethoMe® stethoscope with AI algorithms 
makes it possible to perform an auscultatory examination, record sounds and 
analyze them accurately. The result of the examination generated by the AI 
module in the cloud is immediately visible to the patient. At the same time, 
the whole thing can be sent to the provider of the patient’s choice.

In which medical area do You operate?

Family medicine, pediatrics, pulmonology.

What sector does Your solution operate in?

AI/machine learning, medical data, medical devices, telemedicine.

Who is the target user of the product / service?

Treatment entity, a doctor or other healthcare professional, patient, 
corporation, public administration, insurance company.

Indicate the current stage of development.

Commercialization stage.

What is the current funding level for Your startup (EUR)?

Over 4 million EUR.

Are You currently looking for funding?

Yes.

What is the most important measure of Your success at the 

present stage of Your development? 

Revenue.

Are You currently commercially present on foreign markets?

Registered income from a foreign market.

Which countries/regions are important to Your business success?

United States, European Union, Great Britain.

www.stethome.com

support@StethoMe.com

+48 574 404 576

mailto:maciej.szymczyk06@gmail.com
www.stethome.com
mailto:support@StethoMe.com
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Superwnuk
Limited Liability Company.

What is Your product / service? 

Superwnuk is a platform that allows seniors and their families to easily find 
matched care, eliminating the stress and time expense associated with 
the process. Based on a dedicated set of questions, Superwnuk matches a 
caregiver, whom the family and senior get to know through an online video 
chat. Once matched, Superwnuk oversees the entire caregiving process with 
dedicated reports, convenient payments and an intuitive app that allows 
the senior’s family to continuously monitor the care. Superwnuk works only 
with verified caregivers. A significant proportion are young people - medical 
students.

In which medical area do You operate?

Geriatrics.

What sector does Your solution operate in?

Internet platform (marketplace).

Who is the target user of the product / service?

Patient.

Indicate the current stage of development.

Commercialization stage.

What is the current funding level for Your startup (EUR)?

200,000 - 400,000 EUR.

Are You currently looking for funding?

Yes.

What is the most important measure of Your success at the 

present stage of Your development? 

Revenue.

Are You currently commercially present on foreign markets?

We are not present, but we are planning to be.

Which countries/regions are important to Your business success?

European Union.

https://superwnuk.pl

kontakt@superwnuk.pl

+48 (61) 625 0656

TakesCare
Limited Liability Company.

What is Your product / service? 

TakesCare provides medical and psychological care services through a high-
quality online platform. We support the process of treatment and preventive 
health care based on the latest technologies. We make it possible to schedule 
online consultations with specialists in various fields, integrate with our 
partners’ devices and monitor services.

In which medical area do You operate?

Diabetology, gynecology, cardiology, family medicine, oncology, pediatrics, 
psychiatry/psychology, radiology, rehabilitation.

What sector does Your solution operate in?

AI/machine learning, medical data, telemedicine, providing health services 
(prophylaxis, diagnostics, treatment) as a medical entity.

Who is the target user of the product / service?

Treatment entity, a doctor or other healthcare professional, patient, insurance 
company.

Indicate the current stage of development.

Growth (expansion).

What is the current funding level for Your startup (EUR)?

400,000 - 1 million EUR.

Are You currently looking for funding?

Yes.

What is the most important measure of Your success at the 

present stage of Your development? 

Profit.

Are You currently commercially present on foreign markets?

We are not present, but we are planning to be.

Which countries/regions are important to Your business success?

South America, Central America, European Union.

https://takes-care.com

https://superwnuk.pl
mailto:kontakt@superwnuk.pl
https://takes-care.com
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Talkie.ai
Limited Liability Company.

What is Your product / service? 

Talkie.ai is a medical voice bot built on the basis of artificial intelligence, which 
ensures 100% answering of phone calls from patients, thus streamlining the 
capacity of the call center in the medical entity and saving the working time 
of medical registrations. Talkie.ai has to its credit hundreds of thousands 
of handled calls in more than 30 medical entities, which puts Talkie in a 
leading position in Poland among voice bots dedicated to medical and 
pharmaceutical institutions.

In which medical area do You operate?

Not applicable.

What sector does Your solution operate in?

AI/machine learning.

Who is the target user of the product / service?

Treatment entity.

Indicate the current stage of development.

Growth (expansion).

What is the current funding level for Your startup (EUR)?

2  - 4 million EUR.

Are You currently looking for funding?

No.

What is the most important measure of Your success at the 

present stage of Your development? 

Number of users.

Are You currently commercially present on foreign markets?

Registered income from a foreign market.

Which countries/regions are important to Your business success?

United States, European Union.

https://talkie.ai

kontakt@talkie.ai

+48 732 351 391

Techmo
Limited Liability Company.

What is Your product / service? 

Techmo Healthcare Dictation (THD) is a system for streamlining the patient 
care process based on artificial intelligence using a voice interface. THD’s 
operation is based on performing analysis of a recorded and real-time 
conversation. As a result, THD will be able to complete the required medical 
documentation on behalf of the doctor, consequently reducing the time 
required for administrative activities. The solution will integrate with systems 
for medical institutions. The system will allow customization of scenarios 
according to patient and doctor needs.

In which medical area do You operate?

Family medicine.

What sector does Your solution operate in?

AI/machine learning, medical data, telemedicine, automation of the patient 
handling process.

Who is the target user of the product / service?

Treatment entity, a doctor or other healthcare professional.

Indicate the current stage of development.

Proof of Concept.

What is the current funding level for Your startup (EUR)?

2  - 4 million EUR.

Are You currently looking for funding?

No.

What is the most important measure of Your success at the 

present stage of Your development? 

Revenue.

Are You currently commercially present on foreign markets?

We are not present, but we are planning to be.

Which countries/regions are important to Your business success?

Central America, European Union.

https://techmo.pl

kontakt@techmo.pl

+48 737 189 747

Talkie.ai
https://talkie.ai
mailto:kontakt@talkie.ai
https://techmo.pl
mailto:kontakt@techmo.pl
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telDoc
Limited Liability Company.

What is Your product / service? 

TelDoc Virtual Assistants - a system that streamlines patient care and 
diagnosis. TelDoc uses AI, voicebots, chatbots, Contant Center system and 
proprietary technology solutions to support the entire treatment process. 
The assistant makes appointments and registers for tests. Performs e-triage 
and conducts the initial medical history. Provides the doctor with summaries 
of the interview and patient records. Speeds up prescriptions and referrals. 
Monitors chronically ill patients and supports many other processes (e.g., 
through chronic disease risk detection algorithms). As a result, it automates 
up to 81% of contacts, speeds up patient service, increases the safety of the 
treatment process and reduces costs by up to 63%.

In which medical area do You operate?

Not applicable - the solution can be used in all medical and non-medical 
areas.

What sector does Your solution operate in?

AI/machine learning, laboratory tests, medical data, internet platform 
(marketplace), standalone IT application, telemedicine.

Who is the target user of the product / service?

Treatment entity, a doctor or other healthcare professional, patient, insurance 
company.

Indicate the current stage of development.

Growth (expansion).

What is the current funding level for Your startup (EUR)?

2  - 4 million EUR.

Are You currently looking for funding?

No.

What is the most important measure of Your success at the 

present stage of Your development? 

Profit.

Are You currently commercially present on foreign markets?

We are not present, but we are planning to be.

Which countries/regions are important to Your business success?

United States, European Union.

www.teldoc.eu

info@teldoc.eu

+48 666 665 452

Terappo
Limited Liability Company.

What is Your product / service? 

We provide individual and group psychotherapy and psychological 
diagnosis. Our main target group is transgender and non-binary people as 
well as adolescents and adults in mental crises.

In which medical area do You operate?

Psychiatry/psychology.

What sector does Your solution operate in?

AI/machine learning, education, standalone IT application, telemedicine.

Who is the target user of the product / service?

Treatment entity, a doctor or other healthcare professional, patient.

Indicate the current stage of development.

Proof of Concept.

What is the current funding level for Your startup (EUR)?

Less than 200,000 EUR.

Are You currently looking for funding?

Yes.

What is the most important measure of Your success at the 

present stage of Your development? 

Number of users.

Are You currently commercially present on foreign markets?

We are not present, but we are planning to be.

Which countries/regions are important to Your business success?

European Union.

www.terappo.pl 

www.teldoc.eu
mailto:info@teldoc.eu
www.terappo.pl
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TheLion.ai
Sole proprietorship.

What is Your product / service? 

We are engaged in developing solutions based on artificial intelligence in 
medicine. We carry out a number of projects related to medical image 
processing, natural language processing, as well as tabular data. A large part 
of our projects are made available to the public as open-source, but we also 
develop commercial solutions and provide lectures and training. 

Our best-known project is the TiTAN system supporting the diagnosis of renal 
tumor malignancy using machine learning. We cooperate with the largest 
hospitals and universities in Pomerania.

In which medical area do You operate?

Laboratory diagnostics, cardiology, oncology, pulmonology, radiology.

What sector does Your solution operate in?

AI/machine learning, laboratory tests, medical data, education.

Who is the target user of the product / service?

Treatment entity, a doctor or other healthcare professional.

Indicate the current stage of development.

Proof of Concept.

What is the current funding level for Your startup (EUR)?

Less than 200,000 EUR.

Are You currently looking for funding?

Yes.

What is the most important measure of Your success at the 

present stage of Your development? 

Number of users.

Are You currently commercially present on foreign markets?

We are not present, but we are planning to be.

Which countries/regions are important to Your business success?

United States, European Union.

thelion.ai

Tixon Care
Limited Liability Company.

What is Your product / service? 

Lecostar is an innovative and multifunctional solution for medication 
management at home and on the go. It is designed to help the user and 
his family with the proper use and storage of medications, increasing the 
effectiveness of treatment and protecting children and people with memory 
disorders from drug poisoning. The solution has an ergonomic and unique 
tablet-shaped design along with dedicated personalized peripherals with an 
intuitive mobile application. The solution has received patent protection.

In which medical area do You operate?

Pharmacy.

What sector does Your solution operate in?

Medical devices.

Who is the target user of the product / service?

Treatment entity, patient, pharmacy.

Indicate the current stage of development.

Minimum Viable Product.

What is the current funding level for Your startup (EUR)?

Less than 200,000 EUR.

Are You currently looking for funding?

Yes.

What is the most important measure of Your success at the 

present stage of Your development? 

Number of users.

Are You currently commercially present on foreign markets?

We are not present, but we are planning to be.

Which countries/regions are important to Your business success?

Canada, European Union, Great Britain.

www.tixoncare.com

office@tixoncare.com

TheLion.ai
thelion.ai
www.tixoncare.com
mailto:office@tixoncare.com
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UES
Limited Liability Company.

What is Your product / service? 

Ultra Echo Scan - a system based on proprietary machine learning models 
to detect congenital heart defects in newborns. UES analyzes standard 
echocardiographic projections with the efficiency of a top expert. Detects 
97% of the most common WWS. Analyzes recordings from most ultrasound 
machines on the market.

In which medical area do You operate?

Gynecology, cardiology, pediatrics, neonatology.

What sector does Your solution operate in?

AI/machine learning, medical data, medical devices, providing health services 
(prophylaxis, diagnostics, treatment) as a medical entity.

Who is the target user of the product / service?

Treatment entity, insurance company.

Indicate the current stage of development.

Minimum Viable Product.

What is the current funding level for Your startup (EUR)?

200,000 - 400,000 EUR.

Are You currently looking for funding?

Yes.

What is the most important measure of Your success at the 

present stage of Your development? 

Acquiring capital.

Are You currently commercially present on foreign markets?

We are not present, but we are planning to be.

Which countries/regions are important to Your business success?

United States, European Union, Great Britain.

kontakt@wiktorstrzelczyk.pl

uPacjenta
Limited Liability Company.

What is Your product / service? 

uPacjenta is an innovative platform that enables medical services - 
comprehensive laboratory tests with travel to the customer’s home or office, 
as well as online consultation of the results. We strive to ensure that every 
Pole wants to take preventive examinations and can do so in comfortable 
conditions and at a convenient time, without standing in lines. That’s why 
we facilitate access to medical services, and at the same time educate about 
healthy lifestyles.

In which medical area do You operate?

Laboratory diagnostics.

What sector does Your solution operate in?

Laboratory tests, internet platform (marketplace), telemedicine, providing 
health services (prophylaxis, diagnostics, treatment) as a medical entity.

Who is the target user of the product / service?

Patient.

Indicate the current stage of development.

Growth (expansion).

What is the current funding level for Your startup (EUR)?

Over 4 million EUR.

Are You currently looking for funding?

No.

What is the most important measure of Your success at the 

present stage of Your development? 

Number of users.

Are You currently commercially present on foreign markets?

Commercial contracts signed.

Which countries/regions are important to Your business success?

United States, European Union, Great Britain.

upacjenta.pl

mailto:kontakt@wiktorstrzelczyk.pl
upacjenta.pl
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upmedic
Limited Liability Company.

What is Your product / service? 

upmedic is intelligent software for creating high-quality structured medical 
records accessible from a web browser. We are focused on meeting the 
ever-growing demand for automating repetitive administrative processes 
in medicine, especially in the field of medical diagnosis and medical record 
processing.

Our main product is an intelligent test description editor, which aims to take 
care of the high quality of descriptions and efficiency of physicians regardless 
of modality. Using upmedic allows our users to create comprehensive reports 
3 times faster. This increases the efficiency of doctors’ work, which, with a 
great shortage of specialists in the market, allows to increase productivity, 
throughput and profits of medical facilities, as well as other institutions 
dealing with medical data.

In which medical area do You operate?

Surgery, geriatrics, gynecology, cardiology, family medicine, neurology, 
orthopedics, pediatrics, pulmonology, radiology, rehabilitation, nephrology, 
nuclear medicine, PCP.

What sector does Your solution operate in?

AI/machine learning, medical data, standalone IT application, telemedicine.

Who is the target user of the product / service?

Treatment entity, a doctor or other healthcare professional, corporation, 
public administration, insurance company.

Indicate the current stage of development.

Commercialization stage.

What is the current funding level for Your startup (EUR)?

400,000 - 1 million EUR.

Are You currently looking for funding?

Yes.

What is the most important measure of Your success at the 

present stage of Your development? 

Number of users.

Are You currently commercially present on foreign markets?

Signed letters of intent.

Which countries/regions are important to Your business success?

United States, European Union, Great Britain.

www.upmedic.io

pawel.paczuski@upmedic.io

+48 508 737 322

vBionic
Limited Liability Company.

What is Your product / service? 

Remote 3D scan intake method using an app, technology to produce 3D 
silicone models from the scan and medical imaging (DICOM) - used in 
prosthetic solutions for hands (TOLKA BASIC - cosmetic, TOLKA - mechanical, 
TOLKA PRO - myoelectric), feet (cosmetic restorations) and amputated 
fingers.

In which medical area do You operate?

Orthopedics, musculoskeletal prosthetics.

What sector does Your solution operate in?

AI/machine learning, biotechnology, medical devices, robotics.

Who is the target user of the product / service?

Patient, insurance company.

Indicate the current stage of development.

Growth (expansion).

What is the current funding level for Your startup (EUR)?

2  - 4 million EUR.

Are You currently looking for funding?

Yes.

What is the most important measure of Your success at the 

present stage of Your development? 

Revenue.

Are You currently commercially present on foreign markets?

Registered income from a foreign market.

Which countries/regions are important to Your business success?

United States.

https://vbionic.com

www.upmedic.io
mailto:pawel.paczuski@upmedic.io
https://vbionic.com
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Vendozi
Limited Liability Company.

What is Your product / service? 

Vendozi is a comprehensive tool created to streamline the contracting and 
execution of laboratory tests and imaging in clinical trials. Intuitive to use, 
the application allows coordinators at clinical trial sites to order laboratory 
tests and imaging, as well as monitor the status of completion and receive 
results. The application provides the ability to generate reports configured 
according to the client’s needs through extensive filtering capabilities. All 
processes are detailed in SOP procedures that meet the requirements of the 
most advanced audits conducted in clinical trials. The Vendozi application 
meets high digital security standards and RODO.

In which medical area do You operate?

Laboratory diagnostics, radiology, clinical trials.

What sector does Your solution operate in?

Laboratory tests, internet platform (marketplace), standalone IT application, 
clinical trials.

Who is the target user of the product / service?

Treatment entity, a doctor or other healthcare professional, corporation, 
clinical trial sponsors, CROs and clinical trial sites.

Indicate the current stage of development.

Minimum Viable Product.

What is the current funding level for Your startup (EUR)?

200,000 - 400,000 EUR.

Are You currently looking for funding?

No.

What is the most important measure of Your success at the 

present stage of Your development? 

Number of clients.

Are You currently commercially present on foreign markets?

We are not present, but we are planning to be.

Which countries/regions are important to Your business success?

United States, European Union, Great Britain.

vendozi.com

maciej.rewers@vendozi.com

+48 504 404 801

VISUAL TECH-LAB
Limited Liability Company.

What is Your product / service? 

Visual Tech-Lab introduces the world’s first non-invasive system for dentists 
to measure the density of jawbone tissue, realizing the measurement by 
performing a standard CT scan with a proprietary density standard developed, 
already at the stage of diagnosis and planning the implant procedure. It is a 
globally anticipated innovation by the market.

In which medical area do You operate?

Dental Implantology.

What sector does Your solution operate in?

AI/machine learning, SaaS.

Who is the target user of the product / service?

Treatment entity, a doctor or other healthcare professional, corporation.

Indicate the current stage of development.

Minimum Viable Product.

What is the current funding level for Your startup (EUR)?

400,000 - 1 million EUR.

Are You currently looking for funding?

Yes.

What is the most important measure of Your success at the 

present stage of Your development? 

Acquiring capital.

Are You currently commercially present on foreign markets?

We are not present, but we are planning to be.

Which countries/regions are important to Your business success?

South America, European Union, Great Britain.

visualtech-lab.com

vendozi.com
mailto:maciej.rewers@vendozi.com
visualtech-lab.com
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Vivid Mind
Joint-stock company.

What is Your product / service? 

A tool (app) for screening early signs of dementia based on vocal markers.

In which medical area do You operate?

Neurology, psychiatry/psychology.

What sector does Your solution operate in?

AI/machine learning, medical data.

Who is the target user of the product / service?

A doctor or other healthcare professional.

Indicate the current stage of development.

Minimum Viable Product.

What is the current funding level for Your startup (EUR)?

200,000 - 400,000 EUR.

Are You currently looking for funding?

Yes.

What is the most important measure of Your success at the 

present stage of Your development? 

Initiation of clinical trials.

Are You currently commercially present on foreign markets?

We are not present, but we are planning to be.

Which countries/regions are important to Your business success?

United States, European Union, Great Britain.

www.vividmind.health

WARMIE
Limited Liability Company.

What is Your product / service? 

WARMIE is setting new standards for medical devices to improve outpatient 
treatment. We develop and distribute telemedicine-based medical devices 
for applications such as early detection of wound infections, temperature 
monitoring and wound treatment using negative pressure therapy. We 
already have a certified IIb medical device, a temperature sensor, and 
are currently working on a sterile sensor to be placed near wounds and a 
compatible telemedicine pump for negative pressure wound therapy.

In which medical area do You operate?

Surgery, diabetology, geriatrics, family medicine, pediatrics.

What sector does Your solution operate in?

Medical data, medical devices, standalone IT application, telemedicine.

Who is the target user of the product / service?

Treatment entity, a doctor or other healthcare professional, patient.

Indicate the current stage of development.

Commercialization stage.

What is the current funding level for Your startup (EUR)?

400,000 - 1 million EUR.

Are You currently looking for funding?

Yes.

What is the most important measure of Your success at the 

present stage of Your development? 

Number of users.

Are You currently commercially present on foreign markets?

Registered income from a foreign market.

Which countries/regions are important to Your business success?

European Union, Great Britain.

www.warmie.eu

contact@warmie.eu

+48 609 623 809

www.vividmind.health
www.warmie.eu
mailto:contact@warmie.eu
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Wizlink® (First Byte)
Limited Liability Company.

What is Your product / service? 

Wizlink® - a Polish tool of RPA (Robotic Process Automation) class, used for 
independent building of software robots, which perform for employees 
repetitive and boring activities performed on their computer screens within 
HIS, POZ, diagnostic, reporting, BI, or central systems applications (NFZ, 
e-Health Center). Among other things, this saves staff time, which can take 
care of other critical activities, such as patient contact.

In which medical area do You operate?

Not applicable.

What sector does Your solution operate in?

Medical data, automation, robotization of business processes.

Who is the target user of the product / service?

Treatment entity, a doctor or other healthcare professional, corporation, 
public administration, insurance company, any size organization and industry.

Indicate the current stage of development.

Growth (expansion).

What is the current funding level for Your startup (EUR)?

200,000 - 400,000 EUR.

Are You currently looking for funding?

Yes.

What is the most important measure of Your success at the 

present stage of Your development? 

Profit.

Are You currently commercially present on foreign markets?

We are not present, but we are planning to be.

Which countries/regions are important to Your business success?

United States, European Union, Great Britain.

https://wizlink.eu

contact@wizlink.eu

+48 660 769 259

Zbadani.pl
Joint-stock company.

What is Your product / service? 

Zbadani.pl invites medical facilities and doctors who want to enter the field 
of providing their services online. Originally, the startup was intended to 
solve only the problem of issuing and sharing radiological diagnostic results 
to patients and other doctors. Now it connects doctors of all specialties 
and healthcare professionals with each other and facilities with patients. 
In addition to solutions strictly for diagnostic imaging facilities, such as a 
proprietary system for dose monitoring, we are building a real marketplace 
where an offer from our customers, i.e. healthcare providers, will be available 
directly to the patient. A patient receiving a result online, with a few clicks, 
will have the opportunity to consult it online with a selected specialist on a 
commercial basis.

In which medical area do You operate?

Radiology.

What sector does Your solution operate in?

Medical data, telemedicine.

Who is the target user of the product / service?

Treatment entity, a doctor or other healthcare professional, patient.

Indicate the current stage of development.

Growth (expansion).

What is the current funding level for Your startup (EUR)?

1 - 2 million EUR.

Are You currently looking for funding?

Yes.

What is the most important measure of Your success at the 

present stage of Your development? 

Revenue.

Are You currently commercially present on foreign markets?

We are not present, but we are planning to be.

Which countries/regions are important to Your business success?

European Union.

zbadani.pl

kontakt@zbadani.pl+48 327 09 00

www.synektik.com.pl

https://wizlink.eu
mailto:contact@wizlink.eu
Zbadani.pl
zbadani.pl
mailto:kontakt@zbadani.pl
www.synektik.com.pl
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Artificial Intelligence 
Expert
Limited liability company.

What is Your product / service?
Non-invasive Multi-Cancer Early Detection (MCED) test in the platform,
working with 99% accuracy on 13 cancers.

In which medical area do You operate?
Laboratory diagnostics, oncology.

What sector does Your solution operate in?
AI / machine learning, biotechnology, medical data, medical devices.

Who is the target user of the product / service?
A doctor or other healthcare professional, treatment entity, molecular di-
agnosis companies.

Indicate the current stage of development.
Minimum Viable Product. 

What is the current funding level for Your startup (EUR)?
1 - 2 million EUR.

Are You currently looking for funding?
Yes.

What is the most important measure of Your success at the 
present stage of Your development?
Acquiring capital.

Are You currently commercially present on foreign markets?
We are not present, but we are planning to be.

Which countries/regions are important to Your business 
success?
European Union, Great Britain, United States.

www.aie-op.com

Carebot
Limited liability company.

What is Your product / service?
Our company is developing an AI solutions in medical imaging methods. 
We are helping the whole healthcare system by increasing the accuracy of 
diagnoses and improving the quality of care. Carebot currently detects any 
finding from a chest X-ray in seconds, but we are scaling up our model to 
other screening solutions like CT.

In which medical area do You operate?
Radiology.

What sector does Your solution operate in?
AI / machine learning, medical data, medical devices.

Who is the target user of the product / service?
A doctor or other healthcare professional, treatment entity.

Indicate the current stage of development.
Minimum Viable Product. 

What is the current funding level for Your startup (EUR)?
400,000 - 1 million EUR.

Are You currently looking for funding?
Yes.

What is the most important measure of Your success at the 
present stage of Your development?
Revenue.

Are You currently commercially present on foreign markets?
We are not present, but we are planning to be.

Which countries/regions are important to Your business 
success?
European Union.

https://www.carebot.com

info@carebot.com

www.aie
-op.com
https://www.carebot.com
mailto:info@carebot.com
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CheckEye
Limited liability company.

What is Your product / service?
CheckEye is a  cloud-based solution to detect diabetic retinopathy using 
photographic images of eye fundus through the ML\AI algorithm.

In which medical area do You operate?
Diabetology, ophthalmology, diagnostics.

What sector does Your solution operate in?
AI / machine learning, medical data, providing health services (prophylaxis, 
diagnostics, treatment) as a medical entity.

Who is the target user of the product / service?
A doctor or other healthcare professional, public administration, insurance 
company.

Indicate the current stage of development.
Minimum Viable Product.

What is the current funding level for Your startup (EUR)?
Less than 200,000 EUR.

Are You currently looking for funding?
Yes.

What is the most important measure of Your success at the 
present stage of Your development?
Acquiring capital.

Are You currently commercially present on foreign markets?
We are not present, but we are planning to be.

Which countries/regions are important to Your business 
success?
European Union, Great Britain, United States.

https://check-eye.com

DeHealth
Private company limited by guarantee organized 

What is Your product / service?
We are building a Web3 & AI -Based Web App and a health Data storage for 
B2B2C.Users can share, manage, and monetize their data directly on dApp. 

In which medical area do You operate?
Over 17 + million unique records in 200+ medical fields in our pilot project.

What sector does Your solution operate in?
AI / machine learning, blockchain, internet platform (marketplace), medical 
data.

Who is the target user of the product / service?
A doctor or other healthcare professional, patient, corporation, public ad-
ministration, insurance company.

Indicate the current stage of development.
Minimum Viable Product. 

What is the current funding level for Your startup (EUR)?
1 - 2 million EUR.

Are You currently looking for funding?
Yes.

What is the most important measure of Your success at the 
present stage of Your development?
Acquiring capital.

Are You currently commercially present on foreign markets?
Signed letters of intent.

Which countries/regions are important to Your business 
success?
European Union, Near East, United States.

https://dehealth.world

https://check-eye.com
B2B2C.Users
https://dehealth.world
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DreamApp
Limited liability company.

What is Your product / service?
We identify mental health deviations at early stage by analyzing dream and 
user conversation patterns.

In which medical area do You operate?
Psychiatry / psychology.

What sector does Your solution operate in?
AI / machine learning, mobile app.

Who is the target user of the product / service?
A doctor or other healthcare professional, patient, corporation, insurance 
company.

Indicate the current stage of development.
Growth (expansion).

What is the current funding level for Your startup (EUR)?
400,000 - 1 million EUR.

Are You currently looking for funding?
Yes.

What is the most important measure of Your success at the 
present stage of Your development?
Acquiring capital.

Are You currently commercially present on foreign markets?
Most of the revenues come from abroad.

Which countries/regions are important to Your business 
success?
United States.

https://dreamapp.io

Elomia Health
Joint-stock company.

What is Your product / service?
Elomia is a conversational AI that feels like talking to a therapist.It’s based 
on our private dataset, and when it comes to retention, Elomia is the most 
advanced solution on the market. It performs 2.5 times better than other 
mental health chatbots (Wysa, Woebot) and 4 times better than projects 
built on ChatGPT API.Our long-term goal is to build an AI that will be as 
capable as a human therapist. We are one of the most experienced teams 
in this space. We’ve been working at the intersection of generative AI and 
mental health since 2019, and I  myself am a  second-time mental health 
company founder.

In which medical area do You operate?
Psychiatry / psychology, mental health.

What sector does Your solution operate in?
AI / machine learning, medical devices.

Who is the target user of the product / service?
Patient.

Indicate the current stage of development.
Growth (expansion).

What is the current funding level for Your startup (EUR)?
200,000 - 400,000 EUR.

Are You currently looking for funding?
Yes.

What is the most important measure of Your success at the 
present stage of Your development?
Revenue.

Are You currently commercially present on foreign markets?
Most of the revenues come from abroad.

Which countries/regions are important to Your business 
success?
United States.

https://elomia.com

pohrebniak@elomia.com

https://dreamapp.io
therapist.It
API.Our
https://elomia.com
mailto:pohrebniak@elomia.com
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Esper Bionic
Joint-stock company.

What is Your product / service?
We are a human augmentation company with the first product, the first 
bionic ecosystem. Consisting of a smart prosthesis and a data processing 
platform.

In which medical area do You operate?
Orthopedics.

What sector does Your solution operate in?
AI / machine learning, medical data, medical devices, robotics, wearables - 
not medical devices.

Who is the target user of the product / service?
A doctor or other healthcare professional, treatment entity, patient.

Indicate the current stage of development.
Growth (expansion).

What is the current funding level for Your startup (EUR)?
Over 4 million EUR.

Are You currently looking for funding?
Yes.

What is the most important measure of Your success at the 
present stage of Your development?
Number of users.

Are You currently commercially present on foreign markets?
Registered income from a foreign market.

Which countries/regions are important to Your business 
success?
European Union, United States.

https://esperbionics.com

Heymedica
Limited liability company.

What is Your product / service?
One Health One Platform - ”All Europe Healthcare in a  single place”, “All 
medical Provider in a single place”

In which medical area do You operate?
All Medical Providers, All Medical Specialties.

What sector does Your solution operate in?
AI / machine learning, medical data.

Who is the target user of the product / service?
A doctor or other healthcare professional, patient, corporation, public ad-
ministration, insurance company.

Indicate the current stage of development.
Commercialization stage - we have the first paying customers.

What is the current funding level for Your startup (EUR)?
400,000 - 1 million EUR.

Are You currently looking for funding?
Yes.

What is the most important measure of Your success at the 
present stage of Your development?
Profit.

Are You currently commercially present on foreign markets?
Commercial contracts signed.

Which countries/regions are important to Your business 
success?
European Union.

https://heymedica.com

https://esperbionics.com
https://heymedica.com
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Kogito
Working group in the National Institute 
of Mental Health.

What is Your product / service?
Kogito is an mHealth mobile application which aims to help pregnant 
women and new mothers reduce symptoms of depression and anxiety. It 
is based on cognitive behavioral therapy, includes psychoeducation and 
tools and tasks common in CBT. It is also integrated with peer support: the 
user has an access to stories of other women in similar situation.

In which medical area do You operate?
Psychiatry / psychology.

What sector does Your solution operate in?
mHealth psychotherapy.

Who is the target user of the product / service?
Patient.

Indicate the current stage of development.
Proof of Concept.

What is the current funding level for Your startup (EUR)?
Less than 200,000 EUR.

Are You currently looking for funding?
No.

What is the most important measure of Your success at the 
present stage of Your development?
Effect on lowering symptoms of mental disorders in users.

Are You currently commercially present on foreign markets?
We are not present, but we are planning to be.

Which countries/regions are important to Your business 
success?
European Union.

www.kogito.cz

hana.nemcova@nudz.cz

+420 605 276 642

www.perinatal.cz

+420 728 214 113

antonin.sebela@nudz.cz

Lightly Technologies
Limited liability company.

What is Your product / service?
We aim to fight against drugs, counterfeit medicines, water quality control, 
and others. We develop a portable device for field use that can analyze al-
most any liquid so we can identify drug shipments in real-time and much 
more. Thanks to our solution, we will be able to identify individual batches 
of pills and identify them with the manufacturer.

In which medical area do You operate?
Public Health.

What sector does Your solution operate in?
AI / machine learning, biotechnology.

Who is the target user of the product / service?
Corporation, Police, DEA, Interpol.

Indicate the current stage of development.
Minimum Viable Product. 

What is the current funding level for Your startup (EUR)?
Less than 200,000 EUR.

Are You currently looking for funding?
Yes.

What is the most important measure of Your success at the 
present stage of Your development?
Early adopters - we founded our company in January 2023.

Are You currently commercially present on foreign markets?
We are not present, but we are planning to be.

Which countries/regions are important to Your business 
success?
Canada, European Union, United States.

www.lightly.cz

monika.stepanova@lightly.cz

www.kogito.cz
mailto:hana.nemcova@nudz.cz
www.perinatal.cz
mailto:antonin.sebela@nudz.cz
www.lightly.cz
mailto:monika.stepanova@lightly.cz
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BoostLens 

by MedHydrogel
Limited liability company.

What is Your product / service?
MedHydrogel Ltd. is an early stage biotech company developing BoostLens 
therapeutic contact lenses to help contact lens wearers easily cope with 
ocular discomfort, dryness, itching and irritation, by at least 10x reduced 
treatment time and 10x increased health value than applying eye drops. 
They uniquely combine refractive power with a therapeutic effect. The pat-
ent pending technology relates to life sciences, healthcare, ophthalmology, 
advanced material, and chemistry.

In which medical area do You operate?
Ophthalmology.

What sector does Your solution operate in?
Medical devices.

Who is the target user of the product / service?
Patient.

Indicate the current stage of development.
Proof of Concept.

What is the current funding level for Your startup (EUR)?
Less than 200,000 EUR.

Are You currently looking for funding?
Yes.

What is the most important measure of Your success at the 
present stage of Your development?
Still alive.

Are You currently commercially present on foreign markets?
We are not present, but we are planning to be.

Which countries/regions are important to Your business 
success?
Central America, China, European Union.

www.medhydrogel.com

anastacia.drebot@gmail.com

00 371 26 074 137

Migrevention
Limited liability company.

What is Your product / service?
Migrevention is a fully digital headache clinic offering digital solutions for 
patients, specialists and clinics to monitor, diagnose and treat migraine 
and other primary headaches. The patients can track their episodes with 
a digital headache diary while specialists can monitor their journey through 
the patient manager dashboard. Communication between the patient and 
specialist is simplified through asynchronous chat. Such a unified platform 
enables to rethink the patient-specialist relationship by creating innovative 
solutions in personal medicine.

In which medical area do You operate?
Neurology.

What sector does Your solution operate in?
Medical devices, providing health services (prophylaxis, diagnostics, treat-
ment) as a medical entity, standalone IT application.

Who is the target user of the product / service?
A doctor or other healthcare professional, treatment entity, patient, corpo-
ration, insurance company.

Indicate the current stage of development.
Commercialization stage - we have the first paying customers.

What is the current funding level for Your startup (EUR)?
200,000 - 400,000 EUR.

Are You currently looking for funding?
Yes.

What is the most important measure of Your success at the 
present stage of Your development?
Revenue.

Are You currently commercially present on foreign markets?
We are not present, but we are planning to be.

Which countries/regions are important to Your business 
success?
European Union, Great Britain, United States.

migrevention.com

kristin@migrevention.com

+37 253 459 030

www.medhydrogel.com
mailto:anastacia.drebot@gmail.com
migrevention.com
mailto:kristin@migrevention.com
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Mild Blue
Limited liability company.

What is Your product / service?
HealthWarden is a telemedicine app that overcomes limitations of other so-
lutions by being adaptable to possible integrations, specific diagnosis, and 
patient’s lifestyle with extensively customisable remote care plans creating 
a truly personalized experience for patients.

In which medical area do You operate?
Not applicable.

What sector does Your solution operate in?
Medical data, standalone IT application, telemedicine.

Who is the target user of the product / service?
A doctor or other healthcare professional, treatment entity, patient.

Indicate the current stage of development.
Growth (expansion).

What is the current funding level for Your startup (EUR)?
Less than 200,000 EUR.

Are You currently looking for funding?
No.

What is the most important measure of Your success at the 
present stage of Your development?
Revenue.

Are You currently commercially present on foreign markets?
We are not present, but we are planning to be.

Which countries/regions are important to Your business 
success?
European Union, Great Britain.

https://mild.blue

NAOMI 
mental wellness
Joint-stock company.

What is Your product / service?
Encouraged by the coronavirus pandemic that brought numerous mental 
health problems to people with it. At the time of the first lockdown in 2020, 
we decided to do what we could to help others cope better with the new 
circumstances. 
People generally faced high levels of anxiety, depression, anger and frus-
tration, and sleep problems. What we noticed as a problem is that not all 
people are willing to seek help (although they need it) - call one of the toll-
free psychological helplines. Therefore, the best solution for people who 
are afraid or ashamed to seek help was creating a mental health application 
- NAOMI virtual mental health assistant. 

In which medical area do You operate?
Psychiatry / psychology.

What sector does Your solution operate in?
Providing health services (prophylaxis, diagnostics, treatment) as a medical 
entity, standalone IT application.

Who is the target user of the product / service?
A doctor or other healthcare professional, patient, corporation.

Indicate the current stage of development.
Commercialization stage - we have the first paying customers.

What is the current funding level for Your startup (EUR)?
Less than 200,000 EUR.

Are You currently looking for funding?
Yes.

What is the most important measure of Your success at the 
present stage of Your development?
Revenue.

Are You currently commercially present on foreign markets?
We are not present, but we are planning to be.

Which countries/regions are important to Your business 
success?
European Union, Great Britain, United States.

www.naomi.health

info@naomi.health

https://mild.blue
www.naomi.health
mailto:info@naomi.health
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Pleso Therapy
Limited liability company.

What is Your product / service?
We are a managed marketplace (B2C and B2B) and we match customers 
with the right mental health therapist in an anxiety-free way. Matching with 
a right therapist is a challenging task, and we make it accessible providing 
a special AI-powered questionnaire, matching customers with only verified 
therapists experienced in a unique set of symptoms, reported by custom-
ers.

In which medical area do You operate?
Psychiatry / psychology.

What sector does Your solution operate in?
Telemedicine.

Who is the target user of the product / service?
Patient, corporation.

Indicate the current stage of development.
Growth (expansion).

What is the current funding level for Your startup (EUR)?
Less than 200,000 EUR.

Are You currently looking for funding?
Yes.

What is the most important measure of Your success at the 
present stage of Your development?
Revenue.

Are You currently commercially present on foreign markets?
Registered income from a foreign market.

Which countries/regions are important to Your business 
success?
European Union, Great Britain.

pleso.me

oleksandr@pleso.me

+38 066 498 06 23

Rayscape
Limited liability company.

What is Your product / service?
Rayscape augments radiologists analyzing X-rays and CTs with the help of AI. 
Rayscape CXR is one of the most comprehensive solutions on the market 
for detecting and localizing pathologies on chest X-rays while Rayscape 
Lung CT is a complex digital assistant for detecting, measuring, and track-
ing pulmonary nodules on lung CTs. 

In which medical area do You operate?
Radiology.

What sector does Your solution operate in?
AI / machine learning.

Who is the target user of the product / service?
A doctor or other healthcare professional.

Indicate the current stage of development.
Growth (expansion).

What is the current funding level for Your startup (EUR)?
1 - 2 million EUR.

Are You currently looking for funding?
No.

What is the most important measure of Your success at the 
present stage of Your development?
Revenue.

Are You currently commercially present on foreign markets?
Registered income from a foreign market.

Which countries/regions are important to Your business 
success?
European Union.

https://rayscape.ai

office@rayscape.ai

+40 740 760 652

pleso.me
mailto:oleksandr@pleso.me
https://rayscape.ai
mailto:office@rayscape.ai
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Respiray
Limited liability company.

What is Your product / service?
We have invented an effective drug-free allergy relief device called Respiray 
Wear A+. This device lets the wearer breathe allergen-free air free from dust 
mites, pet dander and pollen. It functions by filtering out 99.9% of all airborne 
allergens from the air and then creating a pure air cloud in fron of the us-
er’s mouth and nose. If one doesn’t breathe in airborne allergens, then one 
doesn’t get allergic reactions either - it’s that simple.

In which medical area do You operate?
Allergology.

What sector does Your solution operate in?
Wearables - not medical devices.

Who is the target user of the product / service?
Patient.

Indicate the current stage of development.
Growth (expansion).

What is the current funding level for Your startup (EUR)?
2 - 4 million EUR.

Are You currently looking for funding?
No.

What is the most important measure of Your success at the 
present stage of Your development?
Revenue.

Are You currently commercially present on foreign markets?
Most of the revenues come from abroad

Which countries/regions are important to Your business 
success?
European Union, Great Britain, United States.

https://respiray.com

info@respiray.com

+372 5860 2235

Solve.Care
Private Limited Company.

What is Your product / service?
Solve.Care’s Care.Platform is a Web3 based healthcare relationship management 

platform that is built on blockchain. Care’s Platform optimizes care coordination, 

benefits administration, and payment management, delivering an ecosystem 

with a synergized impact for all parties in the healthcare industry. There is no 

solution like this that is live and available in the market at the moment. In ad-

dition, clients can create customized digital healthcare networks (called Care 

Networks), for specific groups of people who share a particular disease, insur-

ance policy, employment status, geographic location, or whatever identified cri-

teria. This means that Solve.Care clients can quickly and easily target a specific 

group of people representing high healthcare risk, cost, or needs and change 

immeasurably the way their members experience and benefit from better 

healthcare coordination. Like previously mentioned, Solve.Care has created an 

ecosystem, not a standalone app, to address the needs of people using health-

care systems in countries across the globe. 

In which medical area do You operate?
We provide a full stack platform on which our clients from all medical areas 
listed above can build their Care.Networks (decentralized applications). 

What sector does Your solution operate in?
Blockchain, internet platform (marketplace), medical data, medical devices, 
providing health services (prophylaxis, diagnostics, treatment) as a medical en-
tity, standalone IT application, telemedicine, wearables - not medical devices.

Who is the target user of the product / service?
A doctor or other healthcare professional, treatment entity, patient, corpo-
ration, public administration, insurance company.

Indicate the current stage of development.
Growth (expansion).

What is the current funding level for Your startup (EUR)?
200,000 - 400,000 EUR.

Are You currently looking for funding?
Yes.

What is the most important measure of Your success at the 
present stage of Your development?
Revenue.

Are You currently commercially present on foreign markets?
Commercial contracts signed.

Which countries/regions are important to Your business 
success?
European Union, United States, Asia (with the major focus on South Korea).

solve.care

info@solve.care

+38 099 03 06 550

https://respiray.com
mailto:info@respiray.com
Solve.Care
Solve.Care
Care.Platform
Solve.Care
Solve.Care
Care.Networks
solve.care
mailto:info@solve.care
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SOS Infocard
Limited liability company.

What is Your product / service?
SOS Infocard is a global, personal, cloud based, structured health web plat-
form for all the health data with emergency level.

In which medical area do You operate?
E-health, digital data handling.

What sector does Your solution operate in?
Medical data.

Who is the target user of the product / service?
Treatment entity, patient, corporation, public administration, insurance 
company.

Indicate the current stage of development.
Growth (expansion).

What is the current funding level for Your startup (EUR)?
1 - 2 million EUR.

Are You currently looking for funding?
Yes.

What is the most important measure of Your success at the 
present stage of Your development?
Acquiring capital
.
Are You currently commercially present on foreign markets?
We are not present, but we are planning to be.

Which countries/regions are important to Your business 
success?
East Asia, European Union, Great Britain.

www.sosinfocard.com

bengyelp@hotmail.com

+36 302 656 885

Turbine
Limited liability company.

What is Your product / service?
Turbine’s Simulated Cell™ technology leverages artificial intelligence to 
build a constantly evolving, predictive simulation of cellular signaling. The 
virtual cells are used for in silico experiments having never been run in the 
lab, capturing patient biology better than available experimental models 
and testing more drug-like effects than current high throughput screening 
approaches. Validating the uncovered mechanisms and using the resulting 
data as feedback further improves and widens the model’s predictive prow-
ess. This improves the likelihood of success for truly novel therapies and 
allows existing assets to be optimally targeted at ideal responder patients.

In which medical area do You operate?
Oncology.

What sector does Your solution operate in?
Biotechnology, pharmaceuticals / dietary supplements.

Who is the target user of the product / service?
Corporation.

Indicate the current stage of development.
Growth (expansion).

What is the current funding level for Your startup (EUR)?
Over 4 million EUR.

Are You currently looking for funding?
Yes.

What is the most important measure of Your success at the 
present stage of Your development?
Key partnerships and acquiring capital.

Are You currently commercially present on foreign markets?
We have international investors and partners.

Which countries/regions are important to Your business 
success?
Great Britain, United States.

www.turbine.ai

www.sosinfocard.com
mailto:bengyelp@hotmail.com
www.turbine.ai
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versibionics.com
Partnership.

What is Your product / service?
Multifunctional modular bionic limb prosthesis.

In which medical area do You operate?
Rehabilitation.

What sector does Your solution operate in?
AI / machine learning, biotechnology, medical devices, rehabilitation, ro-
botics, standalone IT application, wearables - not medical devices.

Who is the target user of the product / service?
A doctor or other healthcare professional, treatment entity, patient, public 
administration, insurance company.

Indicate the current stage of development.
Minimum Viable Product. 

What is the current funding level for Your startup (EUR)?
400,000 - 1 million EUR.

Are You currently looking for funding?
Yes.

What is the most important measure of Your success at the 
present stage of Your development?
Number of users.

Are You currently commercially present on foreign markets?
We are not present, but we are planning to be.

Which countries/regions are important to Your business 
success?
Canada, European Union, United States.

versibionics.com

versibionics@gmail.com

+38 06 6000 5554

Vilimed
Limited liability company.

What is Your product / service?
Vilim Ball is a  state-of-the-art non-invasive handheld therapeutic device 
providing neuromodulation therapy and able to temporarily reduce hand 
tremor. It was designed to give patients relief from the symptoms for few 
hours allowing them to perform ADLs. The working principles of the device 
are based on AI controllable vibrational therapy, interrupting the neurologi-
cal loop. It contains sensors that monitor the tremor level and personalize 
vibrational therapy in order to maximize the treatment effectiveness.

In which medical area do You operate?
Neurology, rehabilitation.

What sector does Your solution operate in?
AI / machine learning, medical devices, rehabilitation.

Who is the target user of the product / service?
A doctor or other healthcare professional, patient.

Indicate the current stage of development.
Growth (expansion).

What is the current funding level for Your startup (EUR)?
400,000 - 1 million EUR.

Are You currently looking for funding?
Yes.

What is the most important measure of Your success at the 
present stage of Your development?
Revenue.

Are You currently commercially present on foreign markets?
Most of the revenues come from abroad.

Which countries/regions are important to Your business 
success?
European Union, Great Britain, United States.

www.vilimed.com

info@vilimed.com

+370 64 62 23 34

versibionics.com
versibionics.com
mailto:versibionics@gmail.com
www.vilimed.com
mailto:info@vilimed.com
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Virtual Lab
Limited liability company.

What is Your product / service?
VR ICU® is automatic training platform in virtual reality which simulates in-
tensive care procedures without real patient and medical device. This plat-
form is available for distance training too. Application is connecting with 
AI and mathematic fyziology model of patient for more realistic training.

In which medical area do You operate?
Intensive care unit.

What sector does Your solution operate in?
AR / VR.

Who is the target user of the product / service?
A doctor or other healthcare professional, corporation, universities and 
high schools, centers of simulation medicine.

Indicate the current stage of development.
Minimum Viable Product. 

What is the current funding level for Your startup (EUR)?
200,000 - 400,000 EUR.

Are You currently looking for funding?
Yes.

What is the most important measure of Your success at the 
present stage of Your development?
Profit.

Are You currently commercially present on foreign markets?
Registered income from a foreign market.

Which countries/regions are important to Your business 
success?
European Union.

www.virtual-lab.cz

eos@vurtual-lab.cz

+420 724 250 603

www.vricu.tech

VisionCraft
Limited liability company.

What is Your product / service?
We make physical therapy accessible to anyone through AI-driven remote 
exercise in medical grade precision. We capture 3D motion data, combine 
several AI models of motion analysis, thus reaching maximum precision 
of motion detection. The high level of individualization of therapy allows 
therapists to tailor exercises to each patient. Reports on patient progress 
are immediately available to the therapist who can adjust the treatment at 
any time. All processing is carried out with an emphasis on absolute patient 
privacy.

In which medical area do You operate?
Rehabilitation.

What sector does Your solution operate in?
AI / machine learning, rehabilitation.

Who is the target user of the product / service?
Patient, physiotherapy clinics, physiotherapists.

Indicate the current stage of development.
Proof of Concept.

What is the current funding level for Your startup (EUR)?
400,000 - 1 million EUR.

Are You currently looking for funding?
Yes.

What is the most important measure of Your success at the 
present stage of Your development?
Revenue.

Are You currently commercially present on foreign markets?
Registered income from a foreign market.

Which countries/regions are important to Your business 
success?
European Union, Great Britain, United States.

visioncraft.ai

info@visioncraft.ai

+420 606 757 002

www.virtual
-lab.cz
vurtual-lab.cz
www.vricu.tech
visioncraft.ai
mailto:info@visioncraft.ai
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VoxiKids
Limited liability company.

What is Your product / service?
A teletherapy product for children with speech therapy issues is approved 
by the Ministry of Education in Romania, ensuring that the content meets 
the highest standards for educational quality and effectiveness. It offers 
customizable therapy sessions that can be tailored to each child’s individual 
needs, and it is accessible on a range of devices and platforms. The product 
includes fun and interactive elements to keep children engaged, and it al-
lows therapists and parents to track the child’s progress over time. VoxiKids 
also prioritizes the security and privacy of its users, ensuring that personal 
information is stored and transmitted securely.

In which medical area do You operate?
Speech therapy.

What sector does Your solution operate in?
AI / machine learning, AR / VR, education, teletherapy.

Who is the target user of the product / service?
A doctor or other healthcare professional, patient, corporation, insurance 
company.

Indicate the current stage of development.
Commercialization stage - we have the first paying customers.

What is the current funding level for Your startup (EUR)?
1 - 2 million EUR.

Are You currently looking for funding?
Yes.

What is the most important measure of Your success at the 
present stage of Your development?
Revenue.

Are You currently commercially present on foreign markets?
We are not present, but we are planning to be.

Which countries/regions are important to Your business 
success?
Great Britain, United States, Spain, UAE.

www.voxikids.com/en

ana.onica@voxikids.com

+40 720 187 616

VR LIFE
Limited liability company.

What is Your product / service?
VR VITALIS is rehabilitation in virtual reality. Use after injury, surgery or illness. 
Very easy for using and big motivations for patients.
Research has shown benefits for patients and physiotherapists as well.

In which medical area do You operate?
Geriatrics, neurology, orthopedics, pulmonology, rehabilitation.

What sector does Your solution operate in?
AR / VR, medical devices, rehabilitation, standalone IT application, telemedi-
cine.

Who is the target user of the product / service?
A doctor or other healthcare professional, treatment entity, corporation.

Indicate the current stage of development.
Commercialization stage - we have the first paying customers.

What is the current funding level for Your startup (EUR)?
Less than 200,000 EUR.

Are You currently looking for funding?
Yes.

What is the most important measure of Your success at the 
present stage of Your development?
Number of users.

Are You currently commercially present on foreign markets?
Commercial contracts signed.

Which countries/regions are important to Your business 
success?
European Union.

www.vrvitalis.com

www.voxikids.com/en
mailto:ana.onica@voxikids.com
www.vrvitalis.com
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